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“Land Insurance” 
Makes Appearance 
in Jacksenville, Fla. 


Aim of Coverage Is to Protect 
Future Value of Property 
There 


LICENSED BY DEPARTMENT 


Company Will Sell Land, If Nec- 
essary, And Make Up Realty 
Losses 


A new kind of insurance is being sold 
in Klorida. This is insurance which in- 
sures land values and assures land sales. 
The company issuing the insurance is the 
Security Land 
Jacksonville. It 


Insurance Company of 
against 


depreciation in 


protects loss 
caused by 
land. 

The 
operates under the authority of the in- 
surance department of the state, which 


value’ of 


Security Land Insurance Co. 


means that it has complied with laws 
governing the 
companies 


regulation of insurance 


there. 


Insurance Conditions 


A summary of insurance conditions 
given by the company follows: 

Payment of Loss—If at any time dur- 
ing the one-year term set forth in the 
policy, it appears to the insured that the 
land has depreciated in yalue to a sum 
less than the maximum amount payable 
under the policy, the insured, if he de- 
sires to establish a shall convey 
the entire piece or tract of land free and 
clear of any tax, mortgvage or lien to a 
purchaser to be designated by the Se 
curity Land Insurance Company in con- 
sideration of the payment by such pur- 
chaser to the insured of the sum of One 


loss 


Dollar ($1.00). Upon the presentation 
ol such deed, together with policy of 
Security Land Value Insurance and a 


certificate or guarantee of title, or ab- 
stract of title, the company will pay to 
the insured, or to his assigns, the dif- 
lerence between the sum of $1.00 and 
the maximum amount payable under the 
policy. The value of material improve- 
ments on the land made after the policy 
Is issued and before loss-is claimed will 
be determined by appraisement and the 
insured will be paid such value in addi 
tion to amount set forth in the policy. 
Policy Not a Lien—It is expressly 
stipulated that the issuance of a policy 
ol Security Land Value Insurance and 
Its acceptance by the present and fu- 
ture owners of the land insured, shall 
never operate or be construed to vest 
any right or option in favor of Security 
Land Insurance Company for the pur- 
chase of the property. 
rransfer of Policy—Policies of Se 
curity Land Value Insurance are trans- 
lerable to each successive owner or 
Owners of the property by delivery 
merely. No notification to the Company 
Of such sale or transfer is necessary. 
(Continued on page 16) 

















PHOENIX 


Assurance Company, Ltd., 
of London 


100 William Street, New York 


A corporation which has stood the test 
of time! 144 years of successful business 
operation. World-wide interests. Abso- 
lute security. 





Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
75 Maiden Lane, New York 












































The Equitable Life of Iowa announces 
a new, increased dividend scale, making the 
already low cost of insurance in “Iowa’s 
Oldest Company” the lowest in its history. 

In 1925, Equitable Life of lowa payments 
in dividends to policyholders exceeded the 
payments in death claims by 70 per cent. 
AN OUTSTANDING RECORD! 


EQUITABLE LIFE 


INSURANCE COMPANY 
OF IOWA 
Home Offiee: Des Moines 





Founded 1867 











The Peak Load 


To maintain his maximum Peak Load of production, and thus derive 
the utmost income from: his work, the Fieldman needs every reasonable 
Home Office aid—quick decision on applications, quick issuance of 
policies, quick handling of beneficiary changes, quick making of loans, 
and, above all else, immediate payment of death claims. Add to these 
a comprehensive Sales Help Service, such as Home Office publications 
and literature. 


This Company is unexcelled in these various services. 
stantly making improvements. 


We have places for men and women who are content with nothing 
less than the best in life insurance. 


And it is con- 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 























| Gathes | Arguments 


On Investment Life 
Insurance Selling 


W. G. Batchelder, of Woods 
Agency, Shows Market for 
Short Term Endowments 


PORTFOLIO ON SUBJECT 


Pittsburgh Agency Has an “In- 
vestment” Insurance Club of 
Many Producing Members 


In view of the discussion in agency 


otfices relative to the purchase of short- 
term endowments by men earning large 
incomes today but who do not know 
what their incomes will be ten or fifteen 
years from now, the attention of the 
fraternity is called to an exceedingly in- 
teresting summary of investment insur- 
ance which has been circulated by Win- 
throp G. Batchelder, manager of the in- 
vestment insurance department of Ed- 
ward A. Woods Company, Pittsburgh. 

It begins with a preface by Mr. Woods 
saying that there are perhaps some 
short-sighted underwriters who have 
contended that life insurance should fur- 
nish only protection; that investment is 
not its field. But Mr. Woods and his 
organization take the position that in 
addition to its value as protection, life 
insurance offers a legitimate field for 
perhaps the safest investment outside of 
Government bonds. 

Formerly a Bond Man 


Mr. Batchelder was formerly with a 
large bond house and has had much ex- 
perience in selling investments. He has 
seen the evils of blue-sky investments 
and he comprehends fully the value of 
combining the investment idea with life 
insurance protection in such an institu- 
tion as the Equitable Society. 

It is true that the investment side of 
life insurance is still overlooked by a 
large part of the American public. An- 
nuities, for example—perhaps the safest 
investment for old age—are bought in 
much larger proportion in European 
countries than in our own. It should be 
remembered that a large number of per- 
sons of comparatively small means are 
investing money unwisely, with the 
attendant discouragement and anxiety; 
and many of these people could be per- 
suaded to place a part of their funds in 
a life income endowment that would 
yield a satisfactorv investment return as 
well as give protection. The combina- 
tion of investment and protection is of- 
fered in no other way than through life 
insurance nor as safely or attractively as 
by this particular contract. 


Investment Insurance Club 


The Woods n Pittsburgh 
even has what it calls an “Investment 
Insurance Club” and the Batchelder 
booklet prints a list of 40 agents who 
have furnished life income endowment 
policies sold largely on the investment 
principle. The club has a large number 
of members. 

Other interesting features in the book- 

(Continued on page 12) 
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BROADCAST NO. 25 











1. Hart & Eubank take pleasure in announcing the appointment of 





Mr. Herbert W. Jones as assistant to the general agents in the 


production of business through brokers. 


2. Mr. Jones, for the past four years, has been associated with the 
Connecticut General Agency of Messrs. Goulden, Woodward, 
Cook & Gudeon in charge of their Production Department. He 
is intimately acquainted with the brokerage situation in New 
York and is prepared to give special service to life insurance 


brokers. 


3. Not only is Mr. Jones experienced in the regular life insurance 








plans, but has made a specialty also of Group and Salary Budget 


Insurance. 


HART & EUBANK, General Agents 
AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 


| “IT PAYS TO HAVE AN ACCOUNT WITH THE AETNA” 
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Hunter Discusses 
Long Term Terms 


ANSWERS LIST OF QUESTIONS 
Actuaries Tell ot Conedon, Disability, 
Dividends and Other Features of 
These Contracts 





Arthur Hunter, writing in the New 
York Life’s agency publication, answers 
questions which agents are asking rela- 
new 7 14-year term 
The questions 


tive to the and 

policies of the company. 

and answers follow: 
Question—What is the 


amount which the company is willing to 


maximum 
grant on these Term Policies? 
Answer—The 
bility No. 1 and Double 
$25,000 (including 
insurance on any plan with these bene- 
without benefits $50,000. 
Disability (No. 2} 
will not be granted under term policies. 
- What 
avents authorized to 
the dividends on new 
Answer—An illustration of the cash 
dividends under the 1926 dividend sale 
will be issued shortly. 
Question—The new ‘Term __ policies 
provide for change to the Ordinary Life 
plan only. May the policies be changed 
to the Limited Payment or Endowment 
form? ocean 
Answer—When there is no Disability 
Benefit. under the Term policy, and 
none is desired under the Limited Pay 
ment or Endowment form, the change 
imay be made without medical examina 
tion within the convertible period of the 


Disa- 
Indemnity 


maximum with 


benefits is existing 


fits); or these 
Increasing Benefits 
information are 
give concerning 
Term policies ? 


Question 


policy. When the term policy provides 
for Disability Benefits and the insured 
is in receipt of such benefits at the 


end of the convertible period the policy 
is automatically converted to the Ordi- 
nary Life plan with the same form of 
Disability Benefit. We could not agree 
under these conditions to change to the 
Limited Payment or Endowment form. 
If the insured under a term policy with 
disability benefits gives us satisfactory 
evidence of insurability the policies may 
be changed to the Limited Payment or 
Endowment form with Disability Bene 
hits, 

Question—-In changing a Term policy 
within the convertible period to the Or 
dinary Life plan what allowance is 
made to the insured if the Ordinary 
Life policy dates from the date of ex- 
change ? 

Answer—The Company allows the full 
reserve under the Term policy on the 
American 3% Table, but this is usually 
a small amount. If the sum insured is 
reduced, the term reserve is for the 
reduced amount. 

The policy may, of course, be ex- 
changed from the original date by pay- 
ment of the difference in premiums for 


the same amount of insurance with in- 
terest at 6% 
Question—If an insured is in receipt 


of Disability Benefits at the end of the 
convertible period may he exchange his 
lerm policy for an Ordinary Life policy 


irom either the date of conversion or 
the original date, at his option? 
Answer-—-Yes,—If the ordinary Life 
policy were dated from the date of ex- 
change the Ordinary Life premium 
would be waived so long as he con- 
tinued totally disabled in the future, but 
no allowance would be made for the 
Term insurance reserve. If he makes 





Chickering 
2384 


— Organized Service — 


The Keane-Patterson Agency 


MASSACHUSETTS 


‘Telephone: 


the ‘exchange from the date of the 
original policy it would be ne ‘cessary to 
pay the difference in premiums with 
interest. 

Question—If an insured is totally dis- 
abled at the end of the conversion 
period and is not in a position to make 
the conversion will he lose his rights ? 

Answer—No, the policy specifically 
provides that if he is in receipt of the 
Disability Benefits on the anniversary 
of the policy when the exchange priv- 
ilege expires, the Company, without re- 


quest from the insured, will issue an 
Ordinary Life policy in place of the 
Term policy with continuation of the 
same Disability Benefits. Such Ordt- 


nary Life policy takes effect as of the 
date the exchange is made. 
Question—If a Term policy is not 
converted within the conversion period 
but is continued in force, and the in 
sured later becomes totally disabled be- 
fore the expiration of the original term 
period, and the Company grants Dis- 
ability Benefits, when do they cease? 
\nswer--The policy terminates at the 
end of the term period, but the Dis 
ability Income continues as long as the 
insured is continuously totally disabled. 


Upon recovery the income ceases, and, 
as the policy has terminated, no. pay- 
ment would be made at death. In the 


event of a subsequent disability no 
benefit: is isin 


WOMAN HEADS LIFE COMPANY 


Mrs. Pose hen Dietz Is President of 
Globe Mutual of Chicago; 
$21,000,000 in Force 
With women entering almost every 
field of business and professional activ- 
ity formerly restricted to men, Mrs. 
Pose Barry Dietz holds the distinction 
of being the president of a life insur- 
ance company, the Globe Mutual of 
Chicago. The company, now in its thirty- 
first year, has had a steady growth, 
with insurance now in force in excess 

of $21,000,000. 

The business is written on the assess- 
ment plan and the policies contain ac- 
cident and sickness a provisions. 


PAID FOR $34,240,535 

The Penn Mutual Life in the Metro- 
politan District, which consists of the 
following counties in New York: Bronx, 
Kings, Nassau, New York, Queens, 
Richmond, Rockland, Suffolk and West- 
chester; and the following counties in 
New Jersey: Bergen and Hudson; de- 
livered in 1925, 1952 policies for $34,- 


240,535. 


MUTUAL 
Pennsylvania Building, 225 West 34th Street New 
Chickering 2384-7 


LIFE INSURANCE CO. 


York City 


PHILADELPHIA DINNER 


Underwriters Hear Talk on Salesman- 
ship by Bragg, Thurman, Nicoll 
and Other Speakers 
“The American people are coming to 
in life insurance 


appreciate what service 


means, and the salesman must realize 
that the true appreciation of the serv- 
ice is founded on the knowledge of the 
uses to which life insurance can be put,” 
Bragg, vice-president of the 
Life, told the Philadelphia 
Association of Life Under- 
their monthly meeting and 
dinner in the Bellevue-Stratford Hotel. 
Prior to Mr. Bragg’s address, Donald 
Nicoll, of the [quitable, 


seven 


James E. 

Manhattan 
Insurance 
writers at 


welcomed fifty- 
members of the association, 
outlining to them the purpose of the 
association and its ideal of cooperation 
and clean competition among life insur- 
ance salesmen. Other speakers at the 
dinner were A. L. Moise, Philadelphia 
attorney; Oliver Thurman, agency su- 
pervisor of the Mutual Benefit, and 
Captain Norman Allan Imrie, who spoke 
on “The Basie Uses of Life Insurance” 
referring especially to the greater impor- 
tance of Human Values as against Prop- 
erty Values. 

About 500 attended. James M 
(Massachusetts Mutual) presided. The 
committee in charge consisted of J. 
Renwick Montgomery (Phoenix Mutual) 
chairman, R. Spencer Plummer (Phil- 
adelphia Life), Samuel Ourbacker, 
(lequitable of New York), Max G. Vin- 
cent (Connecticut General), T.  D. 
Heenan), John Hancock), I. J. Lynch 
(Metropolitan, and A. Morse Bakor 
(Provident). 


lew 


. Blake 


STATE MUTUAL CONVENTION 

The 1926 convention of the Agency 
Club of the State Mutual Life of Massa- 
chusetts is to be held at the New Ocean 
House, Swampscott, Mass., June 28 and 
29. The company is urging all its full 
time agents to qualify for and attend 
the convention in order to get the in- 
spiration of contact with other successful 
producers and become more fully in- 
formed about selling plans and educa- 
tional features. 


FORMER SENATOR ON BOARD 

Former United States Senator Atlee 
Pomerene of Cleveland, O., has been 
clected a member of the board of direc- 
tors of the Royal Union Life. 


New England Congress 
To Be Large Affair 


WILL BE IN BOSTON MARCH 26 





Weekly Premium Men and Representa- 
tives of Many Associations to Com- 
pete for Prizes 





Preparation is on the way to make 
the Boston Life Underwriters’ New 
England Sales Congress a very large 
affair. It will be held at Ford Hall, 
Ashburton Place, on March 26. 

Two features of the Congress will be 
contests of the best five-minute talks, 
one in the morning and one in the after- 


Boston, 


noon. The subject of the morning talk 
will be “The Best Approach I Ever 
Made,” in which contest there will be 


four speakers representing the weekly 
premium companies. The prize here is 
The representatives 
who will compete are from The Pruden- 
tial, the Metropolitan, the John Han- 
cock and the Phoenix Mutual. In the 
afternoon, nine leading representatives 
from out of town associations will com- 
pete for a $10 prize on the subject “My 
Best Sales Argument.” These associa- 
tions are Maine, Vermont, New Bed- 
Worcester, Lowell, Fall River and 
Springfield, Mass.; Hartford, Conn.; 
New Hampshire, and Providence, R. I. 

I<dward I. Brown, president of the 
Boston Association, will preside at the 
Congress. 

Among the speakers will be Dr. S. S. 
Huebner on “The Monetary Value of 
Human Life,” and James A. Whittemore, 
agency manager of the Phoenix Mu- 
tual, on “Selling Life Insurance Is Our 
Job.” A prominent public official will 
also be on the program. 

Stanford Wright is chairman of the 
Congress committee. Others on the 
committee are Lloyd Allen, William 
Phelps, David Sprague, Edward I. 
Brown, Paul Burns and William Moody. 


TO REGULATE PENSION PLANS 


$10 to the winner. 


ford, 





Supt. Beha to Recommend Amendment 

to Insurance Law for Protection 

; of Industrial Workers 

Superintendent of Insurance James A. 
Beha will recommend to the Legislature 
shortly an amendment, now being 
drafted by the actuaries of the Depart- 
ment to the State’ insurance law, to pro- 
tect industrial workers who are enrolled 
under the various company pension sys- 
tems. The plan will be permissive, but 
when adopted by a concern its terms 
must be complied with. The chief fea- 
tures of the proposed plan are: the pen- 
sion funds will be trusteed, will be ex- 
empt from taxation and from execution 
under any judgment which may be ob- 
tained against the company, and if the 
employe terminates his employment for 
just cause he will be entitled to his 
vested right in the fund. The bill will 
be applicable to all pension systems 
which are installed and operated at the 
expense of the company, of the em- 
ployes, or of both. 





MISSOURI STATE LIFE 
Lee J. Wolfe, of S. H. & L. J. Wolfe, 
returned this week from St. Louis where 
he attended the meeting where the Mis- 
souri State Life stock sale was com- 
pleted and became effective. 





GUARDIAN LIFE 





Established 1860 Under the Laws ef the State of New York 





Tel. RECtor 


7501 


MANAGERS 


ORGANIZATION 





{JOHN C.MCNAMARA 


INSURANCE CO. 





HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 





25 Church St., New York 
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Not many years ago, a large eastern university attracted much 
favorable attention to itself through its avowed adoption of the 
then-unique policy of “Athletics for everybody.” The old system, 
intensively grooming a select: handful of honor-collecting stars and 
concentrating on a few major sports with a view to victory at any 
cost,—1s now being pretty generally supplanted by the broader ideal 
of sports for sports’ sake, for the best physical development of the 
greatest number. 


Among insurance companies, the multiple-line organization is by 
nature equipped to follow a similar ideal,—-to allow its representatives 
the fullest exercise of their adaptability to a wide variety of lines, 
rather than an enforced concentration on individual specialties or 
hobbies in insurance-selling. With The Travelers in particular, the 
agent is encouraged to broaden the scope of his selling activities to 
embrace a program that is anything but one-sided. The motive, and 
the result, is the promotion of the best interests of agent and Company 
alike, through well-balanced accounts and risks. 


In The Travelers program there are elements to inspire the 
effort and sustain the interest of every producer, whatever his special 
Jorte iw insurance writings, whatever his past performances. It is 
a program that holds something for everyone, rather than everything 
for some one traditionally brilliant producer. It is a system that 
allows light to reflect from stars of lesser as well as of greater magni- 
tude,—-and many of them newly-discovered luminaries. 

In 1926 as never before, there is “Sport for all” in The Travelers 

a job for everyone. 


The largest multiple-line insurance 
organization in the world 


THE TRAVELERS 


THe TRAVELERS INSURANCE COMPANY THe Travecers INnpemMNiry CompaNy THE TRAVELERS Fire INsuRANCE CompANY 
are L. F. BUTLER, PRESIDENT FIRE 
ACCIDENT Hartford, Connecticut WINDSTORM 
LIABILITY, HFALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY, INLAND MARINE 


February 19, 1926 
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Selling Talk With 
Executor of Estate 


IN USE BY C. R. GOWEN AGENCY 





Agents Find It Easy to Discuss Admin- 
istration Problems After Making 
Approach; Points to Remember 

Charles R. Gowen, general agent of 
the State Mutual Life in Rochester, 
N. Y., has been unusually successful 
with material about estate administra 
tion. He has developed a number of cir- 
cular Jetters and sales talks on the sub- 


ject. 
In one form of canvass the agent 
starts with the question, “Have you 


ever been an executor or administrator 
of an estate?” Whether the answer is 
yes or no the agent makes the sugges- 
tion that he and the prospect pretend 
for a few minutes that they are the joint 
executors or administrators of the pros- 
pect’s estate. The State Mutual in the 
current edition of its “Field Service” de 
scribes the progress of the interview. 

An executor distributes an estate in 
accordance with the will so if the pros 
pect has made a will the proceeding is 
on the basis of the will. If he has not 
made a will then as administrators, the 
agent and the prospect proceed to the 
distribution of the estate on the basis of 
the intestate laws. 

Amount of Cash Available 

After the appointment as administra- 
tor of executor, the legal publication of 
the appointment, the filing of a bond, 
and other legal preliminaries, the execu 
tor or administrator proceeds to collect 
all of the assets of the estate. In an in 
terview of this kind the agent would 
say, “The first thing we would have to 
do would be to collect all the outstand 
ing obligations. What would we find in 
making an inventory of your estate?” 
This, of course, gives the agent and his 
prospect information regarding the exact 
amount of cash available. 

The next step is the payment of debts 
and qabligations of the estate, such as 
funeral expenses, expenses of last ill 
ness, taxes, charges of administration 
and other debts. For the purpose of re- 
cording these items, form 335 is used. 
At this stage of the proceedings the 
agent and the prospect have an accurate 
picture of the amount of cash which the 
prospect’s estate will need and the 
amoupt that it would have under the 
preseqt circumstances. They can decide 
which of the best assets they would sell 
to raise any cash deficit. At this point 
the suggestion may be made that an 
additional amount of lump sum _ insur- 
ance would be a desirable thing for the 
executors and for the estate. 

The next step is the distribution 
among the heirs of the remaining estate 
either according to the terms of the will 
or in accordance with the intestate laws 
if there is no will. This affords an oppor- 
tunity for the agent to discuss with the 
prospect just which he desires his estate 
to do. 

If the share which his wife is to re- 
ceive is expected to provide a monthly 
income for her for life the adequacy of 
that portion of the estate can be deter 
“ined 

If the various shares of the children 
are @xpected to provide funds from 
which can be provided their college edu- 
cation the small amount of each child’s 
share| might indicate a need for educa- 
tional insurance. 

A presentation of this kind can be 
made extreniely interesting and even if 
the needs shown are so great that it is 
practically impossible for the prospect 
to readjust his financial arrangements to 
provide for the necessary deposits on a 
large amount of insurance, the prospect 
can aften be started on a complete in- 
surange program which can be developed 
as hig finances permit. 

What Executor or Administrator 

Must Do 

_The company has drawn up a simple 
list of some of the things that an ad- 
Ministrator or executor has to do under 








Fire, Liability, Fidelity, etc. 
Address: 


86 Fulton Street 





Wanted: Representation 


A real estate trust in one of the larger Florida cities is develop- 
ing an insurance department and wishes to correspond with 
company not now represented in Broward County for Life, 


REAL ESTATE TRUST 
The Eastern Underwriter 


New York, N. Y. 








the 
tion. 


Massachusetts laws as an_ illustra- 


Filing of petition for appointment as admin 

istrator in court of proper jurisdiction. ; 
(Executor files will and petition requesting 
allowance of will and his appointment as 
executor) 

Publishing of citation 
citation. (copy of 

heir) 

bond—if no objections are 
appointment issues in due 

Givine of formal notice of 
three months after 

Filing with court. of 
publication of notice of appointment. 

Filing of inventory with court showing all real 
md personal property of deceased must be 
filed within three months after date of ap 
pomitment, 

Collection of all assets of estate. 

Payment of debts and obligations of estate 
such as funeral expenses, expenses of last 
illness, all taxes, charges of administration, and 
other debts of estate. 

Remaining estate distributed among heirs by 
administrator. (Executor distributes according 
to terms of will.) 

Annual account filed with court. 

‘inal account filed within two years and estate 


and filing of return on 
citation mailed to each 
known 
Filing of 
tetter of 


offered, 
course. 

appointment within 
appointment. 

athdavit as to posting ot 


closed unless there are reasons for keeping 
it open, 

BLACKBURN BOOK 
Various Pamphlets of American Life 


Convention Secretary Gathered 
Together in a Volume 

The various pamphlets which have re 
cently been written and circulated by 
Thomas W. Blackburn, secretary and 
counsel of the American Life Conven- 
tion, have been gathered together into 
a book entitled, “Blackburn on Life 
Insurance.” 

Mr. Blackburn has studied the prin- 
ciples and practices of the institution of 
life insurance from. the standpoint of 
the lawyer, the executive and the policy- 
holder, Having a rare facility of con- 
cise, clear expression, his treatises are 
classics. 

The chapters in this book are accurate 
statements of established — principles 
which have made life insurance so im 
portant in the social economy of 


our 
nation. 


This General Agent Is 
Kighty-two Years Old 
J. H. SMALL rs NEW ENGLANDER 


Father Wrote Insurance on Abraham 
Lincoln, Andrew Johnson and Other 
Celebrities; with Penn Mutual 


One of the oldest life insurance policies 


in force in the United States is held 
by J. Henry Small, eighty-two years 
old, originally of Maine but now living 
in’ Brooklyn, with offices in the New 


York World Building as a general agent 
of the Penn Mutual. Mr. Small’s father, 


Rufus Small, was one of the first gen 
eral agents appointed by the Massa 
chusetts Mutual in 1857, with Maine 


New 


The elder Small was a believer in what 


and Hampshire as his_ territory. 
he preached, so when his son became 
fifteen years old, he took out for him a 
ten-payment $1,000 life insurance policy, 
dated July 31, 1858. The premiums were 
$33.80 annually for ten years. 

“For the original investment of $338,” 
Mr. Small said when this week, 
“T have had 65 dividends totalling more 
than $400, and when [| was in Spring 


seen 


field last summer [| stopped in at. the 
Massachusetts Mutual office and asked 
how much they would loan me on the 
policy. They said $850. So that the 
policy is now worth to me nearly $1,300, 
in addition to the protection I’ve had 
these years.” 

When Rufus Small thought he had 
exhausted all the life insurance possi 


bilities in Maine, he went to Manchester, 
N. H., to work that part of his ter 
ritory. Being a stranger in the town, he 
walked into a shoe store owned by one 
Martin Van Buren Edgerly, and asked 





THE MUTUAL 





Distinctive Agency Service 


The Mutual Benefit through its educational 
methods affords every opportunity to its rep- 
resentatives to so fit themselves that they may 
be competent to give sound advice to their 


clients along Life Insurance lines 


INSURANCE COMPANY 


Organized 1845 


Newark, New Jersey 


we 


BENEFIT LIFE 








Edgerly to help him get acquainted with 
prospects. As the shoemaker knew prac- 
tically everyone in Manchester and the 
surrounding territory, he and = Small 
started working together on life insur- 
ance, and Edgerly became so interested 
in the new business that he offered to 
give up his shoe-shop and devote all his 
time to selling life insurance if Rufus 
Small would guarantee him $600 a year. 
The arrangement was made, and it 
proved to be a momentous step in the 
career of the Manchester shoemaker, 
who later in life rose to the presidency 
of the Massachusetts Mutual. 

When the Civil War broke out, Rufus 
Small moved to Washington, and as a 
pioneer life insurance man he succeeded 
in writing policies on the lives” of 
Abraham Lincoln, Vice-President An- 
drew Johnson, most of the members of 
Lincoln’s cabinet, and many members 
of Congress. His son mentions with 








(c) Keystone 


View Co. 


J. HENRY SMALL 


pride that his father paid claims on 
nearly 7,000 personal applications with 
out having one refused. 

Mr. Small himself followed his father's 
footsteps and opened a 
ance. business om 
about sixty 


insur 
Maine, 


several 


veneral 
Biddelerd, 

years ago, after 

years as a sailor and marine worker. 
When he moved to New York in 1884, 
he started specializing in insuring what 
he calls “the web-foot fraternity,” or 
sailors. At that time and for many years 
after, he was the only agent who made 
a specialty of writing that class of lives, 


although in more recent years he has 
felt the competition of younger and 
more active men in the same line. The 


water front from the Battery to Spuyten 
Duyvil is his territory. Whenever a boat 
comes in, he goes on board or tries to 
meet the sailors and officers when they 
are ashore and tells them about the ad 
vantages of life insurance. 
claims, Mr. Small says, 
every port in the world. 

One of the possessions of which Mr. 
Small is proudest is an autograph album 
containing the handwritings of most of 
the great and the near great in the last 
half a century or more. In it may be 
seen the autographs of the Presidents 
of the United States, politicians, actors, 
authors, royalty, and other famous na 
tional and international figures, rang 
ing from President Rutherford B. Hayes 
to Harry Lauder and Richard Croker. 


He has paid 
practically in 


ARTICLE BY W. A. LAW 


“The American Review of Reviews” 
has a symposium under the title of, 
“At the Turn of a Quarter-Century.” 
Ten nationally-known men are the con- 


tributors, and their brief articles glimpse 
the progress of our nation during the 
last twenty-five years. William A. Law, 
President of the Penn Mutual, was in- 
vited to write on “Insurance as a Social 
Safeguard.” He wrote a good one. 
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Well known 
J. Nationally Advertised (ar 


Which Car Would You Buy? 


At the Automobile Show two cars stand side by side. 





One bears a name that 1s known wherever cars are sold; | 


the other might as well be nameless. 

































































= Y ° ‘ 
Which car would you buy? 
\ ‘ 
6) The car with a name which you recog- 
met , nize or the car the salesman says is “just 
i 7 aes ; . 
) as o( r 
aA Al Te a Is y od! 
se ign = jm mes \ Ifuman nature is the same whether 
ie | 
en , it has to do with automobiles cr insur- | 
ee ance. Confidence—in the product, in i 
Seven lurking dangers you ; 
| may have overlooked Wr mim the maker and in the agent or dealer— | 
tas hon is the basis of every sale. 
ete t — Other things being equal, it you ofter 
eects Secamma peas Sean ene your chent policies that bear a /ami/rar 
See oe Ee name and those your competitor ofters 
= nh tat nmi Sgn, Bg are unknown, ts there any doubt wAzch 
: os <<: pesremae —_ he will choose? 
IN FEBRUARY the name ALtna is being made even more ia I =| Z E 
familiar to buyers of insurance by this and other full 
page advertisements in the national magazines. 
| AZSTNA LIFE INSURANCE COMPANY AND AFFILIATED COMPANIES 
AETNA CASUALTY AND SURETY CO. STANDARD FIRE INSURANCE CO. AUTOMOBILE INSURANCE CO. OF HARTFORD, CONN, 
C4 
to 
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39% of 1925 Policies 
Covered Old Patrons 


FEATURE OF | UNION CENTRAL 





Large Increase In Total Premium 
Income; Size Of Application 


Grows 





Of the new business placed last year 
with the Union Central Life $71,720,861, 
or 39% of the total settlements, were 
upon the lives of those already holding 
Union Central policies. The business 
written in 1925 by new agents during 
1925 totaled $25,000,000. The net gain 
ot insurance in force exceeded by $18,- 
000,000 the net gain of 1924. 

The company increased the number of 
its policies by 2,783 for $33,956,107 over 
the year 1924. 

The first year premiums collected dur- 
ing 1925, amounted to $6,141,795.91, as 
compared with $5,257,251.45 for 1924, an 
increase of $884,544.46, or 16.8%. 

The renewal premiums collected 
amounted to $32,593,957.65, as compared 
with $29,941,604.34 for 1924, an increase 
of $2,652,353.31, or 8.85% 

The total premium income for 1925 
was $38,735,753.56, as compared with 
$35,198,855.79 for 1924, an increase of 
$3,536,987.77, or 10%. 

The total premium income for 1924 was 
$35,198,855.79, which represented the 
maximum possible for renewal premiums 
in 1925. The renewal premiums collected 
in 1925 amounted to $32,593,957.65. 

Classification of Payments 

The amount paid on account of ma- 
tured endowments and life rate endow- 
ment policies in 1925 was $3,505,878.54, 
about $500,000 less than last year, due in 
large part to the decrease in amounts 
paid in connection with life rate endow- 
ment policies, which was to be expected. 

Payment on account of dividends on 
annual dividend policies amounted to 
$6,702,581.58 in 1925. 

During the year 1925, there were re- 
ceived by the medical department, 38,808 
applications, for $256,196,649. This is an 
increase of 2,947 in number, and $35,072, 
524 in amount, as compared with 1924. 

The average application was for $6,601, 
an increase of $435 over the previous 
year. 

The total number and amount of appli- 
cations disposed of during the year were 
38,864 for $257,283,239. 

Three thousand and ninety-four policy- 


holders who carry $25,000 or over re- 
sponded to Life Extension Institute 
invitation. There were 550 more who 


accepted the invitation in 1925 than in 


1924. 


Declinations for purely medical reasons 


were 1,593 for $12,475,435. This repre- 
sents 4.1% in number and 48%. in 
amount. In addition to this, $8,902,794, 


or 3.4% were reduced in amount, and 
502 applications for $4,301,088 were de- 
clined for non-medical reasons, with per- 
centages of 1.2 and 1.6 re spectively. 

Of the applications disposed of, 2,206 
for $14,162,136 were approved for sub- 
standard insurance, representing 5.7% in 
number and 5.5% in amount of the total 
insurance disposed of. 

The actual to the expected mortality 
for the year was 52.89%. 

Disability Claims ; 

Proofs of disability were received in 
79 cases, involving insurance of $371,009; 
47 cases involving insurance of $237,495 
were approved; 10 were rejected and 17 
cases involving insurance of $72,514 were 
under probation at the close of the year; 
3 cases involving insurance of $12,000 
were pending and 2 cases involving in- 
surance of $8,000 were terminated by 
death. 

Twenty-one claims for $94,000 for ad- 
ditional benefits for accidental death 
were filed during the year. 

During the year, 28,881 loans were 
ade for $16,437,060. On December 31, 
1925, the Company had $39,048,858 in- 
vested in policy loans represented by 
75,388 loans. The amount of the average 
loan outstanding December 31, 1925, 

s $518. 





American Central 


Insurance Company 
INDIANAPOLIS 


Ketablished 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 


Life 














2050, Woolworth Building. 





WANTED 
AGENCY SUPERVISOR 


The Greater New York Department of one of the old Life 
Insurance Companies desires a live, energetic Agency man to 
assist in further developing Agency. Salaried position. 
views will be held in strictest confidence. 


Inter- 
Apply Cashier, Suite 








HAROLD ——- CHALLENGE 
Offers to Compete on Volume With 
All Other Agents of Riverside 
Branch of New York Life 
One of the agents in the new River- 
side Branch of the New York Life at 
Broadway and Seventy-third Street, the 
manager of which is B. J. Rooney, is 
Harold George. Mr. George has chal- 
lenged all the other agents of the 
branch to a contest in which he expects 





to beat them on volume during the 
months of February and March. One 
of the agents in this branch is Kdward 


M. Osborn of Long Island who helped 
Julius Jonas, the blind agent, prepare a 
life insurance text book which they read 
with their fingers. 


IS MADE SUPERINTENDENT 

Ralph Pepper, formerly assistant 
superintendent of the Western & South- 
ern Life at Morgantown, W. Va., has 
been appointed superintendent of Me- 
Keesport, Pa. 


INSURANCE MEN GIVE PLAY 


“Greatest Thing i in he World” on In- 
come Insurance Theme Features 
Texas Convention 


A life insurance play, “The Greatest 
Thing in the World,” written by H. G. 
Hewitt, manager of the life department 


of Cravens, Dargan & Co.,, 
agents in Houston for the Northwestern 
National Life, was the feature of the 
annual agency convention, held in the 
new offices of the agency, February 12 
and 13. The play, which deals with in- 
come insurance, was given before a 
large invited audience in the auditorium 
of the new public library. About forty 
agents attended the convention, which 
closed with a banquet at the Country 
Club. 


general 


LOSES HIS MOTHER 
Mrs. Kate Harrison, mother of Wil- 
liam HH. Harrison, vice-president and 
manager of agencies of the Atlantic 
Life, died a few days ago in Richmond, 
Va. 


What Do You Sell? 


Policy You Can Sell.’ 


Any natural death 
Any accidental death 
Certain accidental deaths 
Accidentat Benefits $50 


All three are important, of course. 
the policy is especially so. 
actual contraet itself is deserving of careful attention 
and comparison on the part of the agent, we invite 
you to consider seriously the United Life policy, “A 


per WEEK. 
Also Disability Income, Waiver of Premiums, etc. 


Service, Company, or Policy 


ll 
—which? 


But to our mind 
{f you agree that the 





ALL IN ONE POLICY 








Vice-President, Mr. 
all about it. 





If there is an opportunity open in your town, ow 
Eugene E. Reed, will tell you 
Write him direct—and directly. 





UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


Concord 


New Hampshire 


| Inquire! | 





N. Y. Underwriters’ 
Big Sales Congress 


MANY PROMINENT SPEAKERS 





Fortieth Banquet in Evening of March 
9 Has U. S. Attorney Buckner 
Among Speakers 





Big producers of life insurance in the 
field, prominent executives, 
and successful trainers of life insurance 
salesmen will be among the list of 
scheduled for the sixth one 
day sales congress of the Life Under- 
writers’ Association of New York, to 
be held at the Hotel Astor on Tuesday, 
March 9, and which will come to a 
climax with the fortieth banquet of the 
Association in the evening, at which 
United States Attorney Emory S. Buck- 


company 


speakers 


ner, Arthur S. Somers, vice-president 
of the Brooklyn National Life, and 
Senator lord will be the principal 


speakers. The presidents of all the life 
insurance companies doing business in 
New York State and many others 
prominent in the insurance world have 
been invited to attend the banquet as 
guests of the Association, and it is ex- 
pected that a large number of them will 
be present. 

rhe morning session of the sales con- 
gress will start at 9:30, with President 
George A. Kederich of the Association 
acting as chairman. George A. Sargent, 
superintendent of agencies of the Mu- 
tual Life, will speak on “An Agent’s 
Ideals.” Dr. Griffin M. Lovelace, di- 
rector of the life insurance training 
course at New York University, has as 
lis subject “Shake Hands with H. N.,” 
a title strongly speaking curiosity. David 
Bb. Adler, agency manager of the Penn 
Mutual, has gathered some interesting 
statistics on what work will accomplish 
in life insurance selling, which he will 
present in his talk on “What Work 
Won.” Robert) J. Williams of the 
Union Central will close the morning 
session with a talk on “The Approach.” 

J. Ethott Hall, Penn Mutual, chairman 


of the program committee, will preside 
at the afternoon session, which will 
have as speakers D. M. Findlay of the 
Aetna Life on “Selling Salary Budget 


Insurance ;” Miss Emma H. Ditzler of 
the Connecticut Mutual on “Old Age 
Income for Women;” Ralph G. Engels- 
man on “Simplified Selling;” M. Died- 
rich Ward of the Union Central on 
“The Value of a Monthly Quota;” Louis 
N. Cotlow of the Massachusetts Mutual 
on “Educational Insurance;” Ernest H. 


Earley of the Northwestern Mutual, 
who specializes in program insurance, 
on that phase of life insurance; and 


Harold L. Regenstein of the Travelers 
cn “An Income Quota.” The afternoon 
will be brought to a close by 
James Elton Bragg, the popular young 


session 


vice-president of the Manhattan Life, 
with a talk on “Old Man You.” The 
congress this year will be the largest 


ever held in New York, and more than 
1500 underwriters are expected to 
attend. 


WINS CIGARETTE CASE 

George H. Lynch, secretary to Wil- 
liam P. Gest, president of the Fidelity 
‘Frust Co. of Philadelphia, was awarded 
a handsome silver cigarette case by the 
Philadelphia Association of Life Under- 
writers, under whose auspices the Na- 
tional Convention in Atlantic City is 
to be held, for the best prepared man- 
uscript setting forth to visting delegates 


the attractions of Atlantic City and 
Philadelphia. 
a Flee ag 


TO ADDRESS BANKERS 
Leon Gilbert Simon, whose book on 
“Inheritance Taxation” is having a wide 
sale, will address the American Bankers’ 
Association tonight in this city. 
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BUSINESS 
CETTERS 


ht 


) ractical Suggestions ti to Flelpthe} Man With the Rate 
Book Increase His Income and General Efficiency 


The Union Central de acpeed Ao oe oo Pig sic | c 
vod . i $ ‘ 
Union Central votes an entire issue ot OM idee paneune r pl ‘ Real 
Program ifs current agency pub Extate Co 
Insurance lication to the subject of 1.0000 Mer. Dept. Store 
000 Mir. & Capitalist 
Program = Insurance A 25000 Pres. Toy) Factory 


sample page of Protection Program 1s 25000 Fire Tnsurance 
a. S ai a 000 Pres. Piane Coo & Tnvestiment 
furnished avent ASS Co 
Aye , . Years 250000 Treas. Toy Factory 
Wife's Age Years 9 100,000) Woolen Merchant 
re ; y ; 2000 See. Treas. Mig. Co 
ons, Age ; ... Years 70,000 See. Treas. Trust Co 
Daughters, Ayes Years ZOOM) See. Treas. Loun Co 
Other Dependents,  Relatiouship T5000 Pres, & Gen. Mgr. Coal Co 
| Ao Years 100,00 Pub’isher 
ani Ke car VOW Sale Mngineer 
“O.000 Lawyer & ‘Treas Auto Co 
Te » er Pres, Steel Casting Co 
PROGRAM 200.000 Auto Distributor 
ash Required at Death (Hospital, | 2000) Mir, Sereens 
\ | ¢ Yo Pres. & Gen Myr. Lumber Co 
vurse, Doctor) 0) Pres. & Myr Real Estate Co 
Funeral expenses + 2000 Construction Bagcineer 
Outstanding Accounts $ 2 0—-fotel Proprietor 
| | ¢ 2o 000 Tistiranece 
HCO aX Peceee 1G C00 Merehant 
Iestate—Inheritance Pat. Sew to.o0e) Publisher 
Other Taxes ¢ 100,000) Hngineer & Banker 
om om clei > nlite 3000) Pres. Credit: Co 
estate Administration. Costs. . Sere 100,000 Mfr Sewing Machines and 
Mortgage er eerie Vacuum Cleaners 
| : , , ¢ O00 Tlotel Manager 
Family Readjustment F und Pre 25 M—Shoe Merchant 
27000 Lawyer & Pres. of Corp 
Total Cash Required.. , $ 2540 Shoe Merehant 
. 100,000 Real Estate Publicity Director 
17.0000 Manufacturer 
Monthly Income for mee Real Estate Operator 
your wife during her eT ORE OLNOE : 
. LOOM} Pres. Cafeteria Co 
entire lifetime.....$ equals $.... reo0o- Woo'en Mfr 
educational Fund for 58.000 Viee Pres, ag _ Co 
; . “S.0e0)) Bond & Stock Jealer 
Children nor -p-.+. equals $.... 10.060 Pres. Lithographing Co 
Old Age Monthly In “O40 Banker 
come for Yourself $. : equals S. 24000 2d Vice Pre & Adv, Mgr 
. Furniture Co 
; ; é PSA Treas. & Asst. Ady Myr 
otal Protection Required a $ 5 Furniture Co 





10.000) Pres. Chemical Co 
: YO Q00 Pres, Steel Co 
Contracts contain Loan, Cash Sur 20,000 Pres. Silk Mills 
render, Paid-up and [xtended Values. raed ee 
’ * * nO.Q00 Viee-Pres.-See, Seed Co 
, YOO Pres. Tobacco Co 
The following is a list 25.000 Commission Merehant 
Large of business insurance 25000 Viee-Pres, & Sales Manager 
° a i Peers Mngraving Co 
Business policies for $25,000) or 
Policies more issued by — the 
Provident) Mutual Life NEW NAME FOR AGENCY 
in 1925: : : ; . 
Amount Business The Rochester, N. Y., agency of the 
$29,600 Pres, Ins. Agency Penn Mutual Life, of which general 
LC) Pees. Motor Car Co : A | 
25,000) -Pres. & Gen, Mer. Motor Car Co agent Mortimer R. Miller, for many 
OOO View Os air ro ‘o } i 
25.000 Builder ee eee vears a trustee ot the company ts the 
beo “Kaditor & Publisher Newspaper head, is now known as H. R. Miller 
sO OO0 Pres. Plumbing Supply Co , wa ne ca* . 
25.000 Leather Merehant & Son. The junior member of the new 
-O.000 -Luwyver ¢ Sxee . - ..* ‘ - 
o> "On peta ey firm joined the ageney September 15, 
“0 CM Ne uel & Material Co : 1919, his equipment having been, as he 
1.0000 Preas. & Gen, Mer. Publishing s . c 
Co states it, “a rate book and a pair of 
COM Wool Merel ts ” : 
25 —Vice-Pres. & Salen Moe Waitin shoes.” In February, 1924, he was made 
Equipment Co Keeway ; 
25'000—Grain’ Memonent Agency Manager, in which position he 
75,.000--Pres. Dairy & Stock Farm added to the number of representatives 
25,00 Leather Dresser in the Ageney and has supervised the 
OOD *res yroduction. Co, . . . eee ) . , 
25,000 View Pres, & Gen. Mgr. Optical work of the outside agents. Both as a 
Co solicitor and as a manager he has dis- 
S000 Pres, Musie Co ; played ability that marks him for dis 
T0000 Soe, Heating Co tinct ap Cann sete: ; ia aaa 
1.000 Pres. Heating Co metion m the protession as the years 
WOO Sates Myer. Heating Co pass. 
| The Colonial Life I Co. of Ameri 
e Voion e insurance VO. 0 erica 
Whole Life, Limited Payment and Endowment! SOLD 
NEW High Value THROUGH 
ORDINARY . ITS OWN 
POLICIES Attractive and Novel Features AGENCY 
Low Cost STAFF ONLY 








BEQ. T. 
DUNBAR JOHNSTON, Seoretary 


Which, with especially favorable Indust) lal Contracts, 
give Agents unsurpassed money-making spportunities. 
E. J. HEPPS NHEIMER, President 
T. SMITH, Viee-President onet. as NETTLESHIP, 2nd Viec-President 
DROWN, Asst. See’'y and Asst. Treasurer 


HOME OFFICi JERSEY CITY, N. J. 
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INCORVORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
of ORDINARY Policies from $1,000.00 to 
semi-annually or quarterly, 
>1,.000.00, with premiums 


Issues the most liberal form 


$100,000.00, with premiums 
‘vable annually 


and INDUSTRIAL Policies up to 
payable weekly 


CUNDITION ON DECEMBER 31, 1925 
Asset ; $46,562,667.40 
Liab ilithe : ; ‘ 39,940,092.25 
Capital and Surplu 6,622,575.15 
Insurance in | 292,834,191.00 
Payments to 3,392,156.76 
39,176,371.91 


oree 
Volleyhe Iders 


Total Payments to Volicyholders Since Organization 


JOUN Go WALKER, President 











BUSINESS OF 1925 


Insurance in Force 
Increase over 


New England Mutual Life Insurance Co. 


Boston, Mass. 


Ce Teen Re ee $117,647,000 
$13,691,000 


bo hiwaimieeesaenea el $857,429,816 
$76,344,849 

















PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
CLIFTON MALONEY 


resident, 


ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CON- 
TRACT TO REPRESENT THIS COMPANY. 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE 


HAVE AN INTERESTING CONTRACT 


REAL 


JACKSON MALONEY 
Vice-President 


CO-OPERATION. 
A. MOSELEY HOPKINS 
Manager of Agencies 


TO OFFER, BACKED BY 























DISTINCTIVE PROGRESS 


‘In great things, steady, consistent growth to meet the needs of the times, 


never hasty—always forward to accomplishment.” 


The Mutual Life Insurance Company of New York 


America’s Oldest Legal Reserve Life Insurance Company 


weve slow, 


The record and progress of The Mutual Life have been distinctive, 
and the notable changes and developments now marking its history in 
meeting the requirements of increasing demand and a quickening 
growth are evolved from almost a century of experience and success. 

Policy contracts completely revised in 1925. New contracts attractive 
in appearance, phrased in every-day language “easy to read,” easy to 
understand and to construe. They contain all the old provisions 
justified by experience and all the new warranted by science and by the 
knowledge of experience. Improved Disability and Double Indemnity 
Benefits—under new provisions. 

Salary Deduction (allotment) Plan of insurance now written by the 
Company. 

Children’s Insurance now written on standard forms, ages 10 to 15. 

An increased Dividend scale in 1926—the sixth consecutive increase. 

A majority of policy loans granted locally at Managing Agency 
Offices. 

The Company writes all standard forms of insurance. 
to men and women. Age limits, 10 to 70, inclusive. 

A Company conservative for entire safety, but forward-looking and 
forward-moving in accord with the new spirit and new demand of 
the times. 


Same terrns 


Those who contemplate taking up field work are invited to apply to— 


The Mutual Life Insuranee Co. 


of New York 


34 Nassau Street New York City, New York 
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Northwestern Mutual’s 
Progressive Growth 


TABLE SUMMARIZES '- RESULTS 


Company Has $700,000,000 of Assets; 
Percentage of Shown; 
More than Three Billions in Force 


Up to June, 1859, the Northwestern 
Mutual Life had written 137 policies and 
the company had $9,335 assets. At the 
beginning of this year the company had 
almost 900,000 policies in force for in 


Increases 


excess of three billions of dollars and 
its assets were about $700,000,000. The 

































story is statistically summarized as fol- 
lows 
| 
Year Ending Policies in Force; Amount Insured Assets 
June Ist, 1859 ws |s 408,800 |$ 9,335 
Dec. 31st, 1868 27,887 50,039,745 | 4,755,419 
” 1878 33,25 61,441,014 | 17,974,879 
1879 33.066 61,948,888 | 18,002,142 
1880 34,172 64,967,081 | 18,346,212 
1881 37.491 50% 18,859,459 
1882 40,871 19,794,672 
1883 43,801 15,321 
1884 45.948 ‘ 9R2 
1885 50,100 110,710,861 
1886 56,544 127,629,903 ; 
1887 64,406 147,615,323 28. 858, 019 
1888 73,130 172,518,891 | 32,672,811 
1889 s4 202, mag 923 ‘ 
1890 :: 07 53, 
1891 26, 
1892 36, 
1893 3 ; 
1894 340, 697. $09 3 . 
1895 364,259,235 82,902,390 
1896 é 384,167,829 92,633,604 
1897 178,462 413,081,370 | 103,375,536 
1898 196,022 457,712,738 | 115,446,643 
1899 211.926 497,606,125 | 126,646,728 
1900 224,747 529,647,200 | 139,512,1 
1901 243,158 574,705,000 | 151,944,756 
1902 262.094 : 283 | 165,042,435 
1903 280.443 178,200,625 
1904 299,730 194.777,433 
1905 320,896 208,417,073 
1906 339,468 221,101,714 
1907... 361,084 232,819,246 
1908 382,338 248,025,220 
1909 403.614 
1910 425,481 
1911 447,507 
1912 477,156 
1913 505,051 
1914 527,872 
1915 548,762 
1916 576,197 a 
1917 ‘ 604,580 pas 26, 3 24 393. rity o24 
1918 616,224 0,936,546 | 414,837,472 
1919 669,900 ie. 23 35, ron 7 
1920 29,715 K 
1921 : 
1922 
1923 
1924 ; 632,002,040 
1925 a0 495.927 678,201,510 


The record of the 
the year 1925 as compared with its rec 
ord at the close of business one 
ago is evidence of the manner in which 
the trust committed to its management 
has been administered. The 


record may be summarized as follows: 
Ver cent. 
Tnerease 

1925 1924 


Paid-for new in 


surance ...... $ 348,721,560 $ 317,465,129 9.8 
Additions, ete.. 9,660,291 8,954,143 7.9 
ie) rere $ 358,381,851 $ 326,419,263 9.8 
Terminations 136,649,157 136,613,417 

Net Increase.. $ 221,732,694 $ 189,805,846 16.8 
Potal insurance 

I. 108CE io. oes $3,100,756,578 $2,879,023,884 7.7 


Number of 


policies ...... 895,927 $58,851 4.3 
Average policy. $3,461 $3,352 3:2 
Total admitted 


me eee $ 678,201,510 $ 632,002,040 7.3 
Total income.... 138,352,065 128,526,721 7.6 
Paid to policy 
holders and 


beneficiaries 68,113,716 5.5 


Northwestern for 


year 


comparative 








BOSTON, 


character and ability. 





The Columbian National Life Insurance Company 


MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


ked b { the very strongest companies in the country, having ample 
seeatinnaun eo * , surplus and highest standard of reserves. 
Exceptional opportunity is offered to salesmen of 
Communicate at once with 
Agency Department, 77 Franklin Street. Boston 











siete ae 
Potal liabilities. 632,805,470 588,622,895 7.3 


Contingency re 
serve 


15,396,040 43,379,145 4.6 


The paid-for new insurance during the 
year covered 75,275 polici ies aggregating 
$348,721,500, being an increase over the 
vear 1924 of $31,256,440, and the largest 
amount paid for in any year in the his 
tory of the company, excepting only in 
the year of inflation, 1920, which was 
$354,3160,180 and which amount was near- 
ly equalled in 1925. 


Total insurance in foree, now $3,100,- 
756,578, crossed the $3,000,000,000) mark 
on June 29, 1925, and at the same date 


the total 
then 


amount paid to policyholders 


and beneficiaries since the organ- 
ization of the company in 1857, exceeded 
in the ageregate $1,000,000,000, 

Phe tetal admitted assets of the com 
pany on December 31, 1925, were $678, 


201,510, showing no material change in 
character but an increase of $46,199,470 
or 7.367, over the assets at the 
the preceeding year. 


close of 


The principal items of the 
issets are as 


company’s 
follows: 


28,330) Farm mortgage loos 5 . .$210,673 322 

73 City mortwage loans... 79,434,957 
176.84 Policy loans. ‘ 99,551,083 
Premium notes and jute 


matty pre 


minm lean 4,027 864 





Bonds Camortized ba: USIS). “ee .. 254,202,195 
Real Estate Gneluding Home Offiee).. 2,615,402 
Cash webs 3,985,513 


Miscellaneous: Including interest and 
rents due and accrued; premiums 
due and deferred; ete 


23,711,174 


Total Admitted Assets..... $678,201,510 
The ascertained actual mortality for 
1925 was 47.38% of the tabular or ex- 
pected mortality as compared with 


47.49% for the year 1924, 


MOORE NOW MEMBER OF FIRM 
Albert W. Moore, since 1919 super- 
visor of the Marston & Smalley gen- 


eral agency of the New England Mutual 
Life in Philadelphia, has been taken into 


full partnership into the firm, as of 
January 1. The firm name is now Mar- 
ston, Smalley & Moore, with offices as 
formerly in the Land Title Building. 


Mr. Moore's partnership in the firm be 
came effective, incidentally, at the be 
ginning of the sixty-first year in the 
history of this important general agency. 


IN A NUTSHELL 


Life insurance is the organized love 
of men for their families; the capitali 
zation of affection; the prudence of the 
passing years; the guardian of the des 
titute; the anchor of the anxious ; the 
: ches of the and the security of 
the rich, says the Southern Life. 


poor 


Great 





Seventy-five 


Mutual Life 


the Massachusetts 
create 


would 


During all these 


of service inaugurated at its birth. 


Springfield, Massachusetts 








Insurance 
group of men with unusual foresight. 
a personality of strength and friendliness, 
affairs so as to win and hold the confidence of policyholders. 

years this institution has faithfully maintained the 
‘To-day it 
panies in the country and is known throughout the land as 


The Company cf Satisfied Policyholders 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Years Ago 


Company was organized by a 
They conceived an organization that 


and conduct its 


spirit 


ranks with the best com 


Organized 185] 
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RESISTED CLAIMS 


Half of Them With One Company Are 
Because of Misstatements in 
Applications 
One of the 
panies 


large life 
resisted only 


insurance com- 
claims last 
largest being a $50,000 policy 
in the case of Donald McLaren, of San 
committed suicide dur- 
The company’s rea- 
son for so acting was alleged misstate- 
ment in the 


nine 
year, the 


who 
first 


Francisco, 
ing the year. 
other 
resisted for reasons of mis- 


application. Three 
claims were 
statement. 
The reasons for the other resistances 
of claims were the following: 
Question of death by absence. 
Receiver claims cash value in opposi- 
tion to beneficiaries. 
Suicide first 


during year. Comprom- 
ised, 
Question of death by absence. 
Claim under survivorship instalment 
bond involving life annuity. Comprom- 
ised. 


GOLDMAN HONORED AT BANQUET 
About 


one hundred representatives of 
the business and civic activities of To- 
ronto attended a banquet at the York 
Club on February 9, given in’ honor 
of L. Goldman, the retiring president 
and managing director of the North 
American Life of that city. Mr. Gold- 
man resigned at the annual meeting 


of the company on January 28, 
to have time “to do as | 


in order 
please,” as 


were his words. 

The banquet at the York Club was 
planned by his numerous friends as one 
way of wishing him many happy days, 
splendid golf scores, and enjoyable tours 
around the world. The new president 
of the North American, W. B. Taylor, 


presided, and tributes to the guest of 


the evening were paid by Col. Noel 
Marshall; ‘T. G. Mce@onkey, general 
manager of the Canada Life; J. F. 
Weston of the Imperial Life; G.  B. 
Woods, president and managing direc- 
tor of the Continental Life and W. K. 
George, vice president of the North 
American, Mr. George presented an 


address bearing the signatures of the 


directors, officers and field force of the 
company, everywhere. He was also 
chosen to present a handsome silver 


salver, the wift of the 
and staff of the company. 

Since Mr. Goldman announced — his 
intention to resign, he has received many 
tributes from men who wished to testify 
to the contribution he has made to life 
insurance during his long and active con- 
nection with the business, likewise to 
his rare public spirit and congenial per- 
sonality. 


officers, directors 


MUTUAL’S LEADING PRODUCER 


C. H. Anderson of Chicago led all the 
Mutual Life of New York agents in 
paid-for business for the last quarter 
of 1925 








ing the birth 


man whose 
standards. 


A handsome 





for The Lincoln National Life. 


LINCOLN MONTH 


The Lincoln National Life Insurance Company is mak- 
month 
for a special business drive. 
ideals have 


bronze 
Lincoln National Life agents who deliver and pay for at 
least seven Lincoln Month policies. 


Spirit is running high and early indications point to another big month 


of Abraham Lincoln the occasion 
It is paying tribute to the 


been taken for its own business 


bust of Lincoln will be sent to all 








(INK uP) warn we?) LINCOLN) 





Lincoln Life Building 








The Lincoln National Life Insurance Company 


“Its Name Indicates Its 


More Than $400,000,000 in Force 


Character” 
Fort Wayne, Indiana 











Pennsylvania 


| 1865 





| Provident ‘iutual 
Life Insurance Company »f Philadelphia 





| Sixty Years Old 


Provident agents in their approach have the | 
advantage of the national advertising of the | 
Company which is striking and original, 
and also of a Direct Mail Campaign. 


Founded 1865 | 


1925 
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A Campaign In Behalf Of 
Women and Children 


Ninth Extract 
DWINDLING ESTATES 

“Inherited estates seldom appreciate in value. ‘The natural tendency is for them to shrink 
unless they are constantly watched by a financial expert—either an individual or a corporation. 

“The utmost care on the part of a layman, inexperienced in the intricate business of investing 
and protecting money, will seldom suffice to overcome this tendency. 

“lhe danger here is extreme because it is widespread, insidious, and often hard to identify. 
The truth of this is illustrated by the following example contributed by one of the officers of a 
corporation that has won a high reputation for the successful investment of capital. 

A MYSTERY SOLVED 

“Recently the widow of an old friend of mine told me that the lawyers who managed her 
estate were devoted to her interests and gave her investments the most careful attention, but that 
there has been a gradual shrinkage in the value of her assets. So, she asked me to make a friendly 
investigation, and this is what I discovered: 

“In the first place, | found that many blocks of gilt-edged bonds left by this woman’s hus- 
band had matured, and had been replaced by new bonds carefully selected. But the new securi- 
ties to begin with were not quite as good as the others, or they had proved less remunerative, or 
had cost a little more, or had depreciated in value. Here care had been exercised, but never- 
theless some shrinkage had resulted. 

“In the second place, | found that when a block of bonds that had been bought at a price 
considerably above par had matured, and the par value had been received, the money thus re- 
ceived had been reinvested, but not the premium that had been paid in the beginning. ‘Thus a 
fractional part of the original value of the investment had disappeared. In this way a certain 
sum well invested had been replaced by a smaller sum well invested. ‘The only way this shrinkage 
could have been avoided would have been to have set aside for invesiment a part of the income 
produced by the original block of bonds, to offset the loss of the premium paid at the time 
the bonds were purchased. But it would have been difficult to explain to the widow that she 
ought to forego even a little of this income, and probably her advisers did not realize this necessity 
themselves. 

“In the third place, | found many transactions like the following: A block of bonds whose 
par value was $10,000 was sold for $12,000. ‘Then a new block of bonds of the same par value 
($10,000) was bought at a price below par, $9.500. Now the difference between the price ob- 
tained for the old bonds and the price paid for the new bonds ($2,500) represented a portion of 
the assets of the estate, and ought to have been reinvested. But this had been overlooked, and 
this $2,500 had been spent as income. 


cory 


hen | came upon records relating to three mortgages. One had been paid off, and the 
money had been invested to less advantage. Another, which was on a dwelling house, had been 
foreclosed. ‘This had happened at a dull season and the house had been taken in for the amount 
of the mortgage. Ixpensive repairs were necessary before it could be sold, and although it was 
finally disposed of a material loss was sustained. ‘The third mortgage was on a small business 
building. ‘The owner had failed and had stopped paying interest and taxes, and so this building 
also came into the possession of the estate. ‘Then some of the tenants failed to pay their rent, 
others moved out, and losses and expenses ate up a part of the value of the investment and the 
building was sold at a heavy loss. 

“Finally, | found that certain railroad companies and industrial corporations in whose 
securities money of the estate had been invested had been mismanaged. Originally the invest- 
ments were sound, but when they began to depreciate in value they ought to have been sold. But 
it was believed that they would recover, and instead of getting rid of them at a trifling loss they 
had been retained, and serious shrinkage had resulted.” 
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Trust Companies 
Aid Life Insurance 


GOOD RESULTS IN’ DETROIT 
Outstanding Development of Past Two 
Years, Says M. E. O’Brien, Presi- 
dent of Detroit Life 





Cooperation to an unusual degree be 

tween trust companies and life insur 
ance underwriters has been the out- 
standing feature in life insurance de- 
velopment in Michigan, — particularly 
Detroit, in the past two years, in the 
opinion of M. E, 
the Detroit) Life Insurance Company. 
Writing in the Detroit ree Press of 
Monday, February 8, Mr. O'Brien says: 

“The completed records of new. busi- 
hess written in the state of Michigan 
in 1925 are not yet at hand, but I have 
been assured that a careful survey of 
the report of the officers with their 
ieadquarters in Detroit: indicates that 
the total will exceed $500,000,000 and 
$60,000,000 of 
new business. This compared to an 
actual total of $479,487,768 in this state 
in 1924, indicates something of the in 
crease which has so evidertced itself 
iz Detroit and in Michigan. 

“i am sure that every life insurance 
Iman operating in the state of Michigan, 
whether he is an official in any one oj 
the local companies, the general man 
ager or general agent representing any 
one of the 106 companies licensed to 
do business in Michigan, owes a debt of 
gratitude to the trust companies of 
Detroit for inaugurating and = carrying 
through so practically their campaign 
of endorsement, approval and co-opera- 
tion for the good of the people, through 
life insurance service. 

“The presence at the meeting con 
ducted under the auspices of the Life 
Insurance Underwriters of Detroit of 
so many trust company officials simply 
shows that these officials, by their in 
terest, are anxious to prove conclusively 
their desire to actually work in_ har 
mony with the life insurance men. The 
appearance at that meeting of I. W. 
Blair, president of the Union ‘Trust 
company, the active part in the pro 
gram taken by Vice-President Julius C. 
Peter of the Detroit Trust Company, 
ihe presentation of the best visualiza 
tion of the advantages of life insurance 
irom two important standpoints—one to 
the widow and the other to business 
interests—as given in the play” pre- 
sented Monday evening by employes of 
the Union Trust company, are simply 
cited as illustrations of the general 
trend of all trust companies toward a 
closer and more helpful) program with 
all life insurance interests.” 

The Union Trust Company of Detroit, 
which has been a leader in the move 
ment for promotion of life insurance, 
last week ran a full page advertisement 
in the newspapers of the city on the 
value of life insurance, headed “A Wel- 
come Visitor in Every Home.” On its 
large poster boards Jocated at impor- 
tant points over the city, the trust 
company also is proclaiming the mes- 
sage “We Believe in Life Insurance.” 
Small copies of these posters have been 
prepared in the form of blotters and 
widely distributed. The company 1s 
now conducting a life insurance essay 
contest among the high school students 
of Detroit and environs on “The Ad- 
vantages of Life Insurance.” live 
$1,000 university scholarship are ot- 
fered as prizes and more than 1,000 


O'Brien, president of 


probably approximate 


ary of the Lincoln National Life, has 
been elected vice-president. Albert J. 
McAndless, assistant secretary, has been 
made secretary; and Sherman C. Kat- 
tell has been elected actuary. 





exceptional 


5 


Cortlandt 2030 5 





New England Mutual Life 


This office is organized to give an 
brokerage 
that’s just what we do. 


“For seventeen years 


Phone Sth 


service — and 


the brokers’ office” 


Maiden Lane 
Floor 


Seconds from Broadway 





HEADS MORTGAGE COMPANY 

William R. Hewitt, for a number of 
years connected with the real estate 
loan department of The Prudential, be 
came on February 15 the manager of 
the National Mortgage Corp., which is 
athiliated with the New York Title and 
Mortgage Co. Through his long ex- 
perience with the insurance company, 
Mr. Hewitt is regarded as an authority 
on country-wide real estate lending con 
ditions. 


GENERAL AGENT IN TROUBLE 

All the office furniture of Jesse M. 
Wheelock, Denver general agent, was 
seized by the sheriff on February 9, 
also his automobile. This was the result 
of a judgment of $27,250 having been 
entcred against the general agent by 
amon Sollis, Denver business man. 





PRINTS TAXATION PAPER 

The Journal of the Medical Society 
of New Jersey has issued in pamphlet 
form an article on taxation and its 
effect on present day estates written by 
Leshe G. McDougall, assistant trust offi 
cer of the Fidelity Union Trust Com 
pany, Newark, N. 


TO MEET IN MEXICO CITY 
Agents of the Missouri State Life, 
who make the Quarter Million Dollar 
Club in coming months, have a valuable 
experience in store for them as a re 
ward. The 1927 meeting of the Club 
has been set for Mexico City. 


The Lite Office Management Associa 
tion has issued in book form an = ac 
count of the proceedings of its 1925 con 
ference, 





FIRM As THE 


ness with,” 


RUGGED COAST or MAINE 


Knduring—Substantial— 
Kneland conservatism, and too, “easy to do busi 
whether as 


‘Dependable, with New 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 


Agent or Applicant. 











4%—CENTURY— % 








Executive at 


The former my age, the latter my experience 
ORDINARY AND [INDUSTRIAL 


Krom Agent in the Iield to 


My Forte—Agency Organization 


Will consider general agency 
or Home Office position 


Home Office 











Address “Ven Years Present Agency” care 
of this paper. 

















Manhattan Life 
Sells Its Building 


WAS BUILT 30 YEARS AGO 


At One Time Tallest Building Down- 
town; Company to Continue at Old 
Location 
Announcement has been made by 
Thomas E. Lovejoy, President of the 
Manhattan Life Insurance Company, 
that the Home Office Building of the 
Company at 66 Broadway has been sold 
to Frederick Brown at a price in excess 
of the value at which the building was 
carrried on the company’s books. The 
Manhattan has taken a lease on its pres 
ent quarters in the building and will 
continue at that location for some time. 
The transaction is a most advantageous 
one for the company in many ways and 
the funds realized by the sale can be 
invested at the present market so as 
to produce a most satisfactory income. 
The Manhattan Life Building is a land 
mark of lower Broadway and at the time 
it was built, about thirty years ago, was 
the tallest building in downtown New 
York. The building, rising to a height 
of 360 feet, was visited by thousands of 
tourists who came to see what a “sky- 
scraper” looked like first-hand. The 
architecture of the building was only 
one of its prominent features. It stands 
on a frontage of 92 feet on Broadway 
and runs through the block to New 
Street, where it faces the rear of the 
New York Stock Exchange Building. 
There are approximately 11,000 square 
feet m the plot. The parcel being in 
the heart of the financial district and 
ironting on lower Broadway is consid 
ered one of the most valuable holdings 

in downtown New York. 

The Manhattan Life was organized in 
1850 and only last summer celebrated its 
75th anniversary by a big agency con 
vention at the Hotel Astor. It is ru 
mored that a prominent bank will oc 
cupy the ground floor space now rented 
to the Consolidated Railway Ticket Of 
fices upon the termination of the ticket 
offices’ lease. 


CHANGES AT GREENSBORO 


A. L. Brooks and C. W. Gold Made 
Vice-Presidents of Jefferson Stand- 
ard Life 
At the annual meeting of the directors 
of the Jefferson Standard Life, Greens 
boro, N. C., the following changes in man 
agement were made: A. L. Brooks, for 
mnerly general counsel, was made vice 
president and general counsel; C. W 
Gold, formerly treasurer, was made vice 
president and treasurer; W. T. Dono 
hue, formerly secretary, was made vice 
president and agency manager; F. E 
Cayn, formerly associate actuary, was 
nade vice-president and secretary. Ju 
lian Price remains president, Doctors 
J. P. Turner and J. T. J. Battle are med- 
ical directors as before and R. B. Coit 
remains actuary (Two new directors 
were elected, Ralph Price and Howard 
Holderness, sons of President Price and 
Vice-President Holderness, respectively.) 
The assets of the company increased 
over four million dollars to the sum ol 
$31,239,268.97. The paid for insurance 
for the year was $61,248,300.00, and the 
total. insurance in force now is $265, 

816,777.00 


P. F. CLARK AGENCY AND GROUP 

The Paul F. Clark General Agency of 
the John Hancock Mutual Life Insur- 
ance Co. has instituted a group life in- 
surance department for more complete 
service to their agents and brokers. This 
branch of their business is to include not 
only group life but also salary deduce 
tion and ultimately wholesale insurance. 

Charles J. Fay, for about two years 
with the Group Department of the 
Home Office, has been appointed man- 
ager of this new division and is well 
known in the insurance circles in Bos- 
ton. 
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Investment Insurance 





(Continued from page 1) 


let are talks on life income endowments 
by Mr. Batchelder, Lawrence C. Woods, 
Lawrence Chamberlin, William M. Duff 
and others. A great many interesting 
tables are printed showing returns on 
short-term endowment policies. 


Who Are the Prospects? 


In talking about eligible prospects for 


investment insurance Mr Batchelder 
said in part 
Kirst: The young man between ages 


twenty-five to thirty-five, who has suc 
cessfully embarked on his life’s work 
He is able to save out of his income 
$1,500 to $2,500 a year, including life in 
urance. His reasoning 1 that he 
should buy a home, own some life insur 
ance—$10,000 to $25,000-—the cheapest 
form of protection obtainable, and invest 
the remainder of his surplus in’ such 
securities as will net him a comparatively 
high return. In this article, it is not 
intended to make comparisons between 
Investment Insurance, and the purchas 
ing of a home. That is for each under 
writer to determine for himself. How 
ever, should the husband die at an early 
age, his home, mortgage, and in many 
cases furniture, has become nothing but 
a liability, and this man has carried so 
ttle Life Insurance that his wife is left 
vith nothing but a few dollars for her 
fife-time, and the children to rear. This 
same young man contends that he 
should put some of his savings in life 
insurance, and the rest in bonds and 
stocks, so that he can accumulate, a: 
quickly as possible, sufficient to realize 
an mcome really worth while from = his 
investments However, by purchasing 
the Life Income Endowment, he can 
combine his insurance with his invest 
ments, from which he will receive pet 
sonally an income of $50 to $250 a month 
for his life-time, after ages forty-five to 
fifty. This represents an average return 
of about 7 per cent on his net investment. 
A program of this nature will not. seri 
ously cut down the amount which would 
otherwise have gone into bonds. and 
sto ks 
At all times, we must remember, that 
regardless of a man’s estate, large or 
small he can have nothing as safe and 
sure as the monthly income checks that 
he, and his wife after him, will always 
receive from the Equitable 
Professional Men 

Second: The best products are pro 
fessional men—doctors, lawyers and 
dentists. The average doctor realizes he 
can never tell at what age he will have 


lo retire Most doctors look forward to 
being in a position to retire between 
aves fifty and fifty-five. As a= conse 


quence, at middle life, their income 
ceases. They are much more concerned 
with the permanency of the income from 
their investments, than men engaged in 
any other type ol vocation. It is not 
necessary to speak of the lack of train 
ing the average professional man_ has 
had, in matters of finance. 

The next class of prospects is the man 
with a wife but without children” or 
other dependents, in moderate circum 
stances. He is thore than willing to 
listen to any proposition that will in 
crease the income to himself and wife, 
with safety, which will extend over the 
period of their lifetime 


NOT A CLAIM WAS LITIGATED 
In his annual statement to the policy 
holders of the National Life of Vermont, 
President Fred A. Howland reported 
that during 1925 the company paid for 
over 75 millions of new business, 20% 
more than in any other year; and of 
the issue 35.7% was on the lives of old 
policyholders. It received as new con 
siderations for life annuities the sum of 
$1,036,808.53. It paid in dividends to 
policyholders $4,690,164.46, more by 
$986,814.13 than in any prior year. It has 
declared for payment in 1926 an extra 
dividend of 20% of the regular dividend 
in addition to the regular dividend itself 
No policy claim is in litigation. 


One purpose of these illustrations is to 
how that there is infinitely more 
opportunity of selling Investment Insur- 
ance to the man of comfortable, mod- 
crate circumstances, than to the man of 
extreme wealth. 

As a fourth and last class, you have 
open to you prospects upon whom life 
insurance men have ceased calling. That 
is, men of means, between ages sixty to 
sixty-five. | have called on many such 
men who have said that | am the first 
Life Insurance man to call on them for 
vears. The reason is because the aver 
ave Life Insurance man knows. that 
these men have $25,000 to $250,000 insur 
ance at least, which they consider, to- 
vether with their personal estate, to be 
sufficient for their needs, including in 
heritance taxes, et One of the casiest 
sales | have made was to a wealthy 
lawyer, sixty-one years old, who bought 
a $100 Monthly Life Income lndow 
ment, for no other reason than that por 
tion of his estate is now reheved from 
further considerations of re-investment. 


RULES ON AIRCRAFT CLAUSE 


Pennsylvania Department Rejects Pro- 
vision for Payment of Less Than 
Face of Contract 


Insurance Commissioner Samuel W. 
McCulloch of Pennsylvania has ruled 
against the legality of a clause in a life 
insurance policy which limits the insur 
ance company’s Hability to the amount 
of the premiums paid, if the death of the 
assured results from his being an oc 
cupant of an aircraft. 

The clause on which Commisioner Me 
Culloch gave his ruling read: “It is 
understood and agreed by the parties 
hereto, that this policy shall be issued 
on the express and essential condition 
that if the assured’s death shall result, 
either directly or indirectly, from. his 
being an occupant of a hydro-acroplane, 
acroplane, or any other form of air 
craft, the insurance hereunder shall be 
null and void and the company’s lability 
under the. policy shall be limited to the 
amount of the premium paid under this 
contract. 

The Commissioner's opinion states that 
the laws of Pennsylvania prohibit) the 
issuance of any life insurance policies 
which contain a provision for a mode 
of settlement at maturity of less value 
than the face of the policy. “This clause 
specifically provides,” it) says, “for a 
mode of settlement, if death occurs 
under certain conditions, of less than 
the amount stated in the policy con 
tract, and therefore would be in’ viola 
tion of the provisions of the Pennsyl 
venta Jaw” 


Prudential Announces New 
Employes’ Retirement Benefits 


New ervice retirement allowances 
vranting decided increases to those em 
ployees who have grown old in the ser 
vice have been announced by Edward D 
Dutheld, president of the Prudential, 
The allowance to all men workers who 
have had twenty-five years or more of 
service with the company and who have 
reached the age of 65 will be based on 
one and one-half per cent. of the aver 
age annual earnings received during the 
five years of active service preceding the 
retirement, multiplied by the number of 
complete vears of service. 

The minimum annual allowance to a 
retired employee will be $900, with the 
single exception that the retirement pay 
shall not exceed seventy-five per cent. 
of the salary paid during the last year 
of active employment. The maximum 
allowance is $5,000. 


TRADE UNION INSURANCE 
“The People” of London, a large Sun- 
day paper, is responsible for the state- 
ment that trade unions are about to 
invade the insurance field in Great 
Britain. 





























$26 1,000,000 


—increased the number of lives insured 


105,000 


—increased its assets 


$30,000,000 


—increased its Group insurance in force 


$58,000,000 


—increased its Accident and Health annual 
premium income 


$439,000 


—increased its field organization more than 
100 per cent. 


—increased its Home Office by the addition 
of five stories 





THE COMPANY OF OPPORTUNITIES 





MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, President 


HOME OFFICE, SAINT LOUIS 








IN FIVE YEARS— 
The Missouri State Life 
—increased its life insurance in force 
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iuecenitel Year of 
Connecticut Mutual 


PROGRESS IN MANY DIRECTIONS 
Raised Limits; Improved Pension Plan; 
Started New Office Building; 
Increased Dividends 


The Connecticut Mutual Life has just 
completed the most successful year in 
its history of almost 80 years. Figures 
for new business and other factors of 
progress during 1925 show that new 
paid-for business amounted to $104,169,- 


585 as compared with $82,839,503 in 
1924. This represents an increase of 
23.7%. The total insurance in force 


has increased to $608,808,000, represent- 
ing an increase of paid-for business in 
force of $67,539,000 or 64.8% of the en 
tire new paid-for business for the year. 
The year showed great progress by 
the Connecticut Mutual in the form of 
new features incorporated in its prac- 
tices during the year. The financial 
achievements of the Company were note- 
worthy; a materially improved dividend 
scale was adopted for 1926 and the in 
terest factor on dividends left to accu- 
mulate and on. deferred settlements 
was increased. Non-medical life insur- 
ance was adopted and rapidly became a 
material factor in the Company’s record 
production for 1925; limits of insurance 
at certain ages were raised; an im- 
proved old age pension plan was inau- 
gurated; a plan for the payment of pre- 
mums on the monthly basis was estab- 
lished and joint life policies were of- 
fered. The erection of the Company’s 
new Home Office building was begun in 
the spring of 1925 and the new building 
will be occupied sometime during the 
summer of 1926. 


Increased Dividends for 1926 


The dividends apportioned for distri 
bution during the year 1926 on the new 
increased schedule represent the most 
liberal action on dividends by the Com- 
pany for at least as far back as 1882. 
It is practical to extend the comparison 
back that far because the Company's 
present prenium rates then became ef 


fective and have remained unchanged 
since that time. The new. dividends, 
therefore, represent the largest annual 


apportionment of surplus earnings for a 
period of more than 40 years. 

The details of the past decade serve 
to show how increased dividends during 
these years have influenced the net cost 
of Connecticut Mutual protection. <A 
substantially uniform distribution was 
maintained for 13 years prior to 1916. 
fSeginning with the year 1917, the first 
year of the decade under consideration, 
and for the succeeding years of 1918 and 
1919 there was an annual increase in the 


IOWA LIFE COMPANIES IN _ 1925 
The life insurance companies of Lowa 
enjoyed a successful year during 1925, 
making substantial gains over the pre- 
ceding year, with the Bankers Life of 
Des Moines heading the list with $20, 
929,647 of new business for 1925. Equi 
table Life of Iowa wrote the next larg 
est volume, with $11,222,698; and _ the 
Central Life stands third with $8,009,153. 
Companies which wrote a million or 
tore new business during 1925 are as 
follow : 
Bankers, 


Life, Des Moines... .$20,929,647 


Equitable Life, Des Moines 11,222,698 
Central Life, Des Moines.... 8,009,153 
Medical Life, Waterloo...... 4,630,792 
Royal Union, Des Moines.... 4,049,164 


(Does not include amount writ- 
ten by Western Life prior to 
merger, April 29, 1925) 


Register Life, Davenport.... 4,006,000 
Merchants Life, Des Moines.. 3,000,000 
Guaranty Life, Davenport.... 2,674,490 
Cedar Rapids Life............ 2,600,000 
Des Moines Life and Annuity 2,197,399 
Western Life, Des Moines .... 1,043,500 


(Consolidated with Royal Union 
April 29, 1925) 








dividend scale of a small amount due to 
a_ progressive increase in the rate of 
interest earned during that period. In 
line with the majority of American com- 
panies, the Connecticut Mutual reduced 
its scale of dividends for 1920 about 15% 
in order, partially, to offset the losses 
from influenza. The scale of 1920 was 
continued during the years 1921 and 1922 
with the same end in view. Dividends 
in 1923, however, were increased about 
30% over those for the previous year. 
This increase represented about a 10% 
increase over the scale for 1919, the year 
when the Connecticut Mutual was one 
of the very few companies to increase 
its dividends. There was a further in- 
crease in the dividend scale for the year 
1924 which brought the rate for that 
year about 20% over the scale for 1919. 
The 1924 scale was then continued for 
the year 1925. 

The year 1916 with its increased divi- 
dends, brings the rate of apportionment 
about 35% over the high point prevail- 
ing in the year 1919 which in turn was 
the highest point since the year 1903. 
The greatest actual increases occur on 
life policies on older ages and duration 
and are somewhat over $1.15 per thou- 
sand. 

The 1926 interest rate assumed for the 
dividend formula is increased from 4.7% 
to 48%. This rate also applies on all 
funds held at interest by the Company 
for the benefit of policyholders and 
their beneficiaries 





Massachusetts Managers 











The two managers so far appointed 
by the Equitable Life of lowa in Mass- 
achusetts are W. S. Redfield and H. G. 
White. The Boston agency covering 
several counties will be under the direc- 
tion of W. S. Redfield. The Worcester 
agency will be under Harry G. White 
as agency manager. 

Mr. Redfield, agency manager at Bos- 
ton, has been in the life insurance bus 
iness since 1903 when he entered the 
service of the New England Mutual at 
Providence, Rhode Island. He received 
his early training under Glover S. Hast- 
ings, who was general agent in Prov- 
idence for that company at the time, 
and later succeeded Mr. Hastings as 
general agent in 1909, when the latter 
became superintendent of agents for 


the New England Mutual. 
In 1920, Mr. Redfield resigned from 
the New England Mutual, and went to 








W.S. REDFIELD 


HARRY WHITE 


Boston with the John Hancock Mutual, 
where he has been eminently successful 
as a personal producer. 

Mr. Harry G. White, newly appointed 
agency manager for Worcester, Mass- 
achusetts, has been in the life insurance 
business for the past four years, and 
recently has been connected with the 
Fidelity Mutual Life in Washington, 
L 

Mr. White’s former home was in Mas- 
sachusetts, and desiring to secure an 
agency under his own direction in his 
home state, he opened negotiations with 
the Equitable Life of Iowa upon learn- 
ing that the company was planning to 
enter the state. His appointment as 
manager of the Worcester agency was 
the result. 


Despite Time Furnished National Asso- 
ciation He Stood Third On 
Penn Mutual List 
The Penn Mutual has made public 
the record of its leading producers for 
1925 and one of the surprises on the list 
is that of J. W. Clegg, despite his duties 
with the National Association of Life 
Underwriters of which he is president, 
stood third among leading producers of 
the company for 1925. 
The list was topped by Thomas M. 
Scott of Philadelphia; C. H. Anderson 


of C. J. MeCary & Co., Chicago, stand- 
ing second. Scott delivered to the com 
pany $2,237,790. One of the interesting 


sidelights is the success of a large num 
ber of women agents, headed by Helen 
Buswell of Philadelphia, who paid for 
$342,369. 











AIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Des Moines 


Omaha, 


Denver, 


HOME LIFE 


Insurance Company 


of New York 


ETHELBERT IDE LOW, 
President 


The 66th Annual Report shows: 
Premiums received 
during the year 1925.. $8,563,525 
Payments to Policy- 
holders and their Ben 
eficiaries in Death 
Claims, Endowments, 


Dividends, etc......... 6,414,143 
Increase in Assets.... 3,174,334 
Insurance in Force. ..281,338,015 
Admitted Assets...... 54,631,552 


FOR AGENCY APPLY TO 
256 BROADWAY 
NEW YORK 


























proposition. 
Address, 





PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 














NEW POLICY | 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 


Loans at end of 2nd year 


The Marhattan Life Insurance Co. of New York 








ONWARD MARCH—1925 


Total of Paid-for Business 


nr 
eee ree 


157,045,211 





BANKERS LIFE COMPANY 


G. S. NOLLEN, President 


DES MOINES, IOWA 











Celebrating 


75th ANNIVERSARY 


DIAMOND JUBILEE YEAR 
Seventy-five Years of Service to Policyhglders 
New Added Features to Our Policy Contract 


e 
Berkshire Life Insurance Coa. 
Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 
F. H. RHODES, President 
OPENING ALWAYS FOR RIGHT MAN 


New Policy Forms 
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THE EASTERN 
UNDERWRITER 


This newspaper ts owned and ts pub- 
lished every I‘riday The Eastern Un 
derwriter onipany, a New Yorl corpora 
tion, office and place of business, 86 
lulton Street, New York City. Clarence 
lrman, President and [:ditor; W. L. 
Hadley, Secretary and Business Manager, 
I:dwin Eager, Associate Editor. The 
address of the officers is the office of this 
newspapel Telephone = number Beek 
man 2076 

Subscription Price $3.00 a year, Siigle 


Canadian 
should be 
of Canada 


subscriptions 
added. Other 


$1.50 for 


cents 


copies 25 


$1.00 for postage 


countries oulside 


postage should be added. 

Entered as second-class matter April 
i 1907, al the Post Otfice of New York 
under the act of March 3, 1879. 

THE NOLLEN FAMILY 

Phe recent election of Gerard S. Nol 
len a president of the Bankes Lite 
ol Des Moines call attention to a re 


markable family a family that came 


from good stock and has lived up to 
the fine ideals of their parents and an 
cestor In the days when lowa was a 
great expanse ob pram the grandfather 
of these children came to \inerica trom 
Holland to seek a future home for a 
colony of Hollanders Ife elected a 
larve tract of land in what is now. the 
Pella district of Lowa, purcha ed it for 
a dollar an acre and returned to Hol 
land to that sturdy people who were 
destined to give to lowa some of its 


finest citizens 


Phe Jand was resold at the exact 
price paid lor it, thre town ol Pella, 
lowa, established and Grandfather Nol 
len became pastor to thre peopl mun 
istering unto their spiritual needs 

Later a college was launched and he 
became head of it, an amstructor. 

His son, John Nollen, and Ins wife, 
Sara Scholte Nollen, had three sons and 


two daughters. 

The oldest son, Henry S. Nollen, is 
president of the Equitable Life Insur 
ance Co, of Lowa, and has been a strong 
factor in. the development and exXpan- 
sion of that splendid institution. Prior 
to his service with the Equitable Life 
of lowa he was secretary of the Bank 


ers Life and was instrumental in bring 


ing about the re-organization of that 
company to a level premium basis. 


Mr. Nollen 


thie development of his 


took a great imterest im 


brother Gerard 


and before leaving the Bankers Life 
placed him with that company as ae 
tuary from which position he advanced 


to that of vice-president, and now pres 
ident 
Dr. John S 


Nollen, the 


was prior to the 


boy, 


Lake 


second 


war president of 


Forest University, which position he 
resigned and took charge of some spe 
cial work in Ttaly Upon completion 
of that work he became dean of Grin 
nell ¢ ollege, one of the strongest edu 


cational institutions in the West. 


have been with 
Des 


a time conducted their 


identified 


work in 


Pwo sisters 
advanced 
Moines 


private 


educational 


and for 


own school from which gradu 


ates entered the better colleges and 


universities of the 
s| he 


diving 


country 
still 


mental faculties to en 


mother, in her eighties, is 


with clear 


joy the great success achieved by her 


family She is a woman of fine educa 
for the beautiful in art, 
literature. No 


home 


tion, with a love 
music 
has ble 


he brought 


finer family 
the 


world 


and 


ssed a than children 


into the and moth 


ered so fortunate 


child 


either in 


wonderfully and it) is 


that i lives to see each 


vielding ao strong influence 


busine educational or municipal wel 
bare 
Nollen 


speakers 
the 


the 
pro 


Henry S has been one of 


ablest appearing on the 


vram of Association 


the 


Life Presidents’ 
held in 


that 


and 1 high esteem by mem 


ber ol body. 


WHEN COMPLAINT 
AGENT BECOMES 


AGAINST THE 
VOICELESS 
Phere are 


two 


the 


the causes for 


phenomena in 


business of life imsuranee 


which are difficult to fathom. One is: 
Why do so many man try to avoid the 
discussion of the subject of life insur 
ince When usually the first) question 
asked when a man dies is: “How much 
life insurance did he haves” and when 
of 95% of all estates life insurance sup 
plies the immediate and in many cases 
the only ready cash available. 

Phe other ts Why do men so often 


shy at the approach of the life insurance 


representative when it is a well estab 


lished that 


ol eriticism 


fact you never hear a word 


about life insurance agents 


claim 
to Ine 


when death and matured policies 
Ae clic 


This 


Insurance 


paid? 
life 


insure 


frame of mind toward the 


agent when he tries to 


would be almost humorous if 


to the 


ne men 
the result beneficiaries of the un 
insured were not so often tragic beyond 
the 


the 


when has failed in his 


Yet 


surance 


word agent 


efforts money by 
the 
result of the abil- 
the [ 


payment ot 


a dite company is) only 


logical and inevitable 


ity and oftentimes insistence of a 


life insurance agent. 


the sake of 


\dmitted—for 
that 


argument 


there are some inept and inex 


insurance as 
\dmitted that 


employed 


perienced salesmen in life 


in all other lines meth 
which 


this it 


od Are occasionally 


are to be deprecated Despite 


must be admitted that the feeling of ir 
ritation aroused in a man by reason of 
having been cajoled) or coerced into 
taking a life insurance policy—even by 


a tactless agent—is never shared by his 


widow and children when the proceeds 


of that life insurance policy stand alone 


between them and the utter financial 
helplessness which often follows the 
passing of their protector 

Reduced to simplest terms lite in 


surance is merely the instrument by 


which the foresighted protector of a 


household projects that protection into 


a period when his inevitable obliga 


tion to Father Time has been paid. 
Trite Yes! Commonplace ? Yes! 
Has been said innumerable times? Yes! 
So have the problems of Euclid) been 


demonstrated time and again without in 
the least 
truths, 


weakening their fundamental 
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The Human Side of Insurance 
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One of the most unconventional and clever publications of a selling nature 


gotten out by 
mobile Insurance Company of 
represents the faculty of the 
that company, 

The cover is reproduced herewith. 


Allied 


the insurance companies is “The Gobbler,” 
Hartford. 


published by the Auto 
The front cover of a recent number 
lire and Marine School as conducted by 


The professor is T. Z. Franklin. Others 


whose pictures are shown on the cover page are, left to right, W. L. Reid, super- 


intendent; C. T. Hubbard, assistant 
retary; Richard 


vins, agency manager. 


Daniel Bidwell wrote the interesting 
story sketching the career of Archibald 
(. Mellwaine, United States manager 
of the London & Lancashire and Law, 
Union & Rock; and president of the 
Orient, which appeared recently in the 
Hartford “Times.” Mr. Bidwell is mil- 
itary editor of the “Times” and has 
traveled extensively for that paper in 
Europe. 

kok Ok 

Lyman Candee, vice president of the 
Globe & Rutgers, and a prominent mem- 
ber of the Park Avenue Association 
(Park Avenue is one of the most fash- 
ionable residence streets in New York), 
has made a_ suggestion that police 
whistles used by door men along Park 
\venue for signalling of taxicabs all 
hours of the day and night be replaced 
by a light system of signalling. 

x ok Ok 

E. J. Smith, engineer, attended the 
meeting of the committee on flammable 
liquids of the N. F. P. A., held in Wil- 
mington, Del., December 17 and 18, and 
— agg made a flying trip to Nashville, 
enn, 


secretary; V. N. 
and weather department; D. R. Sibley, 
Wood, manager, special risk 


Valgren, manager of crop 
1D. Olmstead, assistant sec- 
department, and Martin M. Hig- 


manager; T. 


R. H. Towner, of the Towner Rating 
Bureau, who injured his arm by a fall 
on the ice, has recovered from his ac- 
cident. 

+ & 2 

William Ives Washburn, counsel of 
the Home Insurance Company, left for 
Ilorida this week. He has been con- 
fined to his house a fortnight with ill- 
ness 

* ok Ok 

E. G. Richards, formerly United 
States manager of the North British & 
Mercantile, has sailed for the West In- 
dies. 

k ok Ok 

Henry Bruere, third vice-president of 
the Metropolitan Life, in a talk before 
managers and superintendents of that 
company said that about 60% of the 
Metropolitan group policies were issued 
to concerns having not more than 100 
workers on their payroll. He also said 
that there are about 30,000 deaths per 
year in America among workers in in- 
dustry which could be eliminated in 


large part by proper safeguard and an 
risks. 


understandings of the 
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FIRE INSURANCE 





—_—_ 


Great American To 
Have Casualty Mate 


GREAT AMERICAN INDEMNITY 


Organization Doing Formed; J. S. 
Phillips, President; G. F. Michel- 
bacher, Vice President; C. G. 
Smith, Board Chairman 


American 
Insurance Company to launch a casualty 
imsurance 
called the 


The decision of the Great 


running mate, which will be 


Great American Indemnity 


JESSE S. 


PHILEFPS 


Co. is the most engrossing subject of 
discussion on William Street 


and it is the 


this week, 


universal opinion. that 


President Smith of the Great American, 
in obtaining the service of two such 
able executives as Jesse S. Phillips, 


general manager of the National Bureau 
of Casualty & Surety 
of G. F. Michelbacher, 


organization, 


Underwriters, and 
secretary of that 
scored a ten-strike. 

more in 


fact that 


is made 
of the 


The situation even 


teresting: in view there 


are a number of other fire insurance 
companies which are now either con 
sidering, or in negotiation with casualty 


msurance people. One of these, by the 
way, is the Yorkshire which will have 
a running mate known as the York- 


shire Indemnity. The 
demnity, however, will not be formed 
for some time. The subject of a casualty 
running mate of the Yorkshire has been 
under discussion for some time, Ernest 
Boyd said this week that stories about 
the company’s plans had been prema- 
lurely published. 
Organization Building Starts 

President Smith of the 
can Insurance Company, who will be 
chairman of the board of the Great 
American Indemnity, said this week that 
the work of organizing the new indem- 
hity company will get under way at 
once and the company will be prepared 
to write all lines of casualty and surety 
Msurance as soon as the personnel is 
completed. “Naturally,” he commented, 
we shall not write any line until we get 
the underwriters competent to write the 


Yorkshire In 


Great Ameri- 


Class intelligently, but our charter 
Powers are broad and eventually we 
shall be prepared to meet every need 
of the agents.” 

It is thought that Mr. Phillips will 
leave the National Bureau some time 
etween March 1 and March 15, and 

(Continued on page 34) 





N. Y. State Auto Ass’n. 
Not to Insure Cars 


COMPROMISE INTERNAL FIGHT 
H.. A: Midian Blowed President as 
Harmony Candidate; Association 
Split Healed; New Head Inter- 
viewed 
Buffalo, N. Y., Feb. 15—The New 
York State Automobile Association has 


selected H. A. Meldrum of 
compromising candidate for president of 
the New York State Automobile Asso- 
ciation and apparently every club in the 
state will support him. Support of the 
Syracuse Automobile Club for Mr. Mel- 
drum.was somewhat a surprise, since 
this was considered the stronghold of 
Osear J. Brown, former president, who 
attempted to interject the association 
in the insurance business. Mr. Meldrum 
has been selected as the man who will 
probably pull the association together. 

The New York State Automobile As- 
sociation split in two parts last fall when 
Mr. Brown attempted to have the asso- 
ciation write casualty and property in 
surance, and presented such a program 
to the association. When his plan fail- 
ed, he opened his own insurance agency 
in Syracuse, and placed business which 
he secured, through certain mutual in- 
surance companies there. 


Butfalo, as 


Two Conventions Last Fall 

As a result of Mr. Brown's policies, 
the association held two conventions last 
fall, one faction electing Mr. Brown 
president, and another electing Elva H. 
Bogart, a Poughkeepsie insurance 


man, 
president. A Supreme Court decision, 
however, ruled that Mr. Brown's elec- 
tion was illegal. This left Mr. Bogart 


at the head of the association, 

Heads of the two factions have 
together in the meantime, and have 
named Mr. Meldrum as the man who 
can bring the association together. 
Since Mr. Brown's own club in Syra- 
cuse has ‘apparently deserted him, Mr. 
Meldrum’s unanimous election is prac- 
tically assured. 

“[ was president of the New 
State Automobile Association the year 
it was formed,” Mr. Meldrum _ told 
The Eastern Underwriter representative, 
“and at that time we laid down the gen 
eral principles of the association, which 


gotten 


York 


were to promote good legislation, op 
pose bad legislation and promote good 
roads. | still feel that these fundamen 


tals are sufficient to keep the 
sociation busy 
bers and do 
principles, 
such 


state as 
and helpful to its mem- 
not believe, on general 
in deviating very much from 
a program,” 











One 





A Strong 
Over Sixty 
Business. 


Company 
Years in 
Liberal as 
Safe and 
Secure in Every Way. 
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THE DECLARATION OF INDE- At 
PENDENCE and the Signature of JOHN PSI 
HANCOCK inscribed on that Momentous |}! 
Day—July 4, 1776—will live through the sy 
Ages. nA 
\ %, 

Any American, or anyone interested in 3 
America, can get a faithful facsimile copy of wa 
the Declaration—which contains the famous oe 
John Hancock signature and those of Fifty- en 
Five other Immortal Americans who took their ya y 
lives in their hands and pledged their fortunes ra\ 
to the Independence of the Colonies to, 
ependence of the Colonies. No), 

Bn 
Write for a copy to the John Hancock 1x 
Mutual Life Insurance Company, Inquiry Sw 
Bureau, 197 Clarendon St., Boston, Mass. a) 
inf 

A splendid reminder of early struggles, to at 


be framed and placed where all may behold it. 
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MADE GENERAL -ADJUSTER 


E. R. Buhler Promoted by Northern As- 
surance; C. G. Houghton Succeeds 
Him as Special Agent 

Edward R. Buhler has been appointed 
general adjuster for the Northern As 
surance of London. He has been 
ciated with the company for over thirty 


asso 


five years and is tri ansferred from the 
position of special agent for New Jer 
sey and northeastern Pennsylvania. 


Charles G. Houghton has been appointed 
to succeed Mr. Buhler. For five years 
the former has been underwriting the 
business of the territory which he 
now takes supervision as special agent 


ovel 


INDEPENDENCE FIRE FIGURES 


The Independence Fire is now licensed 























to operate in twenty-one states and the 
: District of Columbia and has 165 agents 
HAS ASSETS OF $6,420,194 The 1925 premium income was $153,220 
The United States branch statement net and the company closed the year 
of the Atlas Assurance at the end of — with a paid-in capital of $310,000, net 
the year 1925 showed assets of $6,420,194 surplus of $294,131 and admitted assets 
and a surplus of $2,063,908. of $728,031 
INSURANCE COMPANY 
Head Office: 45 John Street, New York 
J. A. KELSEY, President G. Z. DAY, Vice-Pres. and Secretary 
Statement June 30, 1925 
Ce Sic viet epuccnrsekeerawheostadakeaNenstedadsacs ci $1,000,000.00 
fy i tC I A een rr rece 499,179.82 
Cee Rr Ba 6 os Se dink dcrns donde decnceciauteseees 116,780.00 
PENNE DRE ge Sc ccececrevciesedensaeceansaeeeue tans 1,238,196.67 
Ee PAN cic d Rhee Kene a een sws awe caneceuenexaudas 2,854,156.49 
— — — — ——— — SSSSSSSS>SFSFE=S=ShSpSBBhDB>»>)>y)ihyEh ESEFh_=L EE  SE=S  SSSSSS==5 

















NOW INDEPENDENT ADJUSTER 


Frank M. Crittenden, Former Field Man 
of Hanover and London & Lancas- 


hire, Opens Philadelphia Office 


Krank M. Crittenden, for years one of 
the best known field men upstate and 
lormer president of the Underwriters’ 
\ssociation of New York State, has 


an office 
Philadelphia, 


dependent 


opened at 216 South 


where he 


4th street, 
will be an in- 


loss 


adjuster for the 


¢ colMm- 
panies. His long experience in the field 
will make him a valuable man in this 


connection. 

lor ten years Mr. Crittenden was spe- 
cial agent of the London & Lancashire, 
and tor fourteen years thereafter he was 


New York state agent for the Hanover. 
He has many personal friends among 
well known executives. 


MISS NICOLL’S CHANGE 


Well-Known New York Insurance 
Woman Becomes President of a 
Motor Bus Company 
Miss aina Nicoll, the 
New York insurance 
ing the war won five decorations in the 
French Army, has formed the Berlines 
Nicoll Company of New York and Paris, 


well-known 
woman, who dur 


which will manufacture motor buses. 
She will be president of the company. 
Miss Nicoli is also running a steamship 
ticact office at 154 Nassau Street 
She will spend at least half of each 
year in Paris, France. 
OPENS IN THE EAST 
The Hardware Dealers’ Mutual Fire 


Insurance Co., of Stevens Point, Wis., 
has opened an Eastern office in Newark, 
N. J., to which George D. Lovejoy and 
Edwin Voge of Stevens Point have been 
transferred. 
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Land Insurance” In Florida 
(Continued from page 1) INCORPORATED 1868 
The acceptance of the policy by such tributing to value such as location, andard '° Ca. 
new bwner or owners is deemed an ac transportation facilities, nearness to e tre MSUTAMICe 
ceptance by such insured of all the terms schools, churches, and the educa- 
and conditions thereof tional and social essentials ol the OF NEW JERSEY 
Reserve FKund——The Company agrees community where the land is lo- TRENTON, N. J. 
to maintain a reserve sufficient in oie - the pri wcrc pie 
amount and value to pay any loss pay - the whch ol sa — and a irs O. J. PRIOR, President W. M. CROZER, Secretary 
thle under its policies the many fundamental essentials 
: which govern the value of such land 
Literature are taken into consideration in de- " 
In its literature the company asks and termining present and future values, ' le? 
answers the following questions: praisers | _ egg rte som Is My Policy Transferable? 
How Does It Operate? How Am I to Know That Security Gied with our Appeamal Daveson. Yes. Should you sell the land be- 
2 When the actual value of the land zee : Lil Rae Paes 
| eee f : Land Value Insurance Protects Me? , ze fore the insurance expires, merely 
Just as do other forms © jsut is thus established, our Actuarial De : : ; tats Mes 2 ee 
ince It protects you against loss This ( directly subject to a iniermines tie qitemitn hand your policy to the new owner. 
, — neat ten ii : epee tig bss PaPUReNt CElersnes “she ee No notification of the Company of 
What Are Its Advantages? the jurisdiction and control of the rate by taking into consideration all ach sdle ce teansier ts vemueed 
W “te air ww State Insurance Department It factors affecting the land, and pol The = ele Reet, ane ne 
eerie atari pid Br has voluntarily assigned its entire icies Of Security Land Value Insur- pin 
é ce « Te ruarantee ‘ pas : = ~(d, 
! i ble heat ar A licy is capital and surplus to the Treasurer ance are written not exceeding the 
ella ¢ abs aa va mW) ° e . 
sel be ‘ Tith Insurance Comees of the State of Florida to be held actual sales price of each piece or — Ip the Event That I Want to 
Ss ) « 4 S « 4 ’ « , \ ° - -_ x . a ° ce a A 
but you rest upon your own judy by — and = Shana ge ie = tract. Sell at an Increased Price, Can 
; I trust tor the benefit of 1 JOHICY P ? 
ment, or upon the advice of friends, a ane wan vance pect sarod Who Pays the Premium for Secur- I Get Increased Coverage? 
a the ee ar aes a this Company places fifty pe r cent icy Land Value Insurance? Yes = = yaa sea a survey of 
or the property security Lane it in ; , your land at the time that you want 
Walue Tnsurance assures woucot ats of all premiums received by it in a Usually the real estate operator who aiid sna teal aids | 
: se ‘< : Reserve und. This Reserve lund, sells the property to you pays the added coverage justies such in- 
present and future valu which is also under the control of premium for the policy . crease. In that event you will only 
When Does It Pay Out? the Insurance Department of the What P : D - ™ — ey pay the a for 
. » is j P , at Premium Does He Pay? the added coverage allowed. 
If at the end of the period Ob tine State, a ‘cali ted in the same type y ; & 
set forth in the policy, the property, of securities as is designated by law It varies, just as do the premiums What Real Estate Concerns 
purchased by you and insured by se begal for iivestment by insurance on fire and other forms of insur- — [psure Their Patrons Through 
the Security Land Insurance Co., COMPARES ance, The premium charged de- — Security Land Insurance Company? 
cannot be easily and quickly sold at pends entirely upon the location of : — 
s . ? - 5 2 — oye ee ee —e ae . ney 
or for more than the amount for How Are Values Determined? the property and risk involved. Real ogee pen ne an 
which it is insured, this Company will When a real estate operator de If 1B Ss ty I dP t ala me e ee hg Agree 
arrange for its sale and pay you any sires this Company to issue policies go tinapsecen es i ero Pena . <i ena ge agg ving yr per 
loss up to the amount of your pol of Security Land Insurance on lots When Do I Receive My Policy? eas ‘ | - om 
icy. or tracts he is offering for sale, the You will receive your policy when cata ta 
Ss Seousity. Laud Valus tasnvence property fee ; — —— to the en ge = noo — and a 
4 most critical and caretul examina taken title. you buy on the par- 
? . - : . COINSURED 
Fundamentally Sound? tion by trained investigators. The tial payment plan, the operator will F ay ; 
Yes Security Insured Values are title is passed upon by our Legal notify us and we will send you a Although om use of the erties and 
not the expressions of guess work Department and the land is next certificate to the effect that you will Colmsurance Clauses con agg oot poli- 
nor of optimism nor ot somebody’s appraised by several disinterested receive your policy when you have cies 1s steadily | increasing, there are 
opinion, They reflect true inherent land appraisers who make individual completed your payments and taken = any sections of the country in which 
values as determined by careful, sci reports alter separate surveys of the title, and the premium has been paid — these sound conditions are not included 
entific analysis of all factors con- property. The reports of the ap us. in policies, says the Hartford. 
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LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 











Neal Bassett, President Henry M. Gratz, President Neal Bassett, President Schmitt, President 
John , Vice-Pres. and Treas. Neal Bassett, Vice-Pres. John Kay, Vice-Pres. and Treas. Neal Bassett Vice-Pres. 
aa B ven, Vice-Pres. and West. Mgr. John Kay, Vice-Pres. and T: Waite Bliven, Vice-Pres. and West. Mgr. John Ka ice-Pres. and Ti 
H. Hassinger, Secretary Waite Bliven, Vice-Pres. and West. Mgr. Sohn A. Snyder, Secretary Waite Bliven, Vice-Pres. and West. Mar. 
Wolle T. Bassett, Secretary Davis G. Hunsinger, deere — A. H. Hassinger, Secretary Fag A. a Secretary 
» Wells T. Bassett, Secretary Hassinger, 
Welle i Bassett, —. Welle T. Bassett, Secretary 


FIREMEN’S THE vin National 


meumance co || GirardF.«M. || MECHANICS || Ben Franklin 


Organised 1855 aneeaen of Philadelphia FIRE INSURANCE CO. | 


Statement January 1, 19% Organized 1853 Organised 1854 of Pittsburgh, Pa. / 
ASSETS AND LIABILITIES Statement January 1, 1925 Statemert January 1, 1925 Organized 1866 
Capital $3,000,000.00 ASSETS AND LIABILITIES =’ ASSETS AND LIABILITIES aaa enn diel 
“ee eevee ’ e e e AND LIAB 
. : Capital .......$1,000,000.00 Capital .......$ 600,000.00 " 

Reserve Reinsur- : . Capital .......$1,000,000.00 

ance Fund and Reserve Reinsur- Reserve Reinsur- ‘ 

Reserve for all ance Fund and ance Fund and Reserve Reinsur- 

other liabilities... 8,536,871.80 Reserve for all Reserve for all ance Fund and 

other liabilities.. _3,213,098.14 allother liabilities _ 2,575,127.95 Reserve for all 


Net Surplus.... 3,586,660.11 other liabilities... 3,751,385.75 | 


Net Surplus.... 501,427.56 


Policyholders’ Surplus Policyholders’ Surplus Policyholders’ Surplus Policyholders’ Surplus 
$6,586,660.11 $2,260,934.06 $1,600,362.98 $1,501,427.56 


Net Surplus.... 1,260,934.06 Net Surplus.... 1,000,362.98 














Assets .......$15,123,531.91 
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Church Insurer Cited : National Union Fire 
as Violator of Law | minnearouis co Twenty-five Years Old 


WAS NOT ADMITTED TO STATE 
Wisconsin a ar Declares Com- 
pany Did Not Maintain Bona Fide 


Home Office 

Insurance Commissioner W. Stanley 
‘Smith of Wisconsin has announced that 
the Mutual Church & Home Insurance 
Co. of Milwaukee has been found guilty 
of violating the Wisconsin insurance 
laws and issued regulations for the con- 
duct of the company’s business in the 
future under threat of barring it from 
doing business in the state. 

The company was originally organized 
as the Church Insurance Company of 
Wisconisn for the purpose of insuring 
Methodist Episcopal church properties, 


inculding furnishings, parsonages and 
household goods. For a time the head- 
quarters of the company was at La- 


Crosse being later moved to Milwaukee. 
The name was changed in 1891 with the 
original incorporation in 1889. 

The company gave its headquarters as 
8 Michigan” street, Milwaukee, and 
Commissioner Smith declared that the 
address was found to be merely a mail 
ing address from where mail was for 
warded to a Chicago office. Commis 
sioner Smith declares that the company 
admits that the books and records of the 
concern have been transferred to Chi- 
cago and that all business is transacted 
there. The company has interlocking 
officers with the National Mutual 
Church Insurance Co. 


Religious Cloak No Excuse 


“The National Mutual Church Insur- 
ance Co. of Chicago, conducting a gen 
eral church insurance business, is not 


authorized and not licensed to transact 
business in this state, but has persist 
ently and continuously violated the insur- 
ance laws of Wisconsin,” Commissioner 
Smith declares. “Stress has always been 
laid upon the character of its business 
to justify its evasions and violations but 
traveling under the cloak of religion 
does not grant immunity nor confer 
squatter rights.” 

William E. Filter, Milwaukee, who 
forwarded the company's mail from Mil 
waukee to Chicago, declared in an affi 
davit to the insurance commission that 
he had no connection with the company 
except that he received $10 a month for 
forwarding the mail. 


The commissioner's order demands 
that the company return all its books 
and property to Milwaukee where the 
business must be conducted. Also the 


company must sever all affiliations with 
the National Mutual Church Insurance 
Co. of Chicago and any other company 
violating the laws of the state. Officers 
of the Mutual Church and Home Insur- 
ance Co. must sever all connections with 
the Chicago firm or any other violating 
the laws of the state. If these provi 
sions are not carried out by Feb. 28 the 
company’s license will be revoked and 
will be reported te the attorney genera! 
for dissolution, Commissioner Smith de- 
clares. 


BROKERS TO MOVE 
Rivinus & Co., 


Hutchinson, insurance 


brokers in Philadelphia, will move 
shortly to new offices on the ground 
floor of the Public Ledger Building. 
The present building of the brokerage 


company on Walnut Street will be sold 


it is understood. 


MARSH & McLENNAN 
INSURANCE 


FIRE LIABILITY MARINE 


175 WEST JACKSON BOULEVARD, CHICAGO 


LONDON SEATTLE MONTREAL 
WINNIPEG DETROIT DULUTH 
PITTSBURGH CLEVELAND BUFFALO 
PHOENIX COLUMBUS PORTLAND 











SPRINKLER EQUIPMENT RULES 75 YEARS OLD 


Pacific Fire Making Remarkably Fine 
Progress; 1925 Premiums in Excess 


of $3,000,000 


The policyholders’ 


National Board of Fire Underwriters 
Issues Pamphlet of Revised Regu- 
lations for Installation 
surplus of the 


The recently issued new edition ol Pacific Fire, the president ol etal te 
the regulations of the National Board C. V. Meseroll is now over $2,000,000. 
of Fire Underwriters for the installa- Inthe last ten years the Pacific Fire has 
tion of sprinkler equipments contains — More than tripled im size and the sur 

eo ey ee, ae and Plus has shown a remarkable increase. 
several important change abe e Phe net premiums written by the 
revisions of the edition of 1922, which Pacific Fire in 1925 were in excess of 
it now supercedes. While the text of — $3,000,000. This company is seventy 


the pamphlet is based in the main on five years old. 


that of the earlier issue, it now incor- F. ELLIOT CABOT RETIRES 

porates the changes presented by the I. Elliot Cabot, for 43 years connect 
National Fire Protection Association's ed with the Boston Board of Fire Un 
Committee on Automatic Sprinklers and — derwriters, retires as secretary-treas 


March 1. 


assistant treasurer 


pamphlet of illustrations of | urer on Isaae 
suggested Dry Pipe Valve hae eouiutiies 

: e 5 KIC 
issued in 1920. The section in the eciiieaileni 


regulations dealing with — of 


Osgood, now 
and superintendent of 
department, has been ad 
assistant manager in charge 
inspection work. Mr. Cabot 


also” the 
Enelosures 
earlier 


edition of the 


Was 
underground pipes and fittings has been — born in 1859 and after graduation from 
taken out of the present edition and is) Harvard joined the Underwriters Union 
now taken care by a separate pamphlet as electrical inspector in 1883. Except 
on “Regulations for Outside Protection,” — for one year with the Buffalo Board of 


and the subject matter of the former 
section on railway car houses has been 
included in the 1925 edition of the “Regu- 
lations for Electric Railway Car Houses 
and Cars.” 
The present 


lire Underwriters Mr. ( 
with the 


‘abot has served 


soston Board ever since. 


, DRUG AND CHEMICAL CLUB 


oe : P The Drug and Chemical C : 
edition of the sprinkler iw and Chemical Club of New 


i : : York, to which a large number of insur 
regulations is arranged into ten con Wet Ps : “thy? , 

L , : . ance men belong and which is to move 

venient sections and appendix, with a into its new quarters in the buildi f 
; aie: aon hes . arters in the building « 

complete index in’ the back. The sec- | gO 


the National Board not later 


than May 


ions cover general information on in 
t ee ox! ; 1, 1926, now has 600 resident members 
stallations, location and = spacing, pipe Ag ee? ; Sy 
cous i. 248 non-resident membérs and a resi 
sizes, valves and fittings, sprinkler ep : a ! 
: See dent waiting list of 110. The nominat- 
alarms, dry-pipe systems and fittings, — . d 
“1: . ‘ 2 . ing committee has reported the follow 
water supplies, fire department connec : : - : 
V ] ; : ; inv as their selection for candidates to 
tions, open sprinklers, and miscellaneous : ( 
a the Board of Governors, which was 
m 
rules voted on yesterday: Harry J. Schnell, 
Harry A. Stebbins, Henry G. Sidford, 
NEW YORK BROKERS MEET I. H. Leonhardt, Milford E. Jewett, 


The second monthly meeting of the Arthur M. Murray, George V. 


General Brokers Association of the 
Metropolitan District, Ine., was held last 


Horgan. 


BOSTON FIRE PREMIUMS 


week. The chairman of the legislation Fire premium returns for Boston for 
committee reported co-operation with all the last six months of 1925 show a total 
existing brokerage associations relative of $4,261,554 compared with $4,083,439 
to amending Section 143 of the New for the same period during 1924. The total 
York Insurance Law, to provide for tor the year 1925 was $9,034,532, compared 
written examinations for brokers. It was — with $8,740,217 in 1924. The 1925 figure 
voted to oppose the bill now before the has been exceeded only twice, in 1919 
legislature providing for a monopolistic and 1920, the boom years immediately 
state fund for workmen’s compensation following the war. For the last. half 


will be of 
Street, the 


meeting 
William 


insurance. The next 


1925 the Home led in premiums, with 
held March 10, at 100 


Globe & Rutgers, Hartford, Royal 


at noon, at which time J. C. Wood, chief and Aetna constituting the others in 
of the complaint bureau of the New — the first five. The Home’s premiums 
York Insurance Department, will speak. were $103,388. 


COMPANY HAS | UNUSUAL RECORD 


Three Members of Mellon Family and 
Many Other Financiers on It; New 
Casualty Company Makes Headway 


The National Valen of Pittsburgh 
will celebrate its twenty-fifth anniversa- 
ry this year. The company was incor- 
porated in 1901 and has been growing 
continuously. Under the presidency of 
Ie. Fe. Cole, a man of marked ability, the 
company has shown especial progress. 

The directors of the National Union 
include some of the most important fi- 
nanciers in Pittsburgh, including three 
members of the Mellon Family, A. W., 
W. L. and R. B., the former being Sec- 
retary of the Treasury, latter 
president of the Mellon National Bank; 
B. bk. Jones, Jr., president of Jones & 


Laughlin, Ltd.; J. Stuart Brown, presi- 
dent of the Wayne Iron Company; 
David EK. Oliver of the Oliver Iron & 


Steel Co.; A. C. Robinson, 
the People’s Savings & 
pany; William B. Schiller, president, 
National Tube Co.; and Edward A, 
Woods, manager of the Equitable Life 
\ssurance Society. 

Mr. Robinson 
able attention in 


president of 
Trust Com- 


has attracted consider- 
insurance circles be- 
cause of the interest he has taken in 
aiding the cause of co-operation between 
trust companies and life insurance com 
panies. He is also co-author with Mr. 
Woods of a new book on this relation- 
ship which is growing closer all the time 
and which is of great importance to the 
entire insurance community. 

Mr. Woods is regarded as the leading 
creative genius in life insurance. 


AMERICAN BOOSTS CAPITAL 


Adds $500,000 to Capital and Like 
Amount to Surplus; Total Capital 
Is Now $3,500,000 


The directors of the American of 
Newark last week voted to issue 100,000 
shares of new stock, par value $5 each, 
and offer the same for subscription at $10 
a share to stockholders of record at the 
April 1, in the ratio of 
one new share of stock for every seven 

shares then held. This w'l increase the 
capital stock $500,000 to a total paid up 
capital of $4,000,000, and will add an- 
other half million dollars to the surplus, 
bringing the net surplus to approximate- 
ly $4,300,000, 

Twenty years ago the 
American was $600,000. It was increased 
to $750,000 in 1907, with $300,000 surplus 
contributed; in 1909 to $1,000,000 at par; 
in 1917 to $2,000,000, with $500,000 sur- 
plus contributed; in 1923 to $3,000,000 at 
par, and in 1924 to $3,500,000 at par. 


close of business 


capital of the 


REPORT ON BUILDING CODES 


The report of the 
mittee of the 


Building Code Com- 
United States Department 
of Commerce has been printed and is 
now available on application to the Su 
perintendent of Documents, Govern 
ment Printing Office, Washington, D.C 
Price ten cents. Professor Ira H. Wool- 
formerly chairman of the N. F. P. A. 
Committee on Building Construction, is 
chairman of the committee appointed by 
Secretary Hoover, which drew up the 
report. The pamphlet is a valuable guide 
as to form and arrangement for. the 
drafting of building codes 


son, 





GUARDIAN LIFE 


JOHN C.MCNAMARA 





Established 1860 Under the Laws of the State of New York 


INSURANCE CO. 
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AMERICA 





ORGANIZATION 





Tel. RECtor 7501 


HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 








MANAGERS 


25 Church St., New York 
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THE HOME commy NEW YORK 


CHARLES L. TYNER, President ; ‘ 





Organized and Commenced Business in 1853 ! 





THE TOTAL AMOUNT of insurance liability under all its policies out- 
standing at the end of 1925 is $10,078 973,159, widely distributed throughout | 
the United States and its outlying territories, in foreign lands and water 


borne, 


To meet claims which may arise under these policies, the Company has: 


A Cash Capital of Additional Funds 
$18,000,000.00 reserved as required by law, being pro rata 
unearned premiums 
A Net Surplus (consisting of funds either $38,112,398.00 : 


paid in by stockholders or undistributed ‘ ; wn 
Reserved for miscellaneous Accounts, Taxes 
and other obligations ascertained or liberally 
years ) estimated 


$20,520,654.31 $10,302,101.65 ; 


profits accumulated in its operations of 72 


r Assets—total actual and “admitted” assets— 
Making a , . 

sitet (cash on hand, funds conservatively invested 
Surplus as respects its policyholders of or current balances payable when due) 


$38,520,654.31 $86,935,153.96 





PHESE FIGURES and The Home’s seventy-two year record of meeting and 
paying losses to claimants under its policies (aggregating in the seventy-two 


years $300,003,918.83) justify its claim to regard for 


STRENGTH-REPUTATION-SERVICE 
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Beha Praises Loss 
Prevention Service 


SQUARE CLUB SAE TALK 


Says Companies Con Go Farther in This 

Work; Over 450 at Club’s First Big 

* Affair 

A well-staged good-fellowship dinner 
was that of the Insurance Square Club 
of New York. 

Nearly 450 insurance company execu- 
tives, agents and brokers turned out for 
the first large affair given by this or- 
insurance 
McAlpin on 


prominent 


Masons in the 
Hotel 
Many 


ganization of 
district held at the 
Tuesday evening. 
leaders in insuranee attended, including 
Insurance Superintendent James A. 
Beha of New York; James Victor Bar- 
ry, of the Metropolitan Life; James A. 
Swinnerton, — vice-president of — the 
America Fore group; John McGinley, 
manager of the Travelers; George T. 
Nichols, former president of the Fire, 
Marine & Liability Brokers Association ; 
former Insurance Superintendent Fran- 
cis KR. Stoddard, and others. 

Superintendent Beha was the princi 
pal speaker at the banquet and his talk, 
together with those of Mr. Barry, who 
acted as toastmaster, and of Hugo Wint- 
ner, of Fox, Weller & Wintner, attor- 
neys, were broadcast for radio reception 
over Station WMCA of the Hotel Me- 
Alpin. 

Stress was laid by Superintendent 
Beha on the loss preventive service of 
insurance companies which he thought 
could in time become the greatest func- 


tion of the business. While insurance 
payments tend to compensate for losses 
sustained they do not restore damage 


done nor return to life those who have 
died trom largely preventable diseases. 
Mr. Beha believes that this service of 
trying to prevent losses is really only 
in its infancy and the insurance 
panies should be encouraged in 
possible way to extend it. 
Present Loss Prevention Work 
Every fire is a loss, according to the 
speaker, and every bit of constructive 
prevention work a saving. Mr. Beha 
cited several outstanding efforts now 


coll- 
every 


being made in this direction, namely 
the fire prevention work of the Nation- 


al Board and other fire organizations, 
the life extension health service of some 
large life companies, and the commend- 
able service extended by many casualty 
companies in connection with work 
men’s compensation insurance.  How- 
ever, he does not think that this loss 
prevention service among the compan 
les as a whole has gone far enough. 
When the companies put greater efforts 
into. trying aggressively to eliminate 
hazards then the public will be getting 
service and the companies effecting 
larger savings. 

With reference to the work of life 
companies in effecting savings in mor- 
tality Mr. Beha said that the insurance 
of living longer is more appreciated than 
prompt payments to beneficiaries. 

_ Mr. Beha toyed lightly with stagger- 
Ing figures when he said that the pre- 
Mum income for 1925 of all insurance 
companies operating in New York State 
would approximate — $4,000,000,000, that 
the income of life companies alone would 
be over half that sum, that of fire com- 
panics over one billion dollars and that 
of casualty companies in excess of half 
a billion dollars. Assets of life compan- 
les writing in New York exceed $12,- 
000,000,000. 

Wintner’s Debut as Insurance Speaker 

Mr. Wintner, who served as first as- 
sistant district attorney of New York 
County for several years under District 
Attorney Banton told of having a varied 
career as a lawyer. First he represented 
assureds in suits against insurance com- 
Panies, then as a public officer he prose- 
cuted many cases against crooked insur- 


Rice & Co.’s Letter 
On Insurance Stocks 


FIRE LOSSES IN “1925 WENT DOWN 


Net Result in Most Cases Was in 
Earnings—Showing for Year Larger 


Than for Any Similar Period 


J.- K. Rice, Jr., & Co, New York 
investment house, is advising its clients 
to purchase insurance stocks in a letter 
indicating a firm belief that the insur- 
ance stock market will continue strong. 
The letter follows: 

Dear Sir: We 
as advising investment in well-selected 
Fire Insurance stocks at this time. 

The underwriting losses of many of 
the leading companies in 1925 (largely 
resulting from legal reserve require- 
ments) were sharply reduced. On the 
other hand, a yveneral advance—averag- 
ing close to 25%—in security-values ma- 
terially expanded the Surplus Accounts 
of the Insurance Companies; and their 
investment income was also substan- 


wish to go on record 


tially increased. The net result, in many 
cases, was an earnings showing for 1925 
not only considerably in excess of the 
previous year, but also larger than for any 
similar period in the history of the msur- 
ance business. 


Providence-Washington and Continental 

Specific examples already to hand in- 
clude the Providence-Washington  In- 
surance Co., whose underwriting loss in 
1925 was less than $17,000, as against 
over $42,000 in 1924; whose investment 
income was the equivalent of 29.19% of 
capital, as against 26.57% in the pre 


ance brokers, and now he says he acts 
for insurance companies in cases against 
“honest litigants.” 

Although the New York courts leave 
much to be desired in the administra- 
tion of justice Mr. Wintner thought 
they were functioning as well as they 
could under existing handicaps. The 
public would be better served if it took 
vreater interest in’ the character and 
ability of men selected as public offi 
cials and if the matter of serving on 
juries was considered the duty of every 
citizen and not a thing to be escaped 
under all conditions. 

Richard S. Kissam, with the New York 
office of the Travelers Fire, was one of 
the most active members of the com- 
mittee on arrangements for the Insur- 
ance Square Club dinner. 












“A RECORD OF HONORABLE CONDUCT OF 
AN HONORABLE BUSINESS” 


cult 


Iwuvrance Company, 


of WaotetswuN. ae 








vious year; and whose total earnings 
were? 100.8% of capital, as ag: tinst 71.05% 
in 1924. ts a result of the year's opera 
tions the liquidating value of this Com- 
pany’s stock rose from $414 to $503° per 
share —an increase of over 21% 

The Continental Insurance Co., with 
a total income of $35,430,558 as against 
$27,919,432 in 1924 is another rood Cx 
ample. This company’s security-hold 
ings increased $4,470,620 in value during 
the vear. Reflecting the conservatism 
ot insurance management, the Company 


established a reserve of — $3,000,000 
against fluctuations, besides adding 
$135,000 to contingency reserve. Includ 


ing these reserves, but without any 
allowance for unearned premium re 
serve of $4,788,622, the Company's earn 
ings were $20.13 per share, against 
$17.19 per share earned in 1924. 

It will be noted that, during the year 
1925, insurance stoexs moved higher in 
price, thereby discounting, to some ex 
tent, the year’s excellent results. By 
comparison with other, similar 
however, it will probably be found that 
insurance stocks have advanced com 
paratively litthe and are now out of line. 
An indication of this was recently 
found in an analysis of a group of 10 
insurance stocks and another group ot 
10 bank stocks, in which (in order to 
permit) comparison) the 1924 earnings 
of the two groups were compared with 
their current market price. The Bank 
group appeared to have earned 5.33% 
of the combined market price; whereas 
the Insurance group showed earnings ot 
9 62%—an excess of some 80% 


Rroups, 


RHODE ISLAND CENSURED 


The Rhode Island Insurance Company 
of Providence, although escaping any 
penalty for its attitude and actions in 
connection with an arson case in Wex- 
ford county, Mich., was severely cen 
sured in a report on the case by the 
attorney-general’s department, turned 
over to Leonhard T. Hands, insurance 
commissioner, this week. 


CUnscription in the sacade of the N. Y. P. O.) 


LOSS 36 STORIES UP 


Chief Kenlon Says Nothing Happened 
In Equitable Building Blaze to Re- 
flect on Fireproofing 
rhe loss in the Equitable (120 Broad 
way) Building this week, is not a small 
one but Chief Kenlon said that no phase 
of the fire showed a defect in building 
construction or fire fighting material. 
It was the highest fire he ever fought, 
being thirty five floors above the street. 
The cause of the fire was probably 
due to carelessness of workmen in a 
shaft, a refrigerator pipe covered with 
cork igniting. Other types of pipe cov 
ering added to the blaze which at the 
start was confined to a pipe shaft 12 
leet square and 600 feet high. Someone 
had leit the door of the shaft open and 
the fire worked its way into the file 
room of the American Smelting Co., 
which was destroyed. L. C. Dameron of 

William Street is adjusting the loss. 
There is $16,000,000 of fire 
carried on this modern skyseraper, 
which is owned by the Equitable Office 
Building Corporation, and which was 
built and occupied in part by the Equit 
able Life as its home many 
vears 


insurance 


office for 


GIFT FOR CHITTENDEN 


Local Agents of Three Cities Give 
Traveling Bag to Adjuster Now In 
Boston 
The local agents of Herkimer, lion 


and Mranktort, N. Y., 
saldwin C. Chittenden of the General 
\djustment Bureau a traveling bag as 
a token of their friendship and apprecia 
tion of his work in that vicinity during 
the past two years. He was local man 
ager at Utica for the General Adjust- 
ment Bureau and was transferred to the 
soston office. 

“All the agents keenly regret his de- 
parture, as he has been unusually 
prompt in his attention to fire losses and 
very fair in the matter of adjustments,” 
said John D. Henderson of Herkimer to 
THe EASTERN UNDERWRITER. 
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NEITHER SNOW Nor R RADY NOR HEAT NOR GLOOM 


OF NIGHT STAYS 
Swirr COMPLETION OF THEIR APPOINTE 


THESE 


COURIERS FROM 
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Brokers who have 
(or expect to have) 
for their clients 
properties 
anywhere in 


The Adirondacks 


know that it’s 
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eee 








never too hot, too 
cold, too stormy 
for 


“Adirondack Ayres” 
to co-operate 
in 


adjusting losses. 





[10 years intensive experience for leading companies and brokers. | 


89 MAIN STREET, 


Address: 
CLINTON J. AYRES, 


SARANAC LAKE, N. Y. 


P. S.—Shall I send You “The Little City in The Adirondacks’’—FREE? 
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Globe ¢ Rutgers 


FIRE INSURANCE COMPANY 


111 William Street, New York 





January Ist, 1926 








ASSETS LIABILITIES 

Bonds and Mortgages... $234,850.00 = Capital ............... $3,500,000.00 
U.S. Liberty Bonds.... 509,100.00 = Surplus ............... 24,161,943.85 
Ceppimeenan: City, Rail- Reinsurance Reserve... 20,265,572.73 

road and other Bonds ILosses in Course of Ad- 

and Stocks ......... 55,891,606.30 sustment ...... ess vn. 6,839, 580.00 
Cashin Banks and Office  2,318,432.4i Commissions and other 
Premiums in Course of oo en ere 7 150,000.00 

Collection .......... 8,662,122.87 Reserve for Taxes...... 1 005,000.00 
Interest Accrued....... 148,180.80 Reserve for Depreciation —5,000,000.00 
Reinsurance  Recover- 

able on Paid losses. . 157,804.20 

$67,922,096.58 $67,922,096.58 





Twenty-seven Years’ Progress 


ASSETS RESERVE SURPLUS 


Dec. 31, 1899 $529,282.59 $26,832.54 $3,038.94 
Dec. 31, 1920 42,765,374.55 16,593,764.16 11,361,311.89 
Dec. 31, 1925 67,922,096.58 20,265,572.73 24,161,943.85 


Surplus to Policy Holders - $27,661,943.85 





E. C. JAMESON, President 
LYMAN CANDEE, Vice President 


J. H. MULVEHILL, Vice President and Secretary 
W. L. LINDSAY, Secretary 
A. G. CASSIN, Assistant Secretary 


W. H. PAULISON, Vice President 
J. D. LESTER, Vice President 

A. H. WITTHOHN, Secretary 

M. J. VOLKMANN, Local Secretary 














February 19, 1926 


























February 19, 1926 





gacsmamet UNDERWRITER oases 






Page 21 








Agents Win Prizes in 
Essays on Service 


RESULT OF STANDARD CONTEST 


Winners Talk of Prompt Payment of 
Losses; Help From Specials and 
Home Office; Consideration 
Ali Around 
“The 


nounced 


Standard” of 
the its contest for 
best essays on the subject, “What 
Constitutes First Class Company Service 
to Local Agents.” The first prize was 
by KE. W. Goodell of Hartford; 
second prize by KF. H. Burnham of Rut 
land, Vt.; third prize by James L. Case 
The judges 
Bulkley, president of the 
& M.; Ralph B. Ives, 
president of the Aetna, and Edward TT. 
Cairns, manager of the Eastern Depart 
ment of the Fireman’s Fund. 


Joston has an- 
winners in 


the 


won 


of Norwich, Conn. 


were 
George G. 


Springfield F. 


In his essay Mr. Goodell said that if 
an agent can take a company represent 
ative to his most valued client with 
pride and with the conviction that his 
business relations with that client will 
be more strongly cemented, due to the 
pleasait impression created by the spe 
cial, a real service is offered. On the 
ether hand, if the agent has to 
straighten out a special agent’s blunders 
his business relations may be imperiled. 
The average agent receives with 
arms the well posted special. The spe 
cial is a vital factor and he should 
understand the local’s problems and be 
able to help him out. 


open 


Time Element Important 


The agent can show his mettle in 
service when it comes to losses. The 
time element is vital. Any method that 


will speed up this machinery is valuable. 
Companies should give more attention to 
the system in their departments. 
Mr. Goodell said: “A suggestion which 
seems to me to be pertinent is that the 
company notify agents as to the status 
of claims five days after it receives 
notice of a claim. This practice would 
enable the agent to keep his client satis- 
fied and would be a real service on the 
part of the company.” 

Delays in the receipt of answers to 
requests for information, tone of letters 
from the home office, delay in receiving 
supplies for no apparent reason all have 
a bearing. The agent who knows he can 
bank on his company in this regard is 
helped in going after important risks. 


Rutland Man’s Idea 


Kk. H. Burnham of Rutland who won 
second prize said in part: 


loss 


“Kirst class company service to me 
does not mean high commissions or 
other financial inducements. [ know 


that sound companies want to keep their 
expense ratio somewhere near 40° per 
cent. If they pay me excess commis- 
sions or offer any other financial induce- 
ments they will have little money left to 
pay high class special agents or well in 
formed men in the home office to keep 
abreast of the times and do their share 
toward keeping me abreast of the times. 
Blotters, calendars and scratch pads are 
handy. I appreciate receiving them, 
but, above all else, I place up to date 
knowledge of the business and consid 
crate treatment. in honest losses.” 


Mr. Case’s Points 

In his essay Mr. Case made ten points 
which he regarded as important in serv 
ice. A company should be at all times 
fully informed as to the character, 
knowledge and ability of its agents and 
each local should know as much as pos 
sible about the management and plans 
of operation of the companies he repre- 
sents. Together they should prepare a 
survey of insurance needs and condi- 
tions in the territory where the local 
agent operates. A company should do 


all it can to keep the agent informed 
about the coverage he sells. Specials 
should) confer frequently with locals. 
A reasonable amount of advertising ma- 
terial should be furnished by a company 
as its contribution to a definitely planned 
selling campaigu. Nagging should be 
avoided. Agents should occasionally be 
asked to the home office. Fair adjust- 
ments are imperative and they should be 
prompt. The Golden Rule principle 
should not be forgotten. 


COMPRESSED AIR EXPLOSIONS 


Often Result from Use of Containers 
Not Intended to Stand High 
Internal Pressure 


The danger of using objects for pur- 
poses for which they were not intended, 
specially the hazard created by subject- 
ing containers of various kinds to in- 
ternal pressure without first ascertaining 
their strength, was forcibly illustrated 
by the account of a fatal accident pub- 
lished recently in a newspaper. A rail- 
road employee had constructed a device 
for emptying heavy oil from barrels by 
means of compressed air. While using 
the device, he stood over a metal barrel 
that was to be emptied in this way and 
gave the signal to turn on the air. 
Suddenly the barrel exploded, part of 
it struck the man and carried away his 
head. 

“On occasions and under a va 
riety of circumstances there appears to 
be a tendency to disregard or overlook 
the potential hazards of compressed air,” 
the Travelers Standard says. “This 
tendency is typified by the use of or- 
dinary kitchen hot-water boilers for the 
storage of compressed air in garages and 
automobile tire repair shops, by the use 
of compressed air for so-called ‘practical 
jokes’ which often result fatally, and for 
other purposes. The records show. that 
there have been many disastrous explo- 
sions of vessels designed and construc- 
ted with all due care for the express 
purpose of storing compressed air. 
These should afford sufficient warning 
to prevent the adoption of vessels that 
were never intended nor considered 
suitable for such use by the manufae- 
turers of them.” 


many 














H. A. Smith, President 
F. D. Layton, Vice-President C. B. Roulet, 
G. 


F. Cowee, 








National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1925 
CRON WH UNO ccdiciacdsdicaciecddae éaccecadecucecs adeuaaas $ 3,000,000.00 
RESERVE FOR ALL LIABILITIES ..................cccceeeee 21,371,802.69 
NEE SURPEUS  ...ccccccccsccccs axkequuusacdcccdcseudaatuhavdccaes 10,972,349.08 
CONTINGENT RESERVE FUND ...... Gihudeaddatddudexdiacaece 700,000.00 
ASSETS .nccscce SsGencungussaeeagesenucenuuidsdudéadescuddetda es eeees 36,044,151.77 
TOTAL SURPLUS TO POLICYHOLDERS.................. «+ 14,672,349.08 


S. T. Maxwell, Secretary « 






M Anderson, Ass’t Sec’y 


Ass’t Secretary * & Seymour, Treasurer 


Ass’t Secretary 

















RELIEF PROMISED TO AGENTS 
Company Official Says Agents Are 
Facing Foo Difficult Competition 
From Finance Companies 
One of the large fire companies has 
written an agent in Pennsylvania that 
agents deserve some aid in the competi 
tion — they are experiencing 
companies in 
theft insurance. 


with 
finance fire and 
That something will be 
done to help local agents is promised, 
according to the communication, the 
following extracts from which were pub- 
lished this month in “The Pennsyl 
vanian,”’ the official organ of the Penn 
sylvania Association of 
Agents: 

“Undoubtedly the conditions under 
which the Finance Companies are con 
trolling the fire and theft insurance on 


writing 


Insurance 


automobiles sold on the deferred pay 
ment plan will mean that many local 
agents will be unable to secure the 
automobile business which they have 


previously written. When coupled with 


the recent rate increase on many cars, 
this does not make the situation any 
more pleasant for the local agent and 


we are inclined to believe that the rate 
increase would have been received more 
favorably had the increase been gradual 
ever a period of two or more years. 
“We feel sure the i 
sented in the Eastern Automobile Un 
derwriters’ Conference, which controls 
the rates in this territory, realize the 
competition which you are up against, 


companies repre 


and while it may, perhaps, seem some- 
what slow in arriving, undoubtedly some 
action will be taken in the very near 
future to afford our local representatives 
some relief. Whether this will be in the 
nature of decrease in rates, we are un 
wble to say, but we do know that the 
entire situation is being studied carefully 
at the present time and its importance 


warrants some definite action being 
taken by the companies which will en- 
able our agents to meet the existing 
conditions if we are to continue to 


secure automobile business in any satis- 
factory volume.” 
ad 


UNIVERSAL’S FIGURES 


The Universal of Newark, of which 
Talbot, Bird & Co. are general agents, 
showed another good statement for 1925. 
Total assets are now $1,615,054. Re 
serves include $525,736 for outstanding 
undetermined losses and $249,601 for un- 
earned premiums on unterminated risks. 
After providing for all other obligations 
the Universal shows a net surplus of 
$410,216, which is in addition to the 
$400,000 capital. 


WITH BALTIMORE AMERICAN 


Kenneth J. Hoag, who was connected 
with the Ohio Insurance Department for 
several years and more recently with 
the Crum & Forster group as speciai 
agent in Ohio, has become state agent 
for the Baltimore American of the Na 
tional Liberty group. Elis neadquarters 
will be at Columbus, Ohio. 
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GENERAL FIRE ASSURANCE. CO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


| EAGLE STAR & BRITISH DOMINIONS 
INSURANCE CO., Ltd. 
| 


of London, England 


Underwriting Service Throughout The United States 
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Journal of Commerce 
President Is Dead 
GOVIN WAS AT MONTE CARLO 
Prominent Cuban Was Interested in 
Many Affairs of Business, Journal- 
ism and Finance 


Rafael Ramon Govin, president of the 
corporation which prints the “Journal of 
Commerce” of New York, died unexpec 
tedly of heart failure at Monte Carlo, 
Monaco, Sunday morning. He had been 
president of the newspaper corporation 
October, 1923. 

Govin was fifty-eight years old. 
was born in Matanzas, Cuba, and 
vraduate of Columbia University 

Columbia Law School His 
the United States as 
well as abroad, included the practice of 
law, finance and new 


SIICE 
Mi 
He 

Was a 

and ol 

business career in 


spaper publishing. 


His earlier law associations were with 
Senator Eustis, Jone & Govin, and 
Coudert) Brothers (International law- 
yers.) 


He was president of the Inter-Ocean 
Oil Company and of The Journal of Com 
meree, When he died. He 
business interest 
included the 

. 


had ex 
in Cuba, which 
ownership of El Mundo of 
Havana and other newspaper properties. 


also 
tensive 


Mr. Govin was a member of the Union, 
the Metropolitan, the New York Yacht 
Clubs, the Downtown Association, the 


Metropolitan 
C., and other 


Club of 
clubs. 


Washington, ID 


WITH NATIONAL LIBERTY 
Joseph I° Lisy, 325 has 
branch office of the National 
Cleveland, Ohio, under Branch 


joined the 
Liberty at 
Manager 


Charles F. Kees. For several years Mr. 
Lisy was with the home office of the 
Cleveland National and for the last few 
years has been assistant manager of the 


Qhio Audit Bureau at Cleveland. 


AUTO UNDERWRITERS MEET 
‘| he 


February meeting of the Auto 
mobile Underwriters’ Club of New York 
was held Tuesday noon at the Drug & 
Chemical: Club. W. TF. Beyer ot the 


Home spoke on wholesale insurance and 
J. L. Krhard of the Royai talk 
on the no amount policy 


wave a 


MADE ASSISTANT SECRETARY 

Clyde Smith, connected with the Hart 
iord Fire at the home office for thirty 
two vears, has been elected an assistant 
secretary For the last 
eight cashier, 


of the company. 


years he has’ been 


NORTH RIVER’S FIGURES 
The North River Insurance Company, 
the Crum & Forster group, pre 
its hundredth and = fourth 
annual statement this week, showing ex 
cellent increases in premium income and 
company The former increased 
$1,807,365 to a total of $11,469,887, while 
the assets at the close ef 1925 amounted 
to $16,949,742, a gain of $2,041,816 for 
the year. After providing for losses in 
process pf adjustment the net surplus of 
the North River amounts to $3,801,652, 
which is in addition to the capital of $2, 
000,000. The net surplus increased $5061, 
264 last year 


one ot 


sented one 


assets 


ALLING A VICE PRESIDENT 

H. C. Alling, of Chicago, has been 
elected vice-president of the Underwrit 
ers’ Laboratories. He has been connect 
ed with the organization since his grad- 
uation from Armour Institute in 1907. 
For the last two years he has been as- 
sistant to the president. A. R. Small, 
who is in charge of the New York of 
the Laboratories, is the senior 
vice president 


fice of 


LOSES FATHER 
\ few days ago Sheldon Catlin, vice- 
president of the Insurance Company of 
North America, lost his father by death. 
He was a Bridgeport, Conn., man. 
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AN AGENT 


SIXTY YEARS 


James N. Brown, St. Louis, Has Had 
Ratio of Only 39.50% Over 
Whole Period 


Sixty years ago a young man recently 
discharged from the Union Army cross- 


ed the Mississippi River in a canoe amid 


floating ice to start in the insurance 
business in Chester, Hl. It was anything 
but a propitious start. On Saturday, 


February 14, 1926, ten of the pioneers of 
insurance in St. Louis, Mo., gathered at 
the American Annex Hotel in St. Louis, 
Mo., to pay tribute to the splendid rec 
ord in insurance the years have brought 
to that young man of the canoe sixty 
Captain James N. Brown, 
active insurance agent in St. 


years ago 
now an 
[Louis e 

Phat luncheon at the American Annex 
in itself was a remarkable gathering, as 
none of the insurance had 
a record of less than forty-eight years 
in active service All are still active in 
insurance or kindred lines. James A. 
Waterworth, manager of the Missouri 
lnspection Bureau, who himself has been 


men present 


in insurance since 1868 and still takes a 
leading part in insurance affairs, was 
the principal speaker, although all the 





BLACKJACK A LAWYER 


Joseph T. Lieblich, Fighting Suspected 
Arson Cases, Assaulted in Court House 
of Paterson, N. J. 

Joseph T. Lieblich, a lawyer of Pater- 
son, N. J., who has specialized in han- 
dling fraudulent claims made against 
fire insurance companies, his clients be- 
ing the companies, was blackjacked by 
an unknown assailant in the Paterson 
Courthouse one day last week. This at- 
tack followed several threats made 
against his life. With the left side of 
his face badly swollen and cut, he was 
confined to his home for several days. 

At the time of the assault the lawyer 
was going from the second to the main 
floor of the Courthouse. Strangely 


enough, not a person was on the main 
floor at the time. As he passed one of 
the huge pillars he was struck by a 


blackjack by someone who had been in 
hiding behind the pillar. He was picked 
up unconscious, taken to the office of a 
county official where he revived. The 
police have not found his assailant. 


others made brief remarks. Mr. Water- 
worth reviewed the truly remarkable 
record set by Captain Brown in_ his 
sixty-year career—a loss ratio on his 
business of only 39.41 per cent. 





CLARENCE PARSONS, SPECIAL 


Will Have Upper New York State for 
Buffalo Insurance Co.; Handled 
Field as Underwriter 


The Buffalo Insurance Company has 
appointed Clarence Parsons Speciai 
Agent for upper New York State with 
headquarters at the Home Office. Mr. 
Parsons has for some time past been an 
underwriter in the company, handling 
this field. ; 

QUEENS’ PAGE AD 

The Queen Insurance Company, in a 
page ad in “Credit Monthly” under the 
heading “When Stocks Are Low; When 
Stocks Are High”, says: 

“Inventories show your customers 
whether their insurance is adequate 
when their stocks are usually low. This 
should show them the importance of ad 
justing their insurance from time to 
time in keeping with higher stock 
values at other seasons. 

“Credit is known by the insurance it 
keeps, and there is Quality in insur 
ance. 


SAILS FOR EUROPE 
Dana Pierce, president of Underwrit 
ers’ Laboratories has sailed for Europe. 
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Eastern and Southern Dept. 
135 William St., New York 
A. G. MARTIN, Mgr. 
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Asked to Serve Upon 
Many Committees 


LABORATORIES MEN WELCOMED 


Inspection Field Re-Organized; Larger 
Staff at Syracuse; Resident Engineer 
in Trenton; Eastern Territory 


Defined 


The New York office of the Under 
writers’ Laboratories of America, which 
is under the management of Vice Presi- 
dent A. R. 


SOS. 


Small, has a staff of 58 per- 
The work of the office has grown 
almost 20 per cent. in a year. 

There continues a great demand upon 
the time of the headquarters organiza 
tion for attendance at meetings of com 
mittees of various national 
which the 


associations 


with Laboratories have pro 


relations. Promi 
The American 
Engineering Standards Committee, The 
\ssociated 


fessional or. service 


‘ 
nent among these are: 


Manufacturers of Electrical 
Supplies, The Electrical Safety Confer 


ence, the National Fire Protection Asso- 


ciation and the Safety Code Correlating - 


Committee. 
Substantial progress has been made in 


reorganizing the inspection field. Resi 
dent Engineer C. E. Hartshorne took 
over the work, at Baltimore, Md., for- 


merly in charge of J. H. Kenney. 
Franklin H. Powell has been added to 
the staff at the Syracuse division, assist- 
ing [Engineers Klock, Johnson and Mat 
thews, in handling the growing volume 
of factory inspection work in that busy 
territory. Engineer Reardon at Bridge 
port reported demands exceeding avail 
able time and bk. G. Campbell 
secured to assist Mr. Reardon 
dent inspector. A complete change was 
brought about in the handling = of 
Wilkes-Barre, Pa., the district having 
been newly assigned to the eastern terri 
tory. F. G. Super is now available to 
handle the Underwriters’ Laboratories 
obligations in the = district. Beginning 
with January 1, the Laboratories have 
had a resident engineer in Trenton, N. J., 
discontinuing the long existing practice 
of making inspections in that important 
city from New York City headquarters. 

With the exception of Jamestown, N. 
Y., the eastern field now comprises all of 
New York State, Eastern Connecticut, 
all of New Jetsey, Eastern Pennsylvania 
and Eastern Maryland, a territory re 
sponsible for a very large share of the 
total of new work and of the factory 
inspection and label service volume of 
the entire country. 


Was 


as resi 


TO DISCHARGE THE RECKLESS 


Some Hartford Companies to Take 
Action Against Commuting Clerks 
Who Board Moving Trains 
Commuter eniployees of some Hart 
ford insurance companies, according to 
the railroad police, have received notice 
from their employers that they will be 
discharged immediately, says the ‘“Hart- 
ford Courant,” if the practice of the in- 
surance commuters to jump aboard 
moving trains is not stopped. The situ- 
ation, according to the railroad police, 
has become very dangerous and there 
have been, they say, several very nar- 


row escapes from probably fatal in- 
juries. 
The attention of the insurance com- 


panies was called to commuters arriving 
at the Meriden stations mornings when 
the 7:30 o'clock northbound passenger 
train is pulling otit, rushing up the plat 
form and jumping aboard the train while 
it is in motion. 

Recently a yottng woman slipped as 
she jumped aboard the moving train. 
Had it not been for the alertness of a 
passenger, who grabbed her, she might 
have fallen under the wheels. The 
police say the gitl had been warned 
against jumping aboard the train and 
when her employers learned of her 
action thev discharged her, 


RENTAL VALUE INSURANCE 





Manager W. E. Boyd, Jr., Travelers 
Fire, Buffalo, Shows Sales Value 
of Selected List 
Manager W. E. Boyd, Jr., of the 
Travelers Fire Co.,. Butfalo, passes along 
a plan for selling rental value fire insur- 
ance that has met with great success in 

his territory. 


From a list of fire policyholders to 


whom insurance on dwellings had _ re- 
‘ently been sold, he picked out fifty 
names and figured out the probable 


value of the properties, taking for 
granted that the insurance was 75 per 
cent or 80 per cent of the value. 

Then taking 10 per cent of the value 
as the annual rental, he divided by 
twelve to get the monthly basis) on 
which to write a rental value policy. 

Policies were made out and each 
mailed with a bill and a letter explaining 
the coverage. 

Now tollows the remarkable part. of 
this trial. One man refused the policy, 
ene had coverage of the same sort and 
forty-eight kept their policies (and paid 
for them). 

“You don't have to sell rental 
insurance, they buy it,” 


value 
says Mr. Boyd. 








Roval Exchange Assurncea 


1720—1926 


CAR AND GENERAL 


INSURANCE CORPORATION, LIMITED 
United States Head Office, 83 Maiden Lane, New York 








MAY END SOVIET SUITS 


Bill at Albany Not to Recognize Suits 
Until Soviet Government Is 
Recognized 
In order to provide relief for life in 
surance companies in the matter of a 
large number of suits brought against 
them for the payment of losses incurred 
in Soviet Russia, legislation is shortly 
to be incurred at Albany, it is learned, 
providing that no such = suit shall be 
recognized in the courts of this state un 
less 


and until the United States shall 
officially recognize the government of 
Soviet Russia. 


When the Soviet Russian government 
took charge of affairs and nationalized 
all industry and financial interests, it 
seized the assets of the American insur 
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civilization. 


to safety. 


NEW YORK 





But stout hearts rewarded at last. 


in selling more insurance. 


CHICAGO 





ance companies doing business there. 
Such American companies naturally sup- 
posed that their obligations therefore 
and that their business was 
wound up. Claimants unable to collect 
under insurance policies in Russia are 
being encouraged to come to this coun 
try and institute suits to recover from 
its companies direct on claims the re 
serves of which have been taken over 
by the Soviet Russian government. 
Most of the insurance was written un 
der the regime of the former 
lmpire. 


ceased 


Russian 


Gough & King, Inc., New York City, 
insurance, has been chartered at Albany 
with $5,000 capital. Henzel H. Gough, 
Frank L. King and Paul Speer, New 
York City, are directors and subscribers. 
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“AMERICA Fore’ 


A Lesson from Amundsen 


Stranded in an Arctic field of cracking, buckling ice. 
alone in moving tons of it to clear a runway that an overloaded 
plane may take off with its polar adventurers and fly back to 
Days of dreary labor with hand picks and shovels. 
A take off! Clear sailing back 


Perhaps you often find an ice field of resistance in selling protec- 
tion, especially side lines. 


Educational advertising in its various forms—newspapers, 
pamphlets, booklets, sales letters, etc.—is an excellent aid to you 


The Fidelity-Phenix Advertising 
Department will be glad to aid you in preparing your selling run- 
way. Write direct or ask the Fidelity-Phenix Special. 


FIUDELITY=-PHENIX 
FIRE INSURANCE CO- 


SO MAIDEN LANE, NEW YORK,N.Y. 


ERNEST STURM, CHaipman of tHe Boaro 
PAUL L.HAID, Presivenr. 


CASH CAPITAL FIVE MILLION DOLLARS 


MONTREAL 


But constant pounding, preparing a 
level runway, will have its reward finally in a successful take off. 
Once in motion, your premium income is piloted to a higher figure. 


Salvation 


SAN FRANCISCO 
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New York Standard Fire innate 
Policy Legally Interpreted 


By James M. H. Wallace 
Part II! 
Judge Wheeler, 


the Supreme Court, of the State of New 


formerly a justice of 


York, and now an official referee, with 
reference to the question of title, wrote 
in part as follows: 

‘The plaintiff contends that he = in 
fact did own the ground on which the 


burned buildings stood, in fee simple 


within the meaning of the policies as 
© had possession, and was in reality the 
equitable owner of the ‘property. 

“The defendants do not dispute the 
proposition that the plaintiff was the 
equitable owner of the property, and 
would have been entitled to a deed of 
conveyance on the payment of the bal 
ance due on the land contracts. Nor do 
the defendants dispute that the plain 
tiffs had an insurable interest in the 
property destroyed, but they do con 
tend that by the terms of the policies 
they were void because the plaintiff did 
not own the ground ‘in fee simple. 

The first question 
the plaintiff own the ground ‘m fee 
siniple.” What do those words mean when 
used in a policy of insurance ¢ 


therefore 1s did 


“Certainly it must be conceded the 
plaintiff did not hold the record. title 
He does not claim such was the case 
The deed or bill of sale from the ‘Trustee 
in bankruptey only transferred to. the 
plaintiff such rights and interest as the 
bankrupts had. The bankrupts had no 
record title, but held the land under a 
contract of sale where a part of the 
purchase price remained unpaid. We are 
of the opinion in determining the plain 
tiff’s rights we must decide whether the 
bankrupts at the time the policies were 
issued owned the ground ‘im fee simple’. 

“We think these words must be con 
strued to mean more than equitable 
ownership. They mean a_ perfected 
title, rather than a mere right to a con 
veyance on complying with 
conditions. — | 


specified 
believe this to be the 
sense in which the words are used by 
the legal profession 

“It seems to the words ‘in fee simple’ 
when employed in the Real Property 
Law section 243 providing that ‘A grant 
in fee or of a freehold estate, must be 
subseribed by the person from whom 
the estate or interest conveyed is in 
tended to pass, or by his lawful agent.’ 

“The language of the policies read 
that the policies shall be void ‘if. the 
interest of the insured be other than 
unconditional, and sole ownership, or 
if the subject of insurance be a_ build 
Ing on ground not owned by the as 
sured in fee simple.’ 


What “In Fee Simple” Means 

“In arriving at the meaning of the 
words ‘im fee siniple’ as here employed, 
we must construe them in connection 
with the other words of the clause im 
mediately preceding providing the policy 
shall be void ‘if the interest of the in 
sured be other than unconditional and 
sole ownership.’ By those words it has 


been held that one may be deemed an 
unconditional and sole) owner even 
though such ownership consists of prop 
erty” held simply under a contract of 
sale and purchase. To those words how- 
ever are added ‘or if the subject of insur 
ance be a building on ground not owned 
by the assured in fee simple.’ These latter 
words were clearly intended to add a 
further condition over and beyond those 
contained in the words immediately pre- 
ceding, separate and distinct from them, 
and not to take as synonymous with 
them. There would be no object in em 
ploying the words ‘or if the subject of 
insurance be a building on ground not 
owned by the assured in fee simple’ if 
they were to have no different or added 
meaning to those going before. 

“The plaintiff claimed he had an 
equitable tithe by parol contract under 
which he had been in occupation ten 
years. It was held he could not recover. 
The Court said ‘Under some policies of 
insurance it has been held that the 
equitable Owner of land, who has no 
deed, might recover under the policy 
of insurance as the owner. Such was the 
case of Pelton vs. Westchester Fire In 
surance Co. (13 Hun 23, 77 N. Y. 605). 
And there have been other cases hold 
ing the same doctrine as the Pelton 
case. But under the contract of the 
parties in this case, under the policy 
set out in the complaint, it is difficult 
to see how plaintiff can recover as to 
the buildings insured.” 


Change of Interest 


In the case of Schaffer against the 
Globe & Reutgers which was argued by 
myself in the Appellate Division some 
thing over a year ago and in which case 
a contract of sale was made after the 
policy of insurance was written, we find 
a similar situation. In this case it was 
attempted on the part of the assured, 
who was the vendor, to claim that the 
contract was more of an optional con 
tract than a contract of purchase, but 
the court held squarely in that case, 
that inasmuch as the vendor had put it 
without his power to. dispossess the 
vendee in possession, except upon the 
failure on the part of the vendee to 
perform certain acts, that there was a 
change in title or interest in the sub 
ject of insurance and that thereby the 
policy was rendered void and so gentle 
man, you can see the necessity of exer 
cising diligence and care in~ writing 
policies and the necessity of ascertain- 
ing the exact title and the interest of 
the parties that you are insuring, and 
while you may protect the equitable 
owner by means of proper endorsement, 
you must actually know the interest of 
the parties in order to protect both the 
assured and the companies. 

Again it seems to me that it would 
not be amiss for me to say that it is 
vour duty to protect the interest of the 
assured in writing your policies cor 
rectly and as the representative of your 
company, to do all those things that 
you are expected to do and in this mat- 
ter of writing insurance, we are not dis 
ciples of David Harum. 

(To be continued) 
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$1,000,000 Capital 





Fifty-five Years—Time Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 


An American Company 
that, by friendly co-operation and consistent and dependable 
service, has won a high place in the agency field. 


Total Assets $4,543,938 
Policyholders Surplus $1,752,289 
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pany is in the conservatism of 


the security of its policy. 


agement, and the management of 
HANOVER is an absolute assurance of 








‘THE HANOVER | 


FIRE INSURANCE COMPANY {f) 
Continuously in business since 1852 


The real strength of an insurance com- 


its man- 
THE 


CHARLES W. HIGLEY, President 
weenie CLARK, Vice-President 


OLLMAN, Secy. | 
H. T. GIBERSON, Treasurer | 
F. E. SAMMONS, ‘Asst. Secy. 1 
A. E. GILBERT, Asst. Secy. | 
HOME OFFICE | 
Hanover Bldg., 34 Pine St. 

NEW YORK | 

Howle, Jarvis & Wright, Ine., General Agents 
Metropolitan District 1 
81 JOHN STREET NEW YORK | 
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THE WORLD 


FIRE AND MARINE 
INSURANCE COMPANY * 

for whatever business helps 
you may need 


HARRY C. FRY, Jr., President 


307 FOURTH AVENUE 
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JOHN B. SIRICH, Sec’ 
PITTSBURGH 


er LOGUE BROS. & CO., Inc. 
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Byeryone is glad 








to help the big 
agency-but we take 
particular pride in 
helping the small 
agency build up a 
BIG mens. 


217TH YEAR 


SUN 


FOUNDED 1710 


55 Fifth Ave. - 


Chicago 
PACIFIC DEPARTMENT: 


Get the Best in THE WORLD’ 





San Francisco, Cal. 


INSURANCE OFFICE OF LONDON 


UNITED STATES BRANCH 
New York 


WESTERN DEPARTMENT: 


Wrigley Bldg., 410 N. Michigan Ave. 


N. W. Cor. Sansome and Sacramento Sts, 








Great American 


Insurance Company 





Choose N i | j I Cheose 
Your t Por Your 
Company INCORPORATED - 1872 Company 


vine a” 1.1925 


| $12 ,500. 000.00 


VE FOR ALL SornEr LIABILITIES 


21, 338. 62.19 


ET SURPLUS 


1 4, 337, 235.32 
48,176.197.51 


LOSSES PAID POLICY HOLDERS 


$164,897,335.64 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$26,837,235.32 


Home Office, One Liberty Street 
New York City 


WESTERN DEPARTMENT 
C. R. STREET, Vice-President 
L. LERCH, Manager 
310 S. Michigan Ave., Chicago, Il. 


PAGIFIG DEPARTMENT 
CLIFFORD CONLY, Manager 
210 Sansome Street, 

San Francisco, California 
BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 
MARINE DEPARTMENT 
NEW YORK—Wm. H. McGee & Go., General Agents, 11 So.William Street 


SAN FRANCISCO—George L. West, Manager, 220 Sansome Street 
CHIGAGO— Wm. H. McGee & Go., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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Travelers Presents — Radie Fiseurd Mhawe 
ganized 1859 


U. & O. Selling Talk In N. Y. Church Fire 


4 
_ - 4 
TAKES MERCHANT AS EXAMPLE afjoal Sihyy4 ANTENNAS NEAR BUILDING WALL 


Many Reasons Can Be Advanced for Static Charge Sufficient to Jump Across 
Writing this Business, But It 


Must Be Written Carefully Irursurvauce Company Bag aye Sree < Sant, Sat 














The first selling talk on Use and Oc- of America. J. C. Forsyth, chief inspector of the 
cupancy made by the Travelers Fire Head Office: 709 Sixth Avenue, N. Y. New York Board of Fire Underwriters, 
points out that the prosperous mer- gold cocaine heist a ed al alain nde ie 
chant on fire means a much greater STATEMENT JANUARY 1, 1925 eports a base of interes ing origin, 
loss than the damage to his store, stock oan a 9 useneenee broke out inside a church in Manhattan. 
and fixtures actually caused by fire, I MINE, 5: :cucuseatincccaaealdlindssdicansiasiaduceinanres HREM ON 7,398,203.85 Service was being held at the time and 
smoke or water. If he carries sufficient Reserve for Taxes and all other Liabilities. . suvidanecacaceantece: ain was being broadcast from the church's 
fire insurance, as far as these are con- Net Surplus cee reer ewer sree sees sees eee seeeesessees eee e were reneree. eeeeee teeeeeeee 4,003,663.25 - t ti ; Koi - S] t] ft 
cerned the, fire is merely an inconve- DO IN ss cass ccs ce idessstincions Sedninaswhidiaahahinntgatihaioass $14,189,228.93 sien ste saat fiz Weticnpe qe Bgris 3e 
nience hecause the actual damage to a : starting, smoke was detected at the 
his property will be made good by the SEE OI HE Pe Vo 6 ks ban ce cca dandecs ticdcecedanek:scekednnees $5,503,663.25 ceiling in a corner, near the front of the 


insurance company. FIRE - MARINE - AUTOMOBILE - WINDSTORM - TORNADO - SPRINKLER edifice. The department was called and, 


But--business can not be conducted LEAKAGE - EXPLOSION - RENT and RENTAL VALUES - TOURIST BAGGAGE - 


in a ¢harred ruin Day eel . climbing to the roof over outside struc- 
in, é : : ays, weeks o , : 
months maust pass before the store can SOF gt: SEOs Eee » Sinan A arene tures and tearing away part of the roof, 


be repaired or rebuilt and the merchant 
can again be ready to meet his cus- 

















—=t othe men were able to extinguish the 


tomers. ordinarily fixed charges are not earned; only ment on that basis. In the example we — en Rosse Ae Aue aie ee 
The cash register ceases to jingle— pe ea woul 4 the fixed | charges which have taken, we have assumed that busi- 25 oH pens spate gpa svck 
but many expenses continue as before. — year, will be paid). oe ness has been spread evenly over the 9 _ nigh and panpellcanelahom aan eo 
If the merchant had entered into any cand DMC os eae ~*~ ak Mina gy sig year, and that the average loss through carried parallel with the walls of the 
non-cancellable contracts, these goods this policy.” business interruption would approx- — church, but at a considerable distance 
must be paid for, even if they cannot (This means that if the merchant imate $333.33 a day, Jn that case, the above them. About 18 feet below the 
be sold at a profit. If the lease on the leases another store during the time his merchant would FESEIVE $33,333 so fe peak of the roof was a wide offset, on 
store was one which was not terminated regular place of business is being re- imburse him for. loss of profits and the the lower edee of whith ran a tin oak 
by fire, or is only terminated by com- built, and thus keeps his sales force at payment of continuous fixed charges for gutter. This was covered with tar paper 
plete destruction of the building, and work; sells goods arriving under non- the 100 day interruption. to prevent leakage and, owing to the dif- 
the damage was only partial; he must — cancellable orders and in other ways re- Every prosperous well managed mer- ficulty of breaking through the cover- 
continue to pay his rent as usual. duces the loss that otherwise would be  C@Mtile establishment (also manufactur ing, the gutter was not grounded. 
Income Ceases, Expenses Continue suffered, the policy will pay for the  '& enterprise; industrial U. and O. will Damp and rainy weather prevailed and 


rental of the new location and other ¢ dealt with in a future article) needs 


iil ; Pg > sel Reinga ae. 8 in consequence the static was unusually 
_ Taxes must be paid whether the store — incidental expenses while the damaged sik and reupancy msurance. 200° heavy. The gutter was about 75 feet 
is full of busy workmen or prosperous property is being rebuilt.) much cobs however, can not be Se” long and from 8 to 10 inches wide and, 
customers. Salaries to his department How U and O Work to the writing of this business. It is jing ungrounded, it acted as a con- 
heads or star salesmen must be con- ee Seen = essential that the business must be hon- — genser or accumulator on which a static 
tinued, unless he wants his organiza- To show how Use and Occupancy is estly managed and prosperous. Greater charge was built up sufficient to jump 
tion to be completely disrupted. Interest written and how it works, the Travelers losses can olten be suffered on a U. across to an adjoining grounded sec- 
on bank loans falls due by the calendar, takes the case of a prosperous mercan- and ©. risk when the moral hazard is 4:44 of the roof. It was in arcing across 
not by the condition of his business. In- tile establishment earning a net profit below Send than in the case of straight from this gutter that the woodwork 
surance premiums must be paid. And of $25,000 a year. We will assume, that fire insurance. ‘ : underneath the roof became ignited. 
last, but not least, the merchant and adding up all continuing fixed charges This is a good class of business to The facts in this story are taken from 
his family, or the stockholders of the such as rents, salaries, interest, insur- develop. ‘ 


, b etc teal cer: “Safeguarding America Against Fire,” 
enterprise, 1 le business 1s incorpor- — ance premiums, ete., we find continuing published by the National Board of Fire 
ated, depend upon the profits of the fixed charges total $75,000 a year. Total ADDED TO INSPECTED LISTS J iter 


: a ged / Ke : : : i Underwriters. 
business for their living, and are hard annual business interruption loss in case The Underwriters’ Laboratories — of 


hit if all income ceases or dividends are * of a fire $100,000, or reducing it to a Chicago and New York have just issued 
passed for three or six months or — daily basis by dividing by 300, $333.33 a two supplements to their lists of in- FIRE PREVENTION CONTEST 
longer. day. This may also be written on a Spected appliances, the one listing in The National Chamber of Commerce 
Insurance Against Business Interruption weekly or fluctuating earning, if desired. spected fre _protection appliances, and through its Fire Waste Council is ae 
: Phe store is located in an unsprink- — the other listing inspected fire hazard ap operating in the field work of the Na- 
Here’s where Use and Occupancy In- lered, ordinary brick building in a pro- pliances. This latter publication is in tional Fire Protection Association by 
surance fits into the picture. Use and tected town and carries an 80 percent. two sections, section | containing those stimulating all local Chambers to par- 
Occupancy provides for the payment of building rate of $1.00 per $100. If the devices, materials, and system which ticipate in the fire prevention work of 
these fixed charges which continue after loss 


is to be adjusted on a daily basis, have been safeguarded from fire so — their cities and to 




















| | ‘ i report progress an- 
fire stops all sales. Use and Occupancy the premium for Use and Occupancy far as practicable ; and section IL in nually to the National Chamber upon a 
pays the profit that the business would insurance in most localities is 65 percent. cludes liquids and materials which have blank provided. The cities in various 
we made had it not been interrupted — of the building rate. That is $6.50 per been classified as to fire hazard only. classes showing the best record of ac- 
yy fire. $1,000, or $650 per $100,000. ? a - complishment in progress toward fire 
In the words of the policy it provides Suppose a fire occurs; and at the time RULES AGAINST AMER. LLOYD’S - safety are to receive official awards at 
ge Ng Bg to-vgling a sania adil aie of adjustment it appears that it will be. In a ae ge dealing at length with — the annual meeting of the National 
omen eh Profits on business which is thereby 100 days, or four business months, be- method of doing business, W. Stan Chamber. The committee grading the 
i Sia Siesta cath Nandan Sek: Obes ey Smith, Wisconsin Insurance Com phe ha is —— of three members 
ru 
must necessarily continue during total or — full at the old location. The adjuster will missioner, on W ednesday denied a li of the N. F. P. ,E Steal ne Arms, George 
Sein oben othe eatot Sh at Fai comuider the experictee of the Gee 1 do business in the state to the WW" Booth’ and Secretary Wentworth, 
bean earned _ no fire occurred. (This last business before the fire from previous  * ence an ar my eer 1S Agere to Phe Grading Committee meets in Wash- 
clause means, for instance, that should the antes , : BR Rr Ee eines yo sacs operate in mois, although denied a ington in March to consider the reports 
bokaieue’ te Af a seasonal « ; wero records, and the probable experience tent ‘ ; 4 - 4 
ae ee mel charecter, Foal hould after the fire, and makes his adjust- license in Minnesota. from local chambers for 1925. 
110 WILLIAM STREET—-NEW YORK CITY FIRE AND CASUALTY 
REPRESENTING ROSSIA INSURANCE COMPANY 
The North River Insurance Co. of United States Fire Insurance Ce. of of America 
New York New York oe 
Richmond Insurance Company of British America Assurance Co. of THE FIRE REASSURANCE COMPANY 
New York — Toronto, Canada of New York 
United States Merchants & Shippers Western Assurance Company of 
Insurance Company Toronto, Canada AMERICAN FIRE aeoaae CORPORATION 
New York State Fire Ins. Co. of United States Underwriters’ Pelicy nipaisialecsaa 
Albany, N. Y. of New York UNION RESERVE INSURANCE COMPANY 
Union Fire Insurance Co. of Buffalo, of New York 
New York 
LINCOLN — INSURANCE COMPANY 
of New York 
F. M. Gund, Manager, Western Depart- W.S. Jackson, Manager, Pacific Coast 
ment, Freeport, Illinois Dept., San Francisco, California THE FIRST REINSURANCE COMPANY 
Hines Brothers, Managers, Southern Cobb Glass & Co., Managers, North of Hartford 
Department, Atlanta, Georgia Carolina Dept., Durham, North — : 
Carolina Administrative Offices, 115 Broad Street, Hartford, Conn. 
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New Clause for 
Cotton Insurance 


PROTECTS THE FIRE POLICY 
Aims At Making Liability Under Fire 
Cover Equivalent To Other Policies 
If In Force 


Lloyd's) List is responsible for the 
tatement that Manchester Underwriters 
and the Manchester Cotton Association 
agreement concerning 
the following clause, which is to be em 
bodied in the various tariffs under 
which insured in) Manchester. 

“Notwithstanding anything contained 
herem to the 


Mave come to an 


cotton 4 


contrary, any lability 
under this policy in respect of any de 
struction of or damage to cotton which 
at the time of the happening of such 


destruction or damage is insured by, or 
would but for the this or 


existence oO 


any other pohey, be insured by any 
marine policy or policies, shall not ex 
ceed the rateable proportion of the de 
struction or damaye for which there 
would have beet a liability under this 
policy had such marine policies also 
been hable.” 

Commenting on this The Journal of 
Commerce (Liverpool) says: 

“This clause deals with a matter 
Which was mentioned by the chairman 
of the Institute of London Underwriters 


in lus speech at the recent annual meet 
ng \Ithough it is a fire clause, and 
omewhat complex at that, it is evident 
that at aims at making the liability 
under the fire policy equivalent to. the 
account which would be at risk were 
other policies in force at the same time. 


Phe reference to the existence of other 
policies which would have been liable 
but for the policy containing the clause 


brings up the point of insurances which 


contam a stipulation that they are void 
i other insurance exists simultaneously 
on the same interest. This has been a 


diffieulty in the past, and as is now re 
vealed, the Institute and the fire offices 
are still discussing how it may be over- 
colle, 


ROME GENERAL SECURITY FAILS 
The United States commercial attache 
at Rome, Italy, has reported to the De 
partment of Commerce at > Washington 
that the General Security Insurance 
Company of Rome, which formerly 
wrote fire insurance in the United States 
through a brokerage office in Jersey 
City, has gone into bankruptey. — 

Phe available assets of the company 
are given as 22,000 lire out of an original 
capital of 2,800,000 lire. The 
Washington states: 

“An examination of its 
kovernment 


report to 


books by al 
inspector revealed = grave 
irregularities and falsifications, most. of 
the major entries being for purely ficti 
tious expenditures and credits. The de 
posit of 800,000 lire required by the reg- 
ulation was only complied with to the 
extent of 200,000) lire, the balance of 
600,000 lire, it being claimed, having been 
deposited with the Spanish government, 
which statement, it appears, was false. 
Office furniture and cost of Srst instal 
lation was claimed to be 161,000 lire, 
which sum was likewise fictitious. 
Various debtors are claimed to owe 
1,800,000 lire, but this sum we are in 
formed can safely be reduced by 60 to 
75 per cent.” 


A. M. M. BACK IN FIELD 

The \merican Merchant Marine, 
which ceased underwriting several years 
ago because of bad losses sustained on 
marine risks, has now been found to be 
in good financial condition and will re- 
enter tthe fire and marine field. All the 
company’s unauthorized reinsurance has 
been liquidated. 


British Total Losses 
Were Light in 1925 


PARTIAL LOSSES INCREASED 
Hope Expressed that Hull Rates Will 
Not Be Further Reduced Because 


of Fair Experience 


The report just issued of the Liver- 
Underwriters’ Association shows 
extremely light losses of British ton 
nage during 1925. The total number 
(28) is two-thirds of the lowest of any 
of the four previous years, and is less 
than 60 per cent. of the average for the 
four previous years. The total tonnage 
lost was 65,678, against an average of 
120,000 tons during the four previous 
years, and is, therefore, only 55 per cent. 


pool 


of this average. The result is not so 
yood if foreign losses are taken into 
consideration, but even then the total 


of British and foreign losses is 148, com- 
pared with an average during the past 
four years of 171, and the tonnage 1s 
280,656 compared with an average in 
the four previous years of 342,000; in 
other words, it is 18 per cent. below the 
average. Losses in foreign tonnage alone 
are only 10 per cent. below the average 
in number and 15 per cent. below in 
tonnage. Not only were the actual losses 
of British tonnage much lower in 1925, 
but probably the total British tonnage 
on the seas was. slightly larger. 

It is not surprising in view of these 
figures, British newspaper, that 
marine underwriters have been unable 
to prevent a slight lapse in rates in 
some fleets which have had good re 
sults. These low figures are not merely 
due to the any very heavy 
total losses, but to a general reduction 
in the number of total losses. lévident 
ly underwriters must have found their 
1924 accounts running off considerably 
better than they had expected, and must 
also be finding that their first) year’s 
settlements in) 1925) are exceptionally 
low 


says a 


absence of 


A Curious Feature 

A curious feature of the returns for 
casualties only, excluding total losses, is 
that these show no diminution in 1925 
as compared with the four previous 
vears; in faet, they were actually six 
per cent. more in number than the aver 
age of the four previous years. One 
would expect to find, when total losses 
had been exceptionally light, that strand 
ings, collisions, damage to machinery, 
and other casualties would also be light, 
perhaps not in the same proportion, but 
to a certain extent. No doubt there has 
been a certain element of luck in the 
low total loss returns of 1925, and prob 
ably in 1926 we shall see the figure much 
higher and more approaching the aver 
age of the previous years. 
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Nevertheless, the figures do seem to 


indicate a better outlook in future as 
regards total losses; this is probably 
due to a variety of causes. The total 


losses of British shipping have gradually 
been decreasing since 1923; the causes 
of this are probably better conditions of 
navigation, the prevalence of wireless 
apparatus, greater care in navigation, 
improved methods of salvage, and prob- 
ably more care by shipowners in the 
selection and training of officers. Edu- 
cation in this country is constantly im- 
proving, and it should certainly be much 
easier to-day to obtain a thoroughly edu- 
cated and reliable man in any walk of 
life than it was ten years ago, and 
especially twenty or thirty years ago. 
Today and 1920 

The position to-day as compared with 
1920 is that shipowners can pick and 
choose their men; moreover, a captain 
knows that if he shows any signs of care- 
lessness or lack of skill he can easily 
be replaced. It may be also that this 
country is gradually setting down from 
the general demoralization caused by 
the war period, and also much more so 
by the boom period. Both the war and 
the boom period had a bad effect on 
morale and morality. 

Another fact which may have: had con- 
siderable influence of late years is the 
vreater temperance among the people 
of this country; there is certainly a 
good deal less drinking than there used 
to be, and the general attitude towards 
immoderate drinking has undergone a 
vreat change. A possible further cause 
of greater care in navigation may be 
the fact that so many British fleets are 
now under one control. In pre-war days 
there were undoubtedly some fleets 
which were not too well managed as 
regards personnel, but to-day a higher 
standard seems to have been set and 
a higher ideal appears to be aimed at by 
British shipowners. It is to be hoped, 
however, that underwriters will not look 
upon last year’s losses as normal and 
be ready to reduce hull rates © still 
further, until another year or two will 
show whether the tendency to reduced 
losses may be regarded as a permanent 
feature or merely as adventitious. 


Jack Sherman, Inc., of Manhattan, 
insurance, has been chartered by the 
secretary of state with capital of 110 
shares non par value. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co, New York 
Admitted Assets, $4,678,186.54 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,601,491.37 


Indemnity Mutual Marine Assurance Co., Ltd., Lendon 
Admitted Assets, $1,343,699.05 


WRITE FOR OUR AGENCY PROPOSITION 
































GLOBE & RUTGERS FIGURES 


Assets Increase Seven Million Dollars 
and Surplus Over Four Million in 
Another Record Year 
Every year the annual figures of the 
Globe & 
showing and the rapid and = consistent 


Rutgers record a remarkable 


growth of this fire insurance 
since 1899 is one of the outstanding 
achievements of the business. Last year 
the Globe & Rutgers increased its assets 
$7,267,393 over the figures of the pre- 
vious year and increased its net surplus 
$4,351,320. Assets now total $67,922- 
096, while the surplus to policyholders, 
including the capital of $3,500,000, stands 
at $27,661,943. Twenty-seven years ago 
assets were slightly over $500,000 and 
the surplus $3,000. 

As the volume of business written by 
the company during 1925 did not show 
an appreciable increase over 1924 the 
unearned premium reserve remains sta- 
tionary at $20,265,572. Reserves for 
losses in process of adjustment equal 
$6,839,580. The surplus which streng- 
thens the financial position for policy- 
holders is even greater than evident for 
the company has set aside a reserve for 
depreciation amounting to $5,000,000. 


company 


LOTS OF BENEFITS 


What Provincial of London Is Offering 
to Owne:s of Morris Cars in Great 
Britain 
There is considerable competition in 
England to get the insurance of Morris 
car owners. The Provincial has entered 
competition and is offering a $50 rate 

and one of about $62. 

The Provincial policy covers rugs, 
wraps and luggage against loss or dam- 
age by fire or theft while on car or in 
any private garage up to $100 on any 
one loss. The owner and wife are cov- 
ered in connection with accident ben- 
efits in the event of an accident directly 
connected with any private car, and 
medical expenses are given up to 25 
guineas for any one accident. 


New Excess Block Policy Is 
Creeping Into Reinsurance 


At the annual meeting of the Liver- 
pool Underwriters’ Association, — the 
chairman made pointed reference to an 
innovation which is creeping — into 
marine reinsurance. He said: 

“There is a matter that I would like 
to refer to on this ocecasion, and that 
is a system of reinsurance which is be- 
ing experimented with by which the 
original company takes out a_ block 
policy for a fixed premium to cover 
them for the excess of a specific amount 
in respect of each and every loss which 
they may sustain during a period of one 
year. 

“T feel sure that those underwriters 
accepting such business have not seri- 
ously considered the enormous. liability 
they may be running, nor have they 
considered what is far more important, 
that is the very great danger to the 


market in placing in the hands of any 
company such a powerful weapon which 
enables the original company to accept 
enormous lines with a sense of security 
to itself, under cover of the reinsurance 
policy to which I refer.” 
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Insurance Lawyers 


Two firms which are of growing 
prominence in the insurance business 
are Bruce, Bullitt, Gordon & Laurent of 
Louisville, and Hughes, Rounds, Schur- 
man & Dwight of New York. They are 
lawyers. In the Louisville firm is Wil- 
liam Marshall Bullitt, former solicitor 
general of the United States, and in the 
latter is Charles E. Hughes, former 
Secretary of State. 

x Ok * 
A Little Tip About Prosperity 

From one of the most important men 
in the entire financial division of the life 
insurance business I have received a 
letter, one paragraph of which reads as 
follows : 

“The development of the country in 
the Northwest has been going a little 
slowly; i. e., climate and other things 
have favored the growth of the South- 
west rather than the Northwest.” 

x * x 

Wade Fetzer Can Write Life Too 
Although Wade Fetzer of Chicago is 
generally regarded as a casualty man 
and is one of the most competent in 
that direction in the country, he stood 
No. 26 on the Penn Mutual Life’s list 
of leading producers for 1925. 

kk OF 
How National Casualty Made Its Start 

The newspapers are so full of news 
about the giant companies that they do 
not always stop to consider some of the 
smaller ones which are well run and 
conservatively managed. One of these 
companies which each year adds to its 
surplus and assets a comfortable margin 
is the National Casualty whose assets 
are just under a million. This company 
ison a cash premium basis and is enter- 
ing .‘s thirty-third year. Its gross in- 
cme in 1925 was $1,604,621. W. G. 
Curtis has been president since 1906. at 
Which time J. R. Garrett, Eastern man- 
ager, also joined the company. 

The history of the National Casualty 
contains much of human interest. For 
instance, it was started as a mutual with 
just $200 in cash and ‘the first policies 
were on lumber jacks in Northern Mich- 
igan. Soon after it was launched it 
reached a crisis in the form of a rather 
stiff claim and an arrangement was 
made with the beneficiary to pay the 
aim on the monthly instalment basis. 
lt survivéd this and got on its feet soon 
thereafter. 

* Ok Ok 

High Brow Letters to The Editor 

One of the British insurance papers, 
“Post Magazine and Insurance Mon- 
itor,” is publishing a number of letters 
félative to compulsory automobile insur- 
ance, a live issue in Great Britain as well 
& here. In the current issue W. 

Hunt gives his views and if you have 
your foreign language dictionary and 
Latin reference books handy the last 
paragraph of his communication is not 
dificult to comprehend. Tt reads thus: 

“While the motive behind the only 








projet de loi with which we have had to 
deal is perfectly clear, there is no doubt 
that the idea does obtain in some quar- 
ters that compulsory insurance is in- 
tended to diminish the number of acci- 
dents. That such an idea is erroneous I 
agree, and, while appreciating the com- 
parative compliment of the “even he,” 
which your correspondent uses in asso- 


ciating my name with that of Mr. Mc- 
Bride as having both of us fallen into 
the same error, I must repudiate the 
charge for myself. As for Mr. McBride, 
he needs no counsel for the defence, 
even if it be true as we are old—aliquando 


bonus dormitat Tlomerus.” 
* * 


. The Craze to Be a Clerk 

In addition to being a director of the 
West [ind board of the Eagle, Star & 
British Dominions, Lord Southwark is a 
well-known man of affairs in the city, 
“Insurance Post” of London. His 
experience of workers—both clerical and 
manual—is a wide one, and_ therefore 
when he talks about them he may be 
regarded as an authority. Thus, when 
at the annual meeting of the Association 
of Chambers of Commerce at Bath, he 
moved a resolution requesting reconsid- 
eration of the curriculum of elementary 
education, and in support of it deplored 
“the craze to become a clerk which has 
resulted in the market being flooded 
with clerks and unemployed who have a 
sinattering of knowledge of innumerable 
subjects, but are masters of none,” and 
said that he did not believe “the secur- 
ing of a fixed position at a fixed salary 
in any service tended to breed initiative 
in any man,” and that he was convinced 
that “the world reserved its greatest 
prizes for those who had initiative,” his 
words are worthy of attention. They 
are a blow at the trade union movement, 
and apply to insurance men, who, unless 
they exercise the necessary initiative to 
mark them out as leaders, will surely 
get sidetracked into departmental work 
which offers little prospect—‘‘a fixed 
position at a fixed salary.” 

The Chartered Insurance Institute di- 
ploma gives a man knowledge with 
which to back his initiative and to score 
success; without it one will be seriously 
handicapped in the coming days of 
greater stress and keener competition. 
If we compare the number of entrants 


says 


for the examinations with the large 
army of men employed in insurance 
work, we realize that, satisfactory as 


that number is, there must be very many 


youths who are sufficiently devoid of 
ambition to ignore the necessary 
studies, says the Post. 
x * * 
Things Worth Knowing About the 
Telephone 


One of the most worth noting books 
which have reached my desk is a new 
publication from the American Tele- 
phone & Telegraph Co. bearing the title, 
“Things Worth Knowing About the 
Telephone.” 


The chronology of the telephone is 
summarized as follows: 


1875 First words transmitted by telephone. 

1876 First complete sentence transmitted by 
telephone. 

First conversation by overhead line, 2 miles 
—Boston to Cambridge. 

1880 30,872 Bell telephone stations in the United 
States. 

Conversation by overhead line, 
Boston to Providence. 

1881 a by underground 
mile. 

1884 Conversation by overhead line (hard- — 
copper), 235 miles—Boston to New York 

1890 211,503 Bell telephone stations, 

1892 Conversation by overhead line, 900 miles 
—New York to Chicago. 

1900 676,733 Bell telephone stations owned and 
connected. 

1902 First conversation by long-distance under- 
wees cable, 10 miles—New York to New- 
ark. 

1906 Conversation by underground cable, 9% 
miles—New York to Philadelphia. 

1910 5,142,692 Bell telephone stations owned and 
connected. 

1911 Conversation by overhead line, 2,100 miles 
—New York to Denver. 

1913 Conversation by overhead line, 2,600 miles 
—New York to Salt Lake City. 
Conversation by underground cable, 455 
miles—Boston to Washington. 

1915 First conversation by transcontinental line, 
3,650 miles—Boston to San Francisco, 
Speech transmitted for the first time by 
radio telephone from Arlington, Va., across 
the continent to San Francisco, over the 
Pacific to the H: awaiian Islands, and across 
the Atlantic to Paris 

1920 11,795,747 Bell felons stations owned and 
connected, 

1921 Conversation by deep sea cable, 
—Key West, Fla., to Havana, Cuba. First 
conversation between Havana, Cuba, and 
Catalina Island by submarine cable, over 
head and underground lines and radio tele 
phone—distance 5,500 miles. Extension of 
Boston-Philadelphia cable to Pittsburgh 
total distance 621 miles. President Hard- 
ing’s inaugural address delivered by loud 
speaker to more than 100,000 people. 
Armistice Day exercises at burial of un- 
known soldier delivered by means of Bell 
loud speaker and long lines to more than 
150,000 people in Arlington, Va., New York 
and San_ Francisco. 

1922 Ship-to-shore conversation by wire and 
wireless between Bell telephones in homes 
and offices and the S. S. America 400 

miles at sea in the Atlantic. 

1923 Successful demonstration of trans-oceanic 
radio telephony from a Bell telephone sta- 
tion in New York City to a group of sci 
entists and journalists in New Southgate, 
England. 

First broadcasting of a preaidential mes 
sage to Congress, December 6. 

1924 First public demonstration of picture trans 

mission over telephone circuits—New York 

and Cleveland. 

Iwenty-eight radio stations linked by long 

distance telephone lines broadcast Defence 

Test Day program. 

1925 Completion of the 
Phone cable. 


45 miles— 


cable, % 


115 miles 


1925 


New York-Chicago tele 
* oe x 


Sickness and Accident Benefits of 
Telephone Company 
The American T. & T. 


has a plan for 


employes’ pensions, disability benefits 
and death benefits which operates 
throughout the Bell System and has 


been in operation for twelve years. 

There were 753 employees on the pen- 
sion rolls on December 31, 1924, a net 
increase of 106 during the year. The 
average pension was approximately $50 
per month. 

The number of cases of sickness 
which occurred during 1924 among em- 
ployes eligible to benefits under the 
plan was 31,724, a decrease of 5,754 cases 
as compared with 1923, during which 
year there had occurred a widespread 
epidemic of a mild form of influenza. 
The aggregate benefits paid for sickness 
disability during 1924 were $2,989,824. 

The number of accidents per 1,000 em- 
ployees involving disability of one day 
or more was decreased by nearly 12 per 
cent during 1924. This decrease reflects 
the steady downward trend in the rela- 
tive number of such accidents which has 
prevailed during the past few years and 
which is a result of the continued in- 
terest of the employees in accident pre- 
vention and the continued study and im- 
provement of tools, apparatus and 
methods. The total payments in 1924 on 
account of accidental injuries were 
$800,884, including $266,756 for medical 
attention, hospital care, etc. 

Sickness death benefits were paid dur- 
ing 1924 to the dependent relatives of 
243 employees who at their death had 
been in service for five years or more, 
and burial and other expenses were paid 
for 88 employees who left no depend- 
ents. The total payments in 1924 on 
account of death resulting from sickness 


were $377,762. 


The total amount of payments from 
the Employees’ Benefit Fund during 
1924 was $4,589,282. 

x ok * 
Another Great Building Year 

According to C. Stanley Taylor, di- 
rector of research for the “Architec- 
tural Forum,” 1926 will’ be another 
$6,000,000,000 building year. Taking up 
in detail the type of new buildings proj- 
ected throughout the country, he notes 
that there will be constructed approxi- 
mately 274,000 private garages, 3,160 
churches, 193,000 dwellings under 
$10,000; 1,414 hotels (over 50 rooms), 
1,117 hospitals, 3,074 office buildings, 
1,742 schools (denominated “large”), 
1,645 theatres and 163,420 miscellaneous 
farm buildings (exclusive of dwellings). 

“* 


A Correction About the National Fire’s 
Stock 

Typographical errors played havoc 
with a paragraph I wrote last week in 
reference to the advances in the price 
of Hartford company insurance stocks. 
The printer set me down as saying “The 
Hartford Fire Insurance Company stock 
for which the highest sum is bid is the 


National Fire, $8.10.” If the corrected 
proof had been followed the sentence 
should have read: “The Hartford fire 
insurance company stock for which the 


National Fire, 
Apologies are therefore extended 


highest sum is bid is the 
$800.” 


to that remarkably able president of a 
remarkable successful insurance com- 
panv, H. National, 


\. Smith of the 
x * * 
A Broad Compensation Bill 

A workers’ compensation bill has been 
introduced in the New South Wales 
Parliament, which seems to cover more 
continge neies than any other similar law 
now in force. Under its provisions, an 
injured worker will be paid two-thirds 
of his weekly earnings not to exceed £3 
or less than £2 a week; if he is married, 
fl a week will be paid to his wife, and 
also an allowance for each child. The 
employer must pay the doctor’s fee to 
as much as £50. If the worker is killed 
on his way or from work, the employer 
is liable for compensation to the de- 
pendents. The insurance under the act 
will be compulsory on every employer, 
so that a contractor building a house 
is himself considered a worker and if in- 
jured will have a claim for compensa 
tion against the owner for whom he is 
doing the work. 


The Late Frank L. Miner 

About the death of Frank L. Miner, 
the amiable and gentle lowa insurance 
president, who formerly was a publisher 
of the “Insurance Post” of Chicago, the 
“Underwriters’ Review” of Des Moines 
and the Philadelphia “Intelligence” 1 
was going to write quite an extended 
comment as he is a unique personality. 
But after reading an obituary notice 
written by William S. Crawford there is 
practically nothing that can be written 
which he did not say. This story was a 
model of its kind, even narrating about 
the days when Mr. Miner was a cowboy 
and a ranch foreman. 

Mr. Miner was the president of the 
old Bankers’ Accident of Des Moines 
and of the Iowa National Fire of that 
city. Under a gentle exterior he com- 
bined a great many qualities with a 
forceful nature. He had considerable 
influence among members of the legis- 
lature. 

* * * 


The Pittsburgh of the South 
Birmingham, for years, of 
has been known as the 
the South” 


course, 
“Pittsburgh of 
because it has been an iron 


and steel center. Recent rapid growth 
of the cement industry adds another 
basic industry to the town. 
* 
Quite a Port 
Los Angeles is a great port. There 


are 139 steamship lines operating from 
there. 
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Independent Nat’! 
Talks Big Figures 
COMPANY BEING ORGANIZED 


Selling Stock to Raise Millions; R. R. 
Tuttle, Manager; R. S. Hudspeth 
Will Be President 


watching with 
National 


Inate ol 


executives are 


the 


Casualty 


interest new Independent 


Insurance Co., casualty running 


Fire of Newark which 1s 


This 
operations 


offices in Newark, 


the Guaranty 


now operating company 


April |, 


writing as 


expects 


to start about with 


home many 
as thirty 
It will 
automobile 
The Independent 
no age but 
with its policyholders 


this 


five lines of casualty insurance, 


specialize in fidelity bonds and 


liability on preferred risks 
National wall 
will deal 


who will be 


have 


ney plant directly 
indi 
vidually under 
that of the 


the com 


selected, plan ol 


writing being similar to 


Guaranty Fire. By so doing 


pany will be able to vive its policy 
holders 25 
s andard 

The 
‘founders’ 
to the 


value 


per cent reduction from 


rates, 
first allotment of stock, 200,000 
is now being offered 


at $10 per 


shares 


public share with pat 


of $5 to capital and $5 to surplus. 
Upon completion of this sale, the re 
mainder of the capital stock will be sold 
mainly to those whose insurance 1s 
written by the company, the amount ot 
their purchases being limited to approxi 


mately 25 per cent of their initial pre 
mium which is the amount of their say 
ing im premium as a result of direct 


dealing with the company. 

The literature of the company 
that when the financing of the Inde 
pendent National is completed “there 
will be a cash capital of $3,000,000, a sub 
scribed surplus of $6,000,000 and an indi 
cated premium of $21,000,000.” 


says 


Under the he ading, “attractive fea 
tures of the company’s plans,” a circular 
Savs: 


1 Owners of fleets of commercial vehicles 
are obliged to pay several thousand doloars 
a year for their jiability insurance. The 
Independent National is the only stock com 


pany that will permit) polieyho ders of this 
class to pay their premituas in instatlinents, 
thus further lightening the insurance 
burden. 

» The Independent National is certain 
to be a popular company with car owners 
from four points of view (a) ‘The attrac 
tien of being a stockholder in the company 
(hb) ‘The saving of one-quarter of their in 
surance cost. (e) The priviiege of paying 
their preniums in installments. dy Phe 
better serviee offered to car owners by the 


company, 
Officers and Directors 


Officers and directors as listed in the 
literature are: Robert S. Hudspeth, 


president, who is also chairman of the 
Guaranty Fire, formerly judge of the 
Court of Common Pleas, and a director 
of the Union Trust & Hudson County 
National Bank; F. Spencer Baldwin, 
chairman, also president of the Guar 
anty Fire; Arthur C. Hensler, vice 


president and treasurer 
president of the 
M. Ruffu, Jr., 


, as well as vice 
Guaranty Fire; Anthony 


vice-president, of Atlantic 
City; Thos. E. Roo' Ps New York City 
Harry M. Friend, Orange, N. J.; R. W 
A. English, Jersey City; Charles S. 


Insurance Agents As 
Salesmen of Mortgages 


. NEW COMPANY FORMED IN N. J. 


Commercial Casualty and Firemen’s In- 


terested in National Commercial; 


Feigenspan and Bassett Officers 


A few the National Com 
Mortgayve (iuaranty 
Co. was organized by Newark men in 
terested in the Federal Trust and Com 
mercial Casualty, Christian W. Feigen 
span, president of the latter company, 
being elected chairman of the board and 
Neal president and di 
rector. It is now understood that agents 
of both the Firemen’s and Commercial 
Casualty throughout the country will 
act as its representatives. Their chiet 
duties will be to recommend the buy 
ing of mortgayves so that the new .com 
pany will start operations with a national 
organization already set up. “This does 
not) mean,” comments the Newark 
“Call,” “that the company will) begin 
business on a big seale. Keonomy is to 
and through the close con 
the Federal Trust Co. the 
expenses are expected to be 


weeks ayo 
mercial Title & 


Bassett, a vice 


be stressed 
nection with 
overhead 
small.” 
Officers of the 
N. Feigenspan, 


company are: Christian 
chairman of the board, 
who is also president of the Commercial 


Casualty; James M. Cavanagh, secreta 


ry; Frank C. Mindnich, treasurer, and 
\lbert CC. Martin, assistant) treasurer 
These men are also officers of the Fed 
eral Trust and will continue to hold 
their positions with both companies for 
some time. The other officers of the 


mortypage 
Lindabury, 
Mh. iyner 
presidents, 

\ccording to 


company are 
president; Neal 
and = lrederick 


Harrison - 
Bassett, Carl 
Pilch, vice 


hewspaper statements 


the stock of the National Commercial 
Tithe & Mortgage Guaranty has been 
greatly over-subseribed. Stock brokers 
to whom from 1,000 to 10,000) shares 
were promised have had to submit their 
lists and make cuts in their orders to 
conform with the general policy. Com 
menting further on this matter, the 
Newark “Call” says: 

“Not since the Union Bank was 
formed by the merger of three banks 
has there been such a rise in the quota 
tions of a local bank before it) was is 
sued. There will be 250,000) shares, at 
least 51 per cent. of which are to be 
held by the Commercial Casualty and 
the Federal Trust. The par value is 
$10 a share and the stock will be sold 
to the public for $25 a share. Bids of 
38 and 40 were reported last week.” 


Stevens, Cedarville, N. J.; 8S. Do Baldwin, 
Jersey City; W illiam C. Gebhardt, Clin 
ton, N. J.; James M. Davis, Mount 
Holly, No J.; Elmer W. Demarest, Jersey 
City, N. J.; John J. Stamler, Elizabeth, 
pa Wendell J. Wright, Hackensack, 
We § Linwood W., Erickson, Bridgeton, 
N. J.; Joseph Steinert, Hamilton Square, 
N. J., and Robert E. Tirrell, Phillips 
burg. 

Robert KR. Tuttle is manager of the 
Independent National, as well as the 
Guaranty Fire. On May 1 both com 
panes will move into the Military Park 
Building, now being completed — in 
Newark. 









NERA 33 








¢: eneral ccident 


FIRE AND LIFE 


aASSURANCE CORPORATION, Ltd 


FREDERICK RICHARDSON, United Statos Manage: 


-) ING, 471 & WALNUT ST. 
PHILADELPHIA 








$5,000,000 of Premiums 


MILE-A-MINUTE etapa 


In Western Merger C. W. Feigenspan of Commercial Casu- 


Son. ee Ld. WOLFE MADE DEAL 


Kendall Family Prominent in Washing- 
ton-Fidelity National Insurance Co.; 


A. M. Johnson Chairman of Board 


The merger in Chicago last week of 
the Ilidelity Life & Accident Insurance 
Co., the United States National Life 
& Casualty Co. and the Washington 
Life & Accident Insurance Co., which 
is to be known as the Washington-l1- 
delity National Insurance Co., is a con- 
solidation which brings under one man 


agement a $5,000,000 annual premium in 


come with resources of well over $1,000, 
Q00, and which has attracted consider 
able interest in industrial life and acci- 
dent insurance. The home office of the 
United States National Life & Casualty 
and the Washington Life and Accident 
will be combined in one at Chicago, and 
the business of the Fidelity Life & Ac 
cident will be conducted as heretofore 
from Louisville, Ky. 

The deal was arranged by the actu 
arial firm of S. H. & L. J. Wolfe which 
was the intermediary in the sale of the 


majority of Missouri State Life to Rog 


ers) Caldwell. 

In the merger of the Fidelity Life & 
\ceident, the United States National 
and the Washington Life & Accident, 
the Kendall brothers are active. This 
Is now one of the prominent insurance 
families of America. George R. Ken 
dall is) president of the Washington- 


Midelity. National; H.R. 


‘adel Kendall and 
Curtis P. Kendall 


are vice-presidents, 


and Claude P. Kendall) is treasurer. 
Other vice-presidents are Z. T. Miller 
and C. B. Crawford. H. N. Lukins is 
veneral counsel and James KF. Ramey 
is secretary. Mr. Ramey was formerly 
insurance commissioner of Kentucky. 
Albert M. Johnson, former president of 
the United States National Life & 
Casualty, is chairman of the board. He 


is also chairman of the 


National Life of 
the U. S. 


A £700,000 LOSS 

If British newspaper 
the disappearance of 
road Bonds, insured at 
underwriters £700,000, 


reports are 
the Latvian 
Lloyd's, 


true 
Rail- 
has cost 


alty Will Speed to Business Next 
{pring in Fast Motor Boat 

Christian W. 

the 


Feigenspan, president of 


Commercial Casualty, whose hobby 


is big game fishing, expects to commute 
between Newar 
Rumson, N,. 


and his summer home at 
J., on the Shrewsbury River 
next spring and summer in a mile-a-min- 
ute Gar Wood 
to the recent 

York City, Mr. 
taby Gar, a 


boat. Following a_ visit 
motorboat New 
Feigenspan purchased a 
the type in 
the of the 
Limited in a run 
Albany to New 


33 feet long, has a 


show in 


boat of 
Wood 


Century 


same 
which Gar beat time 
Twentieth 
the 
His 


beam of ¢ 


down Hudson from 


York. boat is 
feec and 10 inches and is 30 
inches deep. 

Mr. Feigenspan will step aboard his 
boat at 8:30 a. m. 
minutes be 


inside of 
at the 
will whisk 


and thirty 


in his office Commer- 
Casualty. He 
Shrewsbury, across Sandy Hook Bay, up 
lower New York Bay, through the Nar- 
rows and Kill Von Kull and up Newark 
to Port) Newar, from which point he 
will proceed to his office by automobile 
Whimsically he says the Passaic River 
is not quite clean enough for the Baby 
Gar. Those who own boats of this type 
say that they have a guaranteed speed 
ol fiity miles an hour and some have 
driven them sixty miles in sixty minutes 
flat. 


cial down the 


$109 TO THE LEADER 


As an inceentive to 


greater produc- 
tion, A. kK. Forrest, vice-president and 
general manager of the North Amert- 


ean Accident, has promised $100 to the 
first avent heading the Hundred Lead- 
ers’ List of his company for premiums 
with personally produced business un- 


der industrial forms of policies. 


ENTERS NEW STATES 
The Northwestern Casualty and Sure- 
tv has recently been entered in_ the 
states of Massachusetts, New Jersey and 


Pennsylvania. This company is one of 


the Union Indemnity fleet and W. Irv- 
ing Moss, president, announces that an 
immediate aggressive campaign will be 


inaugurated in these 


states to perfect an 
agency organization. 
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a ’ « 
tig Increases Made E. D. Livingston As a 
e e 
by New York Casualty Surety Specialist W, 
SSE TS NOW AT = $3,270,700 HELPS BROKERS GET BUSINESS anted 
ieads Field In Plate Glass Volume; To Suggests Simliar Offices ———_ ‘a 
Move Home Office To Insurance Country to Give Producers Unbiase ‘ d | 
Centre Building Opinions on Surety Matters re | hsurance 
The New York Casualty, which is the Ever since E. D. Livingston, formerly 
: ie elas’ < ; : ice-preside f the Independence In- E 
der in plate glass volume among com- Vice-president of th TN seb! “ DY fFCIERcer se etialince 
nies writing this line, closed 1925 wits demnity, opened 7 ing her office - a HA R RY CLEGG, Incor po ated Insurance Broker, 
 .» at aes id surety specialist there has been specula- Des een ees Se ; . 
‘min of 60% in its assets and nearly {in Soreng eurety men as to his reasons Prudential Buildings, Union Street, Oldham, Lan- 
W% in its surplus to policyholders. It for embarking in that work. In an in- cashire desires sole r rac Par ' 
= - BPE es : ; . . : Ss sole represente 
w has admitted assets of $3,270,700, terview with The Eastern Underwriter ish a - I esent ition of Company of 
, increase of $856,787 over 1924. The this wee's Mr. Livingston sald: Standing for the purpose ol CREDI r INSURANCE. 
atl mi serve al ade 3 “For some time past | have had the State awn ae F ° 
os $117,000 a Pig n 4 conviction that it would be beneficial to state terms, giving indication of rates for business 
gan OL phi?, and now stands at the surety bond business as a whole if trans . STS: ~ ~ 
ee ; : ; te sep al ransacted 11 “itis sles, Europe ; taste 
7,203. After making liberal provi- a certain number of well trained and ne Pda | 1 British Isles, Europe and Eastern Coun- 
ns for all other obligations the com- ¢flicient surety men with a long and tries and forward Specimen Proposal Forms.” 
iy shows a net surplus of $1,451,188 varied experience would devote their 
me pee Be ie pa igre os eae a time and energy to surety problems, 
— hich with its capital of $750,000 gives using their efforts in extending the. ! 
NG surplus to policyholders of $2,201,188. scope of corporate suretyship. The  '™& the transaction by more comprehen various centers of the United States. 
his makes an increase of $675,697 for surety bond, as to its usefulness, is flex- ge ae ; ; Phere are many things which such an 
c the vear. ible and it has been rightly said that the erhaps there should be available in office can do for producers and for com- 
ig the company has made rapid strides  SUtface only has been scratched. The le paige St Mie thn the United States, panies; such an office can make friends 
ext nthe past four years under the leader- gitimate requirements for security aris-  @ "tuber ol offices with a staff of well for the business, can increase the use- 
hp of President |. Carroll French, It it@ out of business transactions will in pic coges surety men who would be avail fulness of the surety bond, protect the 
ent of [broadened the scope of its activities last the future be met more and more by the om on consultation: and assistance to interest of the various companies and 
hobt ar to include additional casualty, Surety bond as the method of catching the pro cog it insurance. li all insur perhaps pertorm a service, especially in 
Gert. delity and surety lines, changing its UP the loose ends. In broadening the @uce ten” eerereee interested in the sub the field, which may be needed as the 
nmute Fone from the New York Plate Glass Scope of the business the specialist must i * et ee and contribute their — number of companies multiply and the 
meat Bisurance Company to the New York  @lways have in mind the carrier's safety. ping di : a in encouraging the supply of trained men for individual 
River Jtasualty Company. Mr. French has “After mature consideration | decided me ne nies os Aster and pag gee companies do not increase in the same 
v-min. Pillowed the practice of promoting vet- make an experiment and establish an sathtahs geen a a 23 the ex proportion. It is possible that the num- 
-. Beans in the company to executive re- Office independent of all companies which =P! he — such insurance men ber of surety companies now doing busi- 
a VISI ponsibility. Further indication of could work with the producers and i - oe Te la double in the next ten years, 
1 New Borogress and expansion is the fact that others in making first hand investiga a acciae and as Serta msurance companies are 
ased a Pile organization will move its home of- tions and approaching the problems Independent in His Opinions eee sete adjusters, so in the 
ype in eto the Insurance Centre Building, without bias, without influence due to “Hej ‘ble th: ; ony — future the surety companies may find it 
w being erected at John, Platt and any company policy and with the single ; —_ that in the future, il advisable to employ a common repre- 
of the Cents wlate @ large area of purpose of increasing the volume of = ine ce sede athe wera sentative in the field to make investiga- 
a run Bvace has been leased for a long period surety business by encouraging the pro goitheonsigte! . — igo yy the surety tions and shape the larger and more 
» New i years. ducers to tackle the difficult propositions, pert oe for the purpose ol getting an nnportant propositions. 
has 4 _ — ae to seek new lines of business and to so rimreyntactoen nd re get te tng - = 
. TO safeguard the interest of the surety cor ee AP agg oamenved ead lBheage “6 ainte betel ate S 
L is 30 WF BUILD marae sh that pple pliner cites go ~ nately, the underwriters have many mat STAND BEHIND MANUFACTURES 
_ F. Richardson of Richardson & sakehe tied ‘ ters to consider in giving opinions to ex Phe moral and financial support of the 
at lo, insurance agents with offices in the ” . = - a ecutives which would not enter ito Insurance Federation of Missouri will 
gfe National City Bank building, Los wend en Helping Prod cers = consideration when an opinion was given — be given to the Associated Industries of 
thirty ingeles, heads the company that has “As I loos bac over an experience of by an independent office. There is no Missouri in its fight to save for Missouri 
imer- J secured the property at the northwest twenty-five years as an underwriter, reason why any reputable insurance of the equitable workmen’s compensation 
vn the § Comer of Eighth and Spring Streets and — claim adjuster and company executive, — fice should hesitate to handle any surety act passed by the last legislature. 
aay vill erect a height limit, store and office | find that | was happiest in my work — bond proposition provided such office A combination of damage suit lawyers 
a wilding in that city. The property ex- when [| was assisting some producer in has employed the services of an expert, and radical labor leaders through the 
: i ceeds 100x100 feet and was acquired on constructing a new line of business and either full time under salary or has ac instrumentality of paid solicitors has 
“? i gl lease from Hart Bros., of the — finding ways and means of applying the cess to the services of an independent succeeded in suspending the compensa- 
ae — wotel. All the transfer papers — surety bond to the legitimate require office specializing surety bond business. ton act under the referendum provisions 
"Rive seine signed and the plans for the ment for security to better protect one “Perhaps my experiment may be the of the state constitution until approved 
a ew building are under way. of the parties to a contract or facilitat- forerunner of many such offices in the by a vote of the people. 
is type 
| speed a 
¢ have ; 
7 NEW YORK ( SU! ILTY (0 we " 
roduc AW a 
it and 
Amett- FORMERLY ge). 
oak INSURANCE COMPANY 
‘miums =~ 
ss 1891 CASUALTY INSURANCE {— SURETY BONDS 1926 
J. CARROLL FRENCH, President 
ANNUAL STATEMENT —-JANUARY 1, 1926 
| Sure- ASSETS LIABILITIES 
i , Cash in Banks and Office $219,291.64 Unearned Premiums $707 
in the Accrued Interest.... - 1,568.83 Unadjusted Losses me 
ey and Premiums Uncollected 442,476.05 Federal and State ‘Taxes 55,000.00 
one ol Reinsurance Recoverable : 1,233.62 All Other Liabilities ‘ 159,597.36 
V. Irv- Guaranteed Mortyage Loans. 4,500.00 Cash Capital $750,000.00 : 
he : Government and State Bonds 330,400.00 Net Sarplus 1,451,188.55 
lat an Railroad and Other Bonds... 1,352,150.00 
will be Railroad and Other Stocks.... 388,080.00 Surplus to Polic Holders 2.201,188.55 
fect an _ 
‘e $3,270,700.14 $3,270,700.14 
— COMPARATIVE STATEMENT OF COMPANY’S PROGRESS 
Net Premium Surplus to 
— Assets Premiums Reserve Policy Holders 
OF 1925... $3,270,700.14 $1,519,216.84 $797,203.63 $2,201,188.55 
MERICA 1924.. 413,913.22 1,.359,164.75 680),315.92 1,525,491.83 
—_____— OO eR Rae Aen poe SPE one ee 2,113,881.51 1,33%,058.75 667 178.66 1,250,632.84 
1922 201,971.81 1,188,581.86 998,112.75 1,186,435.82 
ITY 
—— CLAIMS PAID SINCE ORGANIZATION—$8,800,000 
eo 
| Home Office -- 59 Maiden Lane, N. Y. 
———— 
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Michelbacher Talks 
To Canada Students 


SUBJECT, LIABILITY INSURANCE 


His Comments on Deposit Premiums; 
Advisability of Permitting Them on 


Installment Plan 


In a talk he made this week to the 
Insurance Institute of Toronto on “Mis 
cellaneous Public Liability and Property 
Damage Liability Insurance,” G. F. Mi 
chelbacher of the National Bureau said 
relative to the subject of Deposit Pre 
Wiiumis : 

“A special case of the minimum pre 


mium problem arises where the basis of 


premium computation is estimated at the 


beginning of the policy term, and is 
subject to adjustment when the trans 
action is completed and the actual ex 
posure can be ascertained, This situa 
tion arises, for example, where payroll 
is used us the measure of exposure. 
Under such conditions it is necessary 
to obtain an adequate deposit premium 
so that the earrier may.be assured of 
sufficient funds to finance the transac 
tion. It is usually provided that the de 
posit premium shall be the full premium, 
calculated at authorized rates on the 


estimated exposure, unless arrangements 
are made to adjust the premium on a 
monthly basis Gin which case not less 
than 10 per cent. of the total estimated 
annual premium must be paid in ad 
vance), on a quarterly basis (in which 
case 33 1-3 per cent. of such premium 


must be paid in advance), or on a semi 
annual basis Gin which case not less than 
60 such premium must be 
“naid in ae 

“There is difference of opinion 
as to the advisability of permitting the 
payment of premiums in installments but 
there is ample justification for this prac 


cent. ol 
advance). 
SOME 


pel 


tice under the conditions which obtain 
in many cases. For example, where 
contracting operations are insured, it 1s 


extremely difficult, if not impossible, for 
the policyholder to state in advance with 
ny of definiteness just what his 
payroll for the ensuing year will be. It 


de vree 


is desirable, therefore, to exact an ade- 
quate deposit premium from him and 
to arrange for installment adjustments 
so that the carrier may always be rea 


sonably certain that its premium is com 
mensurate with the hazard of its under 
taking Without installment payments 
in these cases it is not unlikely that the 
carrier might often obtain an inadequate 
deposit at the beginning of the trans- 
action, and discover later that a substan- 
tial additional premium could not be 
collected because, of the financial 
dition of the pote ite ler.’ 


MARYLAND CASUALTY CHANGES 

John M, Richardson, New York man 
ager of the Maryland Casualty, has pro- 
moted George R. Culver to be manager 
of the burglary department in the local 
office. Mr. Culver was formerly assist 
ant manager. Harry McGuire, a former 
Maryland man, recently connected with 


con- 


the London & Lancashire, has been 
made assistant manager of this depart- 
ment. These changes were effective 


February 17. 
Effective February 23, the special risks 
department, in charge of Charles A. 


Morlock, will be increased by the addi- 
tion of Julius Laguette, who comes 
from the National Bureau of Casualty 


& Surety Underwriters. 


COOKE JOINS WAGNER-TAYLOR 

Harry D. Cooke, who served in the 
Federal Secret Service as a_ personal 
bodyguard of the late President Wilson, 
is the new manager of the check forgery 
department of .the Wagner-Taylor 
Agency in Philadelphia. Mr. Cooke has 


a wide experience as a_ special agent 
and before his new connection was 
with the Globe Indemnity operating 


from its Philadelphia office. 


BANKER’S BLANKET BOND LEGAL 


Superintendent wey ~~ That It is 
Not in Violation of 10% Limitation 
The 


surance 


decision of Superintendent of In- 
James A. Beha this week that 
Form No. 8 of the banker’s blanket bond 
Section 24 of the 
law in that it does not exceed 


is not in violation of 


insurance 


the 10% limitation of that section is 
good news to surety executives “on the 
street.” 


When the question was brought before 
the department last December a_ hear- 
ing was called before Superintendent 
Beha at which practically all the surety 
companies, whether they wrote the 
banker’s blanket bond directly or by 
reinsurance, represented. At that 
hearing it was pointed out that as the 
form in question provided that no pay- 
ments shall reduce the company’s total 
limit of Jiability under the bond, the 
company might be subjected to a num 
ber of under the various hazards 
each tor the total penalty of 

without reducing the com 
future liability, and that the ag 
these might reach a 
excess of the 10 per cent limit 
the law, the contention being 
that in the particular form a large num 
ber of specific hazards were covered and 
numerous might oecur simultan- 
cously, all being repeated indefinitely. 

Some of the leading companies which 
write the banker's blanket bond quite 
Ireely but Jimit their net retention to 
moderate amounts, vigorously denied 
that any violation of law existed under 
the form in as only by build- 
Ing up a hypothetical case of very re 
mote probability could the 10° per cent 
limit be reached. * They contended that 
no law existed on the ground 
that the banker’s blanket bond consisted 


were 


losse > 
covered, 
the bond 
pany’s 
yrepate ol 
sum in 
fixed in 


losses 


lo ses 


question, 


violation 


of a consolidation of three primate cov 
ers ot groups of hazards and that they 
were in reality separate risks. Also that 


had 


the premium 
loaded. 


been proportionately 


PHELPS BILL AT ALBANY 


Amends Civil Practice Act Relative to 
Foreign Surety Companies Doing 
Business in N. Y. State 
The Phelps bill, Assembly Print No. 
859 introduced in the Assembly at Al- 
bany amending the civil practice act, in 
relation to foreign surety companies au- 
thorized to transact business in this state 
is said to have been inspired by action 
of the courts in Philadelphia, Pennsyl- 


vania, requiring certain additional exam- 


ination of New York State companies 
operating in that state. The bill pro- 


vides: 

“If by any existing or future rule of 
a court of another state or of a court 
ol any city or county thereto, a corpora- 
tion of this state transacting a surety 
business in such other state shall as a 
condition of being accepted as a surety 
be required to make any deposit or sub- 
mit to examination, or be subjected to 
any requirement not imposed by this act 
upon a like corporation of such other 
state transacting business in this state 
then and in every such case, all such 
corporations of such other state trans- 
acting a surety business in this state 
shall be required to make a like deposit 
and submit to a like examination and be 
subjected to like requirement as imposed 
by such rule, as a condition of being ac- 
cepted as a surety under this act.” 

It is anticipated a hearing will be held 
on this bill on February 24 at the same 
time as the general hearing on insurance 
bills. 


OPENS CHARLESTON BRANCH 
The U. S. Fidelity & Guaranty has 


opened a branch office at Charleston, 


W. Va., with C. W. Veiheller in charge 
and Wickliffe B. Lewis as assistant 
manager. Mr. Veirheller was executive 
special agent in West Virginia and Mr. 


Lewis comes from Indianapolis. 





vantageous 
the 


contracts. 





To men and agencies who 
appreciate direct and ad- 
facilities 
exploitation of su- 
perior insurance practices, 
we offer remunerative 


Casualty Insurance 
Surety Bonds 
All forms of Accident and Health 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 


CHICAGO 


for 








-— 


Official Line-up For | 
Phoenix Indemnit; 


THREE MEN GET PROMOTION; 





Also Announcy 
L. R. Sweezy as Pacific Coast Man. 
ager for His Company 


President Falconer 


The separation oa the Norwich Unioy 
Indemnity from the Phoenix Indemnity 
will be fully completed on March 3 
when the home offices of the latter com.| 
pany will move to 123 William Street 
New York. As previously announced jp 
The Eastern Underwriter, W. G. Fal. 
coner, heretofore president of both com. 
panies, will be president of the Phoenix 
Indemnity. H. P. Jackson, previously 
vice-president of both companies, be. 
comes president of the Norwich Union 
Indemnity, whose offices will remain a 
75 Maiden Lane, New York. 

In completing his official staff, Presi. 
dent Faleoner has made several promo- 
tions of department managers who hav 
been with the Phoenix Indemnity. since 
its inception. They are R. S. Choate, 
secretary; Joseph Nadel, treasurer, and 
John IF. Edwards, assistant treasurer 
President Falconer has also announceé 
that L. R. Sweezy, formerly Pacific 
Coast manager for both the Phoenix 
Indemnity and Norwich Union Indem- 
nity, will on March 1 be manager onl 
of the Phoenix Indemnity. Mr. Sweezy 
was at one time manager of the San 
francisco metropolitan department of 
the Hartford Accident & Indemnity, 

Careers of New Executives 


RK. S. Choate, the new secretary in 
charge of underwriting, joined the Nor- 
wich Union Indemnity in 1922 as auto- 
mobile superintendent, having previous- 
Iv been with the Globe Indemnity. for 
nme years in various underwriting po- 
sitions. He was at one time with the 
New Amsterdam Casualty. 

Joseph Nadel, who has been promoted 
to treasurer, was formerly statistician 
of the company. Mr. Nadel joined the 
Norwich Union in 1919 at its inception. 


When the Phoenix Indemnity was or. 
ganized in 1922 he became. statistician 
of that company as well. Prior to 1919 


he had several years with the Ocean 
Accident and Guarantee, as well as the 
Fidelity & Casualty, acting in a super 
visory capacity in their respective ac 
counting and statistical departments. 
John F. Edwards is the new. assistant 
treasurer of the Phoenix Indemnity. Mr. 
Kdwards is a native of Wales and at one 
time was connected with the Royal In- 
surance Co. and Ocean Accident and 
Guarantee in England, specializing in 
agency work. His experience in finan 
cial affairs covers a long period of years. 
He joined the Norwich Union Indemnity 


in 1923, having previously been in the 
— branch of the Norwich Union | 
‘ire, 


OPEN FOR BUSINESS 








Pacific indemnity ¥eeme Office and 
Underwriting Departments Launched; 
Entered in Three States 
The home office and underwriting 
luanager’s department of the new Pacific 


Indemnity were officially opened. last 
week by Lee A. Phillips, president of 
the company. These departments will 


occupy jointly the entire eighth floor of 
the new Pacific Finance Building, 62] 
South Hope Street, San Francisco. 
Sweet-Crawford & Co. will have active § 
charge of production in the three states 
that the company will enter, California, 


i 


cael 


Oregon and Washington. The Los At 
geles offices of this firm will be matt: 7 
tained with the home office quarters, 


both of which were opened for business 
last week. 
NORTH AMERICAN GAINS 
The North American Accident closed 
1925 with $500,000 increase in new bust 
ness and added $350,000 to its assets. 
In 39 years the company has grown 


froh $1,000 to $3,000,000 a year in income. 
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gulation of Surety 
And Fidelity Looms Up 


EXECUTIVES SHOW INTEREST 


say Bigger Surety wy Sussies Needed And 
Better Loss-Prevention Machinery 
in Field 


Interest in acquisition cost regulation 


tas been running high in fidelity and 
arety circles following a request some 


veeks ago by the Insurance Department 


; New York State for a completed 
yestionnaire on this matter from all 
ompanies in these lines. It was felt 


that the questionnaire was presumably 
form the basis of discussions prelim- 
sary to the adoption of rules and com- 
nissiott rates for the control of fidelity 
nd surety business. 

William 
question, 


Since then Street has been 
gitating the “Why have 
wot to fix the acquisition cost in fidelity 


In 


we 


nd surety ." answer to this ques- 


tion one prominent executive says, “Be- 
as the rate 
the factors 


are made.” 


ause the rate maker, 
rover, must 
which the 


Superintendent Beha brought the mat- 


ap- 
know upon 
rates 
ter to a head 
meeting of fidelity 


yesterday by calling a 
and surety executives 
to discuss acquisition cost regulation on 
February 25 at the Hotel Astor. 
Approaching the question from 
the 
has made 


the 


viewpoint of public another surety 
the 


EASTERN 


executive following state- 


ment to UNDERWRITER: 
is interested in the 
permanent stability of a surety company, 


“The insuring public 


permanent because obligations may ma- 


ture at a distant future date. The public 
apparently has explicit confidence in the 
stability of surety companies and it ac- 
cepts surety company bonds as a matter 
of course. Practically any loan on a bank 
which may not be accepted without a 
bond is accepted with a bond without 
question. There is a law in New York 
making the certificate of the Insurance 
Commissioner sufficient for the state 
and political subdivisions and practically 
prohibiting separate justification of sure- 
ty. The public is interested in the trend 
of the surety’ business and those who 
know anything about it would regard 
with alarm a surety underwriting loss 
especially on an increase in business. 
The only reserve that a surety company 
has for undiscovered its com- 
pany capital and surplus.” 


losses is 


This executive goes on to say that the 
reserve of the aggregate companies 
writing surety business is $140,000,000. 
This amount is backing not only surety 
business, he says, but a lot of casualty 
lines, notably workmen’s compensation, 
which is running none too good. The 
premiums for 1924 in surety were $84,- 
000,000 and still increasing. A 200 
per cent. underwriting exhibit would im- 
pair the loss paying ability of these 
companies. What is needed, it is felt, is 
to build up a surplus for surety com- 
panies to provide for undiscovered losses 


are 


75% of Surety Losses Preventable 


Another executive told Tir EASTERN 
Unperwriter that 75 per cent of the sure- 
ty losses could be prevented by the prop- 
er machinery in the field. He said that 
this statement would probably be chal- 
lenged by other surety men close to the 
situation but made the following com 
ment in defense of his position: 

“Surety 
machinery 


companies must put in force 
for getting accurate informa- 
tion their underwriters, and machin 
ery for the efficient supervision of risks 
in force. This is so as to ascertain that 
the conditions imposed by underwriters 


to 


when the risks were accepted are car- 
ried out intelligently.” 

Citing this as the first step toward ac- 
quisition cost regulation, this executive 
outlined field conditions as they exist. 

“There are now two classes of surety 
agents in the field,” he said, “the expert 
and the inexpert. The expert agent has 
that machinery now operating and he 
has paid for it out of acquisition costs. 
The more efficient his machinery, the 
less he can obtain as pure acquisition 
cost. When figures are published his 
clients are told that the entire amount 
represents acquistion cost and the cost 
of protecting their interests. As a mat 
ter of fact a large part of that money 
is spent to save the company trouble 
and 

“This kind of agency, equipped as it is 
to prevent losses, is justified in expecting 
an allowance for its investigation, in- 
spection and loss prevention machinery. 

“Where there is no such machinery in 
force it would appear that the company 
salaried 


loss. 


must employ inspectors or an 
office independent of the company op- 
erating for profit, such as a law office, 


certified public accountant or trust com- 


pany. Economically such an independ 
ent office could serve more than one 
company. 

“Those agents that have not the ma 
chinery necded may be paid only that 
amount which the company is willing 
to pay for acquisition and for the serv- 
ice which an agent performs on insur- 


ance lines generally.” 

Sunmuning up the situation, one student 
of the busmess says: “Until the compan 
i¢s are able to separate acquisition cost 
from loss prevention costs, such as in- 
spection, investigating and field super- 
vision of risks, they will be unable to 
solve the acquisition cost problem. Once 
they know what acquisition costs are 
then they will know what the field cost 
is. It may be found that it is too low. 
Making it higher might bring the 
factor into line and make a greater 
ing in the loss columns.” 


loss 
sSav- 


SPECIAL BENEFITS TO WIDOWS 


Embodied in N. Y. State Bill Which 
Calls for 6 Months’ Salary Bonus 
in Case of Death 

\ bill was introduced in the Senate 
by Courtlandt Nicoll, Republican, of 
New York City, amending the civil serv- 


ice law relative to the employees retire- 
ment system, which is a departmental 
measure and embodies the unique pro- 


vision that if a member of the system dies 


while in service, and is not entitled to 
an accidental death benefit, his benefi- 
ciary shall receive in addition to the 
other benefits provided, an amount to 


be paid by the state of New York equal 
to six months’ salary of such employee. 
In this amendment is seen a special 


inducement by a gift of the state at 
death to make more alluring the em- 
ployees’ retirement system. If the em- 
ployee has been in the state service a 


sufficient time to retire and has not done 
so, his beneficiary receives either a lump 
sum —— of his accumulations or an 
annuity; if he has not been in the serv- 
ice a oa ut length of time to author- 
ize 


retirement, his beneficiary receives 
the payments into the fund plus four 
per cent. interest; and in addition there- 
to an amount equal to six months’ sal- 
ary to be paid by the state. 
In specific instances by appropriation 
the Legislature has in the past paid the 


balance of a year’s salary to the widow 
or dependent of a state officer, but this 
is the first blanket provision providing 
for the payment bonus of six 
months’ pay to a particular class of em- 
ployees payable on death attempted by 
legislative enactment. 


of a 


BOYER SUIT WITHDRAWN 
The suit of Charles H. Boyer against 
former President Albert M. Johnson of 
the United States National Life & 
Casualty, which was started following 
the merger of three companies in Chi- 
cago, has been withdrawn. 
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State Collects Too 
Much From Companies 


50 SAYS INSURANCE ATTORNEY 


p. J. Kiley Says Massachusetts Used 
95.82% Too Much of Policy- 
holders’ Money 





Among those who before 


the Massachusetts legislature insurance 


appeared 


committee recently on the bill relative 
branch 
Massachusetts 


1 expenses of examination of 


ofices outside of 
Daniel J. Kiley, attorney for the Massa- 
chusetts Bonding & Insurance Co. 

He made the following objection to 
the bill: 

The original 


Was 


purpose of 
the Legislature of Massachusetts in levy- 


theory and 


insurance 
companies was based upon the idea that 


ing certain charges against 


the cost of regulating and supervising 
the insurance business by the Com- 
monwealth should be borne by the in- 
surance business, thus making the busi- 


ness pay for its own regulation and 
supervision. As it has always’ been 
understood that insurance promotes 


thrift and saving, and its growth and de- 
velopment as an institution has been for 
the welfare of the State and its people, 
it never was intended that the policy- 
holders, who patronize insurance com- 
panies should be penalized by excessive 
charges not necessary in the legitimate 
supervision, regulation and examination 
of companies for the benefit of the State 
and its policyholders. Yet, we find in 
Massachusetts that in the year 1925, the 
State Insurance Department collected 
$190,000 in excess of the amount spent 
by the Department in transacting its 
business. This surplus was turned over 
to the Treasury of the Commonwealth, 
and spent by other Departments for 
other activities in which policyholders 
had not more interest than that of any 
other class of citizens or residents in 
the Commonwealth of Massachusetts. 


Says Spirit of Constitution Is Violated 
It is particularly noticeable that it 
cost the Commonwealth $185,000 more 
for the supervision of its banking system 
than was raised by the Commonwealth 
in levies and charges against the banks. 
It may be seen at a glance, that in the 
supervision of the banking system the 
State had a aeficit of $185,000 which de- 
heit was made up by the surplus taken 
irom the policyholders of insurance com- 
panes. This is a violation of the spirit 
of the constitution which requires that 
all taxes shall be equal and proportional. 
In 1924 Massachusetts 
its msurance department approximate- 
ly $245,000, and through its Treasury 
Department for licenses, taxes and other 
charges the sum of $2,558,000 in round 
figures, the total being $2,803,000. Out 
# this total there was spent for the 
xpenses of the insurance department 
$117,245.77, showing that the Common- 
wealth of Massachusetts from money 
received and taken out of the pocket of 
policyholders spent 4.18% for service to 
policyholders and turned over 95.82% to 


the Treasury, to be used for other pur- 
poses, 


collected for 


_ This policy tends to place a great 
inancial burden upon a business, the 
srowth and development of which should 
be fostered in order to encourage thrift 
and saving, and provision by the insured 
lor the day of need. 


This system of taxation is unfair in 
Principle, and well nigh dishonest in 
Practice, and should be opposed by 
policyholders, as well as insurance com- 
panies in every state in the Union. The 
Massachusetts jonding & Insurance 
in registers its unqualified objection to 

use bill 113, the legislation under dis- 
ation as it tends still further to ag- 
fravate a principle that is grievously 
tnjust to insurance policyholders. 
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Union Indemnity 


FIDELITY and SURETY BONDS 


Accident, Health, Burglary 
Automobile, Liability, Plate Glass 


Workmen’s Compensation Insurance 


Company 











W. E. Small, President 


Surplus and Reserves as to Policy Holders Over $3,000,000 


Georgia 


asualty Compan 


Atlanta, Ga. 


AN AMERICAN COMPANY 


E. P. Amerine, Vice President 
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BURGLARY PROTECTION 


1926 List and Descriptions of Appliances 


Inspected by Underwriters’ Lab- 
oratories Is Issued 

appli- 

Underwriters’ 


protection 
the 


A list of burglary 
inspected by 


Laboratories of Chicago and New York, 
with descriptions of the equipment and 


ratings, has just been issued for 1926 
by the laboratories. Fach listed pro- 
duct is followed by the names of the 
manufacturers or installers of the de- 


vice, and the particular usefulness of the 
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HEAD OFFICE, Chicago 








appliances inspected with respect to 
their bearing on protection against 
burglary, robbery or theft is also indi 


cated 

The three unlawful methods of seizure 
of property against which the listed ap 
pliances are intended to protect are de 
fined, burglary being an attempt to 
forcibly enter private property for fhe 
purpose of gain, robbery an attempt to 
to obtain securities or valuables by 
threat of personal violence if resistance 
is offered, and theft, although closely re 
lated to robbery, being without the 
threat of personal violence. 


Seeds we 
sow in ser- 
vice bring 

renewals to 
our agents 





ZURICH 


General Accident & Liability 
Insurance Company, Limited 


EASTERN DEPT., New York 


Travelers Paper 
Praised by Field Men 


SAY THEY READ “PROTECTION” 


Keeps Agents in Touch with What 
Others Are Doing; Gives 
New Selling Ideas 


In view of the large number of house 
organs now being issued in the insur- 
ance business it is interesting to know 
how they are received by the agents. 
Some of these agency publications are 
unusually well written, constructive and 
well done typographically. One of the 
best is “Protection,” published by the 
Travelers Insurance Company. 

Tue Eastern UNpberwriter asked a 
number of field representatives of the 
Travelers how they regarded “Protec- 
tion.” Some of the answers follow: 

I. J. Sisley, Sisley & Brinckerhoff, 
New York. 

“In a company 
the Travelers 
constantly 


like ours—meaning 
with its multiple lines, 
changing and adding new 
forms of coverage it is impossible for an 
agent to keep up-to-date without a con 
sistent study of ‘Protection’ and in my 
opinion it is an immensely valuable 
publication for this purpose as well as 
a means of keeping us informed of the 
progress of our fellow agents. 

“The company made a valuable ad- 
dition to it in 1925 by creating the $100,- 
000 and the Quarter Million Dollar Clubs 
and the $1,000 and $2,500 Accident Clubs, 
publishing in each issue the names of 
those who have qualified for member- 
ship. “Travelers’ agents cannot do with 


out ‘Protection.’ 

George T. R. Cooper, New York. “I 
try to read every issue of it Most of 
the articles therein contain food for 


thought so that it is difficult to suggest 
any improvement.” 

Harry F. Marvin, Walton, N. Y. “I 
read every issue of ‘Protection’, for the 
reason that it keeps me in touch with 
the activities of other agents through- 
out the country, their and 
methods of achieving same, and last, but 
not least, the many valuable sugges- 
tions given agents and the close per- 
sonal relationship which it makes pos- 


successes 


sible between the local agent and the 
Home Office.” 

ACTUARIAL 1926 COMMITTEES 
The standing committees of — the 
Actuarial Society for 1926 have been 
announced as follows: 

Committee on Admissions: Benediet D. Flynn, 


chairman; Joseph HH 
auditing committee 
Charles N 


Comittee 


Woodward, William Leslie; 
Charles E. Heath, chairman; 
Young, A. R. Lawrenee; editorial 
Robert | McManus, chairman, ex 
officio; associate editors Ralph H Blanchard 
and S. DD. Pinney; educational committee: Edwin 
W. Kopf, chairman; Thomas F. Tarbell, Emma 
( Mayerink, Paul Dorweiler, Ralph H. Blanch 
ard, A. Il Mowbray, Robert Riegel, James W 
Glover, Il. O. VanTuyl; examination committee: 
Jame Ss. Elston, general chairman; associate 
ship: Tlarmon T. Barber, chairman; W. M. Cor 
coran, Angela ¢ Darkow; fellowship: J. D 
Maddrill, chairman; William F. Roeber, Joseph 

| committee on papers: Leon S. Senior, 
chairman; William Breiby, Edmund S. Cogswell; 
committee on program: George D. Moore, chair 


man; Frank R. Mullaney, BD. A. Hunt 


FAVORS CHECK FORGERY LINE 

“Ifuman Relations,” the interesting 
house organ of the Independence Indem- 
nity, throws light on check forgery in- 
surance as a profitable line. It says: 
“The line is particularly desirable be 
cause of the loss experience. The in- 
necessary hecause losses are 
frequent, but the premiums although low 
are enough to carry the losses and show 


inadet 


Surance 18 


the company a fair margin of profit. 
The field is practically untouched and 
with a little work an agent can create 


a good volume. 


“Substantial business houses and other 
large interests including wealthy indi- 
viduals have shown much interest in the 
line and large policies have been writ- 
ten. These people then should not be 
overlooked in solicitation. 
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Great American Indemnity 


(Continued from page 15) 


BOTTLED NEWS TIGHTLY 


Reporters Unable. to Solve Phillips- 


Mr. Michelbacher about April 1. As of the Great American Indemnity, is Michelbacher Secret Though 

far as THe EAsTerN UNberwriter could — president of the Casualty Actuarial So- Twenty Knew 

learn, the Great American Indemnity ciety of America and is the author of Insurance newspaper reporters were 
has not yet lined up any other members  “Workmen’s Compensation Insurance,” baffled last week when they were unable 
of the casualty organization. The prin one of the books in the McGraw-Hill to learn where Jesse S. Phillips and G. 
cipal thing was to get the two leading insurance series. He has lectured ex-  F. Michelbacher were going, despite the 
officers and now that these have been — tensively and has built up a fine reputa- fact that twenty casualty executives 
ecured there is every confidence that «tion in insurance since his early days were in on the secret of the reason for 
the Great American Indemnity will in California as an actuary. On Thurs- their resignations from the National 
have a very fine organization day night of this week he delivered an Bureau of Casualty & Surety Under- 


No successors to Messrs. Phillips and address on public Hability and property writers. It was one of the few times on 


Michelbacher have been appointed as damage before the 
yet. The National Bureau of Casualty Institute. 


Toronto Insurance record where information held so wide- 


spread was bottled up so completely. 


& Surety Underwriters has appointed a The Great American Indemnity will Ordinarily, the newspapers are told con- 
committee to look for the right man, start with a paid up capital ot fidentially about these appointments 
the chairman of which is F. Highlands $1,000,000; a net surplus of not less than sometimes weeks before they are an- 
Burns, president of the Maryland = $1,500,000; and a= special reserve ot nounced, 
(Casualty $500,000. It will probably start writing 

In accepting the resignation from the at the beginning of the summer. ra 
Bureau of Mr. Phillips, the committee The directors of the Great American WANT STATE FUND MAN 
wrote lim as follows: Insurance Company include: Earl D. _ é ‘ teat oct hi ; 
“The members of the Bureau have Babst, Arthur O. Choate, Edwin M. Ky he New York Civil service — 
requested this committee to convey to Cragin, Ralph L. Cutter, Otto L. Dom oe — 9g — of — 
ou their feelings of deep appreciation  merich, Herman C. Fleitman, John A. ee of ved eae =e sage 1] ‘"* 
of the splendid services you have ren Garver, Eustice A. Hopkins, Samuel @! OPen Page oe o 1926, “The 
dered during your tenure of office as McRoberts, Arthur Reynolds, Jackson New York _ on BE Chy Bae dota He oe 
the Bureau's chief executive. Under — EK. Reynolds, Charles G. Smith, Howard mary — _ bhe pl himit_is ei 
your administration the Bureau has CC. Smith, Philip) Stockton, Jesse E. mihi “ oe aa ’ nage 
grown, in the scope of its influence, in White and William Wood. Many of must be ne ob “ar fiates 
the breadth of its general activities, and these men are among the leaders of vii pli o pine ad eerie 
numerically as to its membership. Your New York and Chicago in banking and —_ eo sarient pegs OR pag 
intensive efforts have brought about a business. Most of them will be on the having rad prsainge Hoty rity save ae 
better spirit of cooperation among the Great American Indemnity Board. office oe at least thirty persons for a 
members; and the injection of your The Great American has assets of — [east three years. 


personality in your handling of the — $50,774,000, and surplus of $2,204,045 over 


powerful authority imposed upon you — all liabilities. 
by the constitution of the Bureau, has 


JOINS STANDARD ACCIDENT 


been potent in the attainment of your 117 FAILURES IN 5 YEARS Ambrose M. Rooney, one of the best 
successful results.” The number of mutuals and recipro known of local burglary underwriters, 


For eleven years Mr. Phillips was a cals which have failed, 


reinsured or re- has been made superintendent of the 


member of the New York Assembly and — tired from business from 1921 to 1925 is burglary and plate glass departments of 


served over six years as Superintendent 117, according to the 
of Insurance tion Clearing House. 


Michelbacher Well Known as Lecturer The 
as Well as Organization Executive 


Casualty Informa- the Standard Accident at its New York 


branch office, succeeding C. J. Brickell, 
resigned. Mr. Rooney was formerly 


Kagle Indemnity has appointed manager of the burglary department 
Joseph C. Gehrig, 625 


Bank & Insur- of the Maryland Casualty in New York 


Mr. Michelbacher, who has resigned ance Building, Dubuque, Iowa, as its which company he was with for 25 


as secretary to become vice” president general agent. 


TO MAKE GOOD ON SEABOARD 





F. H. Finnen & Co. Will Rewrite 
Policies of Defunct Casualty Com. 
pany; Represents National 
Union Now 
One action arising out of the failure 
of the Seaboard Casualty of Los Ap- 
geles is that F. H. Finnen & Co. have 
succeeded to the business of Finnen, 
McKelvy & Martin, Inc., former gen. 
cral agents for the company, and will 
act as district agents for the automobile 
departments of the National Union Fire 
and National Union Indemnity in both 

northern and southern California. 

Kinnen & Co. will immediately re. 
issue in the National Union companies 
all Seaboard Casualty policies upon 
which premiums have not been paid to 
the latter company. In addition, they 
offer to rewrite all Seaboard Casualty 
policies on which the premium has been 
paid to that company, and over a period 
of time will try to refund to the agent 
or broker the return premium. 

It is understood that F. H. Finnen 
and his associates in the former linnen, 
Mckelvy & Martin agency sustained a 
heavy loss themselves through the Sea- 
hoard’s failure, both in premium and 
their investment in an agency plant. 
This offer to rewrite Seaboard Casualty 
business is made because they are anx- 
ious to protect agents and brokers who 
aid business with the defunct company 
against loss. 


JOINS KALER, CARNEY, LIFFLER 

Phillip J. Kane, of Kane, Spiller & 
Co. of Boston, on Monday of this week 
joined the general agency of Kaler, 
Carney, Liffler & Co. as manager of the 
automobile department. Mr. Kane has 
specialized in automobile lines for sev- 









































years. eral years. 
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THE SUPER-SERVICE COMPANY 
= 
= The “LONDON” must produce results—not excuses. An agent’s customers look S 
= to him to make good at claim-paying time, not merely with money but service. So it 
= is only natural that the agent, in turn, should look to his company to make good 2 
= up to the limit of the maeeneni expectations he has raised in the mind of his = 
= The LONDON writes: customer. — 
= Ait, heals thbilinn, tate It makes no difference whether the cover be accident and health, steam boiler, credit, = 
= mobile’ Property a burglary or liability, the “LONDON” comes through. Ee 
= pes Sinaia tibiae tae, Because it has worked for many years with agents who are particular and demand = 
= tractors’ Liability, Sent the best in casualty facilities and cooperation, the “LONDON?” is trained to the Super- = 
= loctrical Me Lic coor ay ee Service such agents expect. = 
= eee No Double Headers—We Do Not Compete with Our Own Agents. = 
= Fly-wheel Breakage. = 
= General Liability, Golf and Game, = 
Group Accident and Sickness. = 
= Health, Hold-Up. LONDON a 
S| teeter Ln, Lary } GUARANTEE & ACCIDENT E 
= | ty Oe eee COMPANY, LTD. = 
= Owners’ Liability, Owners’ Construction = 
= Liability. HEAD OFFICE: Cc. M. BERGER = 
= Plate Glass, Public Liability. 55 Fifth Ave., New York United States Manager = 
= ees +s UNITED STATES BOARD 2g 
= Damage, Theatre, Theft. F. W. LAWSON—Chairman = 
Use and Occupancy. 
| Wotmes cometin Se nn ee 
= Workmen’s Collective. Fred L. Gray, of Fred L. Gray Co., Gen. Agents - - - - - - - - Minneapolis 2 
W. C. Potter, President, Guaranty Trust Company of New York - = = © «© New York 
Geo. D. Webb, of Conkling, Price & Webb, Gen. Agents - - - - - + «= Chicago = 
= = 
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Writing practically every form of insurance coverage in their respective fields, the INDEPENDENCE COM- 
PANIES have made ‘“‘ Independence Complete Protection’’ the most desirable 
to buyers and sellers of insurance everywhere. 


71926 IS “INDEPENDENCE” YEAR : 
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THE INDEPENDENCE COMPANIES 


Home Offices—-PHILADELPHIA 
CHARLES H. HOLLAND, President 


Casualty Insurance * Surety Bonds SesquiCentennial 











° Philadelphia 
Fire Insurance 


These Companies maintain Human Relations with their Agents, Brokers and Policyholders 
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THE BASIS OF CREDIT IS THE CONFIDENCE 
THAT ONE HAS IN THE ABILITY AND 
WILLINGNESS OF ANOTHER TO FULFILL 
HIS PROMISE. 


THE RED ROYAL SHIELD ON AN INSURANCE 
POLICY MARKS A PROMISE FAITHIFULLY 
FULFILLED BY THE COMPANY THROUGHOUT 
KIGHTY YEARS OF BUSINESS ACTIVITY. 


ROYAL 


INSURANCE COMPANY LTD 


DEPARTMENTAL OFFICES: 
ATLANTA, GA. CHICAGO, ILL. 
Milton Dargan, Manager Elwin W. Law, Manager 
NEW YORK BOSTON, MASS. SAN FRANCISCO, CAL 
Frederick B. Kellam, Manager Field & Cowles, Managers Rolla V. Watt, Manager ¢ 
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